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J.R. Moore Succeeds 
H. DeMott as Head 
Of Auto Conference 


Present Manager of National Con- 
ference Resigns to Recuperate 
From Illness 


‘NEW MANAGER’ CAPABLE 


Mr. Moore Has Been Head of 
Eastern Conference Five Years; 
Product of West 


Howard DeMott, manager of the Na- 
tional Automobile’ Underwriters Confer- 
ence, has resigned to permit him to re- 
cover his health, and his place has been 
taken by the promotion of J. Ross Moore, 
manager of the Eastern Automobile Un- 
derwriters Conference, to the position of 
head of the national body. It has been 
known for some time that Mr. DeMott 
contemplated retiring and that Mr. 
Moore would probably be his succes- 
sor but it was not until Wednesday of 
this week that F. C. White, president of 
the National Conference, made public 
the action of the governing committee. 

Mr. DeMott, who has been known as 
a successful fire and automobile insur- 
ance executive, will be missed by the 
hundreds of friends who have been ac- 
customed to see him at the National 
Conference headquarters at 1 Liberty 
Street, New York City. He made a repu- 
tation for himself as secretary of the 
Eastern Union and general manager of 
the Reinsurance Bureau before joining 
the auto conference, with which organ- 
ization his work has been successf itl. 

In Mr. Moore, the Conference has °n 
able and experienced manager. He has 
been head of the Eastern Conference for 
five years and on several occasions has 
acted as manager of the National Con- 
ference. He is well-liked personally and 
his appointment to succeed Mr. DeMott 
will be received everywhere with ap- 
proval. 

_ Mr. White, in announcing the change 


in personnel, made the following state- 
ment: 


Statement of Conference 

“Unfortunate items have appeared in 
certain periodicals containing misinfor- 
mation with respect to National Automo- 
bile Underwriters Conference affairs, 
aitong such statements being one to the 
effect that Manager DeMott had ten- 
dered his resignation as manager, In 
order that the facts may be published 
the following statement is made: 
“When Howard DeMott was selected 
as manager of the National Automobile 
Underwriters Conference that organi- 
zation was badly in need of a strong 
man to work out certain necessary re- 
forms. _Mr. DeMott assumed the re- 
sponsibility under an agreement that his 
term of office should terminate on Octo- 
ber 1, 1925, but when that date was 
reached there still remained much to be 
one and he agreed to continue in the 
harness until July 1, 1926. The work 

(Continued on page 21) 























PHOENIX 


Assurance Company, Ltd., 


of London 
100 William Street, New York 


A corporation which has stood the test 
of time! 144 yeurs of successful business 
Operation. World-wide interests. Abso- 
lute security. 


Excellent Service and Facilities 


PHOENIX 


Indemnity Company 
123 William Street, New York 






































Justify Your Client’s Confidence 
by 
giving him the protection of an organization strong 


enough to meet practically any emergency, and 
whose service includes prompt adjustment of claims. 





INSURANCE COMPANY OF NORTH AMERICA 
Philadelphia 


“Oldest American Fire and Marine Insurance Company” 
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Another Dividend Increase ? 


Yes, the fourth successive annual increase. A reflection of general 
prosperity and efficient management. Just part and parcel of our continu- 
ous effort to reduce cost while steadily improving a life insurance service 
that is at all times maintained in the front rank of quality. Nevertheless, 
we do not emphasize dividends. The more essential task for any company 
is to keep its policy contracts level with the public’s needs, and to distribute 
enough of them that the economic affairs of the American people may 
be safeguarded and stabilized. 


We invite men and women of high ideals, of industry, and intelligence 
to come and work with us upon this honorable and patriotic task. 
The Penn Mutual Life Insurance Company 
Philadelphia, Pa. 
Organised 1847 














Life Underwriters 
Of Newark Wind Up 


Year’s Activities 


Line-up of Coming Season’s Pro- 
gram Approved at Dinner 
Meeting This Week 


L. G. McDOUALL SPEAKS 


Praises Association Which Now 
Has a Membership of 106 and 
Flourishing Finances 








Starting with an informal group of 
general agents and managers about a 
year ago, the Newark Life Under- 
writers Association has grown into a 
flourishing organization of more than a 
hundred which includes representatives 
from almost every life insurance com- 
pany entered in Newark. A few nights 
ago the association held a dinner meet- 
ing at the local Elks Club to line up its 
program of activities for the coming 
year. This meeting marked not only a 
definite step ahead in the progress of 
the organization but was further stimu- 
lated by the appearance of Leslie G. 
McDouall, assistant trust officer of the 
Fidelity Union Trust Co. of Newark, as 
the speaker of the evening. Theodore 
M. Keer, Prudential, thé president of 
the body, acted as toastmaster. 

The coming year’s activities as out- 
lined by Henry Beid!er, general agent in 
Newark for the Provident Mutual, who 
was chairman of the committee, indi- 
cates that the association will continue 
its educational classes which were so 
successfully conducted last fall and win- 
ter by the Newark Y. M. C...A., Last 
year's instructor, Robert J. Williams, of 
the Union Central in New York, will in 
all probability be the instructor again 
this year Unfortunately Leonard H. 
Calvert, educational director of the “Y”, 
is leaving the local association to join 
the educational staff of the Broo‘lyn 
Central Branch but he will be succeeded 
by C. H. Denison, who pledged his sup- 
port at the meeting in carrying on the 
good work started by Mr. Calvert. 


To Hold Monthly Dinner Meetings 


Monthly dinner meetings with promi- 
nent men as speakers will be a_ per- 
manent feature of the Newark Life 
Underwriters Association. “In the first 
year of our existence,” said Mr. Beidler, 
“it took us a little time to get our bear- 
ings. Our dues of $12 a year were per- 
haps a little high but this figure was 
recommended by the National Associa- 
tion of Life Underwriters who told us 
that it was absolutely necessary for a 
new organization to ask for this support. 

“This year we have been content to 
be guests at various local functions, 
notably the splendid dinner which was 
tendered us by the Fidelity Union Trust 
Company a few months ago. Next year, 
however, we will be the hosts. To ac- 
complish this we must first establish 
ourselves as an organization with regu- 
lar meetings; we must establish an or- 
ganization spirit; to build up confidence 
in the community we must agree as a 
body on the recommendations that we 

(Continued on page 38) 
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The satisfaction created by Equitable Life of Iowa dividends 
is indicated by the following letter recently received from a 


New York policyholder. 


14 Wall Street, 
New York City. 


HOEY, ELLISON & WENDT, Inc., 
99 William Street, 
New York City. 


Dear Sirs: 


The dividend on my policy for this year is certainly an’ 
agreeable surprise and a most remarkable testimony to 
the manner in which the Company’s business has been 
conducted. 


I am proud of my policy in the Equitable of lowa and 
never tire of talking it here in this large city where insur- 
ance solicitors are about as numerous as “second lieu- 
tenants were during the World War,” and where every 
man is offering the “best policy ever written.” 


The financial statement of the Equitable of lowa is a 
bulwark of strength, the growth of the Company during 
the last ten years has been phenomenal, and I trust that 
the same wise and conservative management which has 
accomplished these results will continue at the helm for 
many years to come. 

With expressions of my appreciation, I beg to remain, 


Yours very truly, 


(Signed) A. G. JENSEN. 


HOEY, ELLISON & WENDT, INC. 


General Agents 
99 WILLIAM STREET 
JOHN 0833 NEW YORK CITY 
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President W. L. Talbot 
Attends Housewarming 


TALKS AT F. A. WALLIS LUNCH 





N. Y. Quarters, Fidelity Mutual, Now 
in Former U. S. Life Home Offices; 
Miss Julia Donnelly Honored 





The luncheon meeting of the Frederick 
A. Wallis Agency, Fidelity Mutual Life 
in New York, last Saturday afternoon 
marked not only the formal opening of 
the agency’s new offices at 277 Broad- 
way, but the start of a series of such 
meetings to be held regularly with au- 
thorities on life insurance subjects as 
the speakers. Walter LeMar Talbot, 
president of the company, came on from 
Philadelphia to attend the exercises, to- 
gether with H. Gordon Hurd, assistant 
actuary, J. A. Connors, supervisor, Phil- 
adelphia agency, and R. F. Tull, secre- 
tary. An international flavor was lent 
to the meeting by the presence of Dr. 
Linley V. Gordon, secretary of the 
World's Alliance for International 
Friendship in the Churches. 

There is quite a bit of sentiment con- 
nected with the agency’s present quar- 
ters in the entire first floor of 277 Broad- 
way because it was formerly the home ot- 
fice of the United States Life. Impressed 
by the aristocratic bearing of the offices, 
Mr. Wallis decided to make them the 
permanent location of his agency. By 
so doing he took one thousand additional 
feet of floor space to provide for the ad- 
dition of new men in the agency, as well 
as providing private offices for his large 
producers. A unique feature of the new 
quarters is a kitchen which will be used 
with consistent regularity now that Sat- 
urday luncheon meetings are expected to 
become a permanent feature in the 
agency. Provision has also been made 
for a well equipped medical department, 
agency instruction room and _ cashier's 
cage which has all the dignity ef the 
most impressive bank. 


Wallis Gets Inspiration from Byrd’s 
Flight 

After a well served luncheon Mr. Wal- 
lis selected the achievement of Lieuten- 
ant Commander R. E. Byrd, in reaching 
the North Pole as the theme for his talk. 
He said: “Byrd’s daring flight not only 
indicates the advancement in science but 
proves that the most difficult things can 
be accomplished when one plans with 
foresight and purpose. Take a sugges- 
tion from him by mapping out each day’s 
work in advance, taking into considera- 
tion any obstacles that may hinder you 
in your job of selling life insurance. If 
we're going to make 1926 our biggest 
year and we must, we should plan our 
work and follow it through with a pur- 
pose and a bang.” 

In introducing President Talbot, Mr. 
Wallis said: “Isn’t it a proud moment 
to present our president, a man who has 
come up from office boy to the chief 
executive of a substantial life insurance 
company.” Mr. Talbot briefly touched 
upon the striking appearance of the 
agency’s new offices and told about the 
new home offices which the Fidelity Mu- 
tual Life is building in Philadelphia. One 
of his suggestions to the agents was: “To 
be successful you must take your busi- 
hess seriously. You have ‘got to have 
confidence ‘and a purpose. Don’t make 
life insurance merely a sideline; don’t 
get off on a side track. Feel that you 


erty got to make a success and you 
will.” 


Miss Donnelly Wins Agency Contest 

One of the features of the meeting was 
the presentation by Mr. Wallis of a gold 
locket to Miss Julia Donnelly, as a re- 
ward for winning the sixty-day produc- 
tion contest which the agency recently 
staged. Miss Donnelly paid for more 
business than any other agent. Matthew 
E. Lynaugh, who devotes part of his 
time to life insurance selling, came in 
second with the largest number of appli- 
rations. He is a commercial department 


teacher in the White Plains High 
School. 











“THIS IS MY 
BUSY DAY” 


The “this is my busy day” sign has 
turned away too many agents having 
good intentions but who were lacking 


in real determined effort. 


The chances are nine out of ten that 
a busy man will either hear you or set 
a date for an appointment. It is a 
whole lot better to risk a possible turn- 
down with the promise of an interview 
later, than to “walk right in, turn 
around, and walk right out again,” and 
thus throw the whole responsibility on 


your prospect's family. 


The Prudential 


MAL Se Insurance Company of America 


STREMCTH OF” 
ral Home Office: Newark, New Jersey 
Epwarp D. Durrrexp, President 
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PRUDEX eS 
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Crocker on Divisien 
Of Insurance Dollar 


EXPLAINS ITS DISTRIBUTION 
Payments to Pollcyheldere and Their 
Beneficiaries Equal More Than 
Half, Says Hancock President 


Walton L. Crocker, president of the 
John Hancock, is the author of a valu- 
able article in the current issue of “Na- 
tion’s Business” in which he tells where 
the life insurance dollar goes. The ar- 
ticle is accompanied by a number of 
interesting charts reproduced herewith 


-based on 1924 figures as the 1925 data 


was not available at the time Mr. 
Crocker wrote the article. 

In charging the composites of the life 
insurance income dollar he bases the fig- 





WALTON L. CROCKER 


ures on level premium legal reserve life 
insurance. Atter explaining the mean- 
ing of the words, “level premium” and 
“legal reserve,” and the necessity for 
reserves, the article continues in part: 

First we show the dollar in simplest 
form. (Chart 1.) 

This graph shows where the cost is, 
where most of the dollar goes, Mortal- 
ity is responsible for the largest item 
of it, as will later be more fully shown. 









Rayment 16 Peiieyholdere 
ond Oenefcraries 


Lega! ond Special Reserves 





CHART 1 


Chart 1. The “Ordinary” Life Insur- 
ance Income Dollar of the 
leading companies. in the 
United States as it appeared 
for the year ending Decem- 
ber 31, 1924, showing its two 
major uses. 

Death claims have always been, always 

will be, the great charge on the sur- 

viving policyholders. 

Next we show it in a trifle more of 
detail. (Chart 2.) 

Here we see that payments to policy- 
holders and their beneficiaries. equalled 
fifty-two cents, or more than half the 
dollar, death claims being by far the 
largest single item. Additions to the 

(Continued on page 13) 
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The Methods of 1926 
Are Not Those of 1826 


E live in an age of labor-saving 
devices. The automobile, the tele- 
phone, the washing machine and all the 
rest save countless hours for their users. 
But of all the short-cuts to getting results present- 
day advertising must be given a very prominent 
position. Of course, it will not swbstitute personal 
effort but it will amp//fy it many-fold. 
As applied to insurance, advertising won’t of 
itself bring in many signed applications, but it 
will pave the way which you must travel to reach 
this desired goal. 


Every A’ TNA-IZER Has These Labor-Saving 
Forms of Advertising Available To Aid Him in His Work— 
National Magazines 
Newspapers Movie Slides  Gtant Advs. 
holders Leaflets Booklets 


Pictorial Posters Cut-Onis Souvenirs 
It Certainly Pays to be an AETNA-IZER! 


AETNA LIFE INSURANCE COMPANY 


and affiliated companies 


ETNA CASUALTY and SURETY CO. STANDARD FIRE INSURANCE CO. 
AUTOMOBILE INSURANCE CO., of Hartford, Connecticut 
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New Rochelle Club 
Wins Essay Contest 


PRIZE OF $50 IS 





AWARDED 





Mrs. L. H. Nelson Writes Best Essay 
on Life Insurance as Protection 
of the Home 

Mrs. L. Haviland Nelson, a member of 
the Woman’s Club of New Rochelle, N. Y., 
has won the $50 prize offered by the 
National Association of Life Under- 
writers for the best essay on “Life In- 
surance as Protection of the Home.” The 
prize will be awarded to the Woman's 
Club of New Rochelle. This contest was 
open to every member of every club be- 
longing to the Federation of Women’s 
Clubs and closed April 15. The Com- 
mittee of Awards consisted of the follow- 
ing: Dr. S. S. Huebner, University of 
Pennsylvania; Griffin M. Lovelace, Um- 
versity of New York, and Henry H., Putnam, 
director of publicity, John Hancock Mutual 
Life, Boston. 

Following is the complete text of the 
prize-winning essay: 

“When a man marries, his troubles 
begin.” If we substitute “responsibili- 
ties” for “trouble,” we shall all agree 
with the proverb. A man alone in the 
world may be a bright, careless youth 
or a self-centered old bachelor, but he 
is gloriously free. His success or failure, 
his life or death is his own ‘concern 
solely; he can indulge in any risks 
without endangering society. 

But man is incomplete while he has 
no responsibilities, and most men_ find 
the urge to marry and establish a home 
too strong to be denied. Full of the 
enthusiasm of vouth and the optimism 
of love, they fling aside their lonely 
freedom for the companionship of mar- 
riage, welcoming the obligations — it 
brings. 

Once the man is the head of a house- 
hold, responsibilities loom up on_ all 
sides. Since men first built honfes, they 
have had to defend them, and they 
learned long before the period of history 
that they could guard them only 
through co-operation. Alone, men could 
not cope with wild beasts, hostile tribes 
and the unpitying elements, but by shar- 
ing their burden with the whole tribe, 
the danger was lessened for all of them. 

Gradually, man’s imagination, sharp- 
ened by apprehension and fed by the 
memory of bitter experience, grew into 
forethought, that most civilized of men- 
tal processes. From the union of co- 
operation and forethought, came insur- 
ance. Like most human institutions, it 
had its beginnings in mutual self-inter- 
est, and it still rests securely on that 
basis. If it did not give value received, 
and at the same time show a profit for 
the companies, it could not have grown 
to the vast proportions it has today 
attained. 

Insurance Removes Fear of Death 

It is interesting to see how completely 
insurance answers a great human need. 
No man can do his best work while he 
is dominated by fear. Yet how can a 
thinking man be free from fear when he 
knows that an unforeseen calamity 
against which he cannot guard himself, 
may sweep to destruction that which he 
holds most dear—his home? He has 
eagerly promised to cherish his wife 
“for better, for worse, for richer, for 
poorer, in sickness and in health,” yet 
how can he alone, do this? Every day 
that he walks the streets of a city he is 
liable to injury or death; it is small 
comfort to read statistics to him, and tell 
him only one in many thousands is so 
killed or injured, when he knows he 
may be that one. He has no means of 
knowing he will live his three score 
years and ten, and if he doesn’t, how is 
his home to be saved from destruction 
and his family protected from want? 

Ancient man discovered that co-oper- 
ation would protect his home, and mod- 
ern man acts on the same principle. By 
insuring his life, he reduces his respons- 
ibility to a load he can easily carry; in- 
stead of a Damoclean sword perpetually 
hanging over his head, he has an easily 
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New England Mutual Life 


In 1925 over fifty cities received claim 
payments from Life Insurance Companies 
of over $1,000,000 each 
New York Leading With $43,500,000 


“For seventeen years the brokers’ office” 


BALDWIN 


5 Maiden Lane 
5th Floor 


Seconds from Broadway 








adjusted burden resting on his shoulders 
—one that does not prevent his walking 
upright, but actually preserves his bal- 
ance—a premium to be paid yearly, and 
one he can quite easily arrange to meet. 

This recognition and acceptance of 
responsibility not only gives a man a 
sense of security and peace of mind. It 
is a powerful influence in developing 
strength of character, which is measured 
chiefly by one’s power to sacrifice the 
present to the future, to renounce the 
immediate pleasure for a more distant 
but lasting source of satisfaction. Many 
inen cannot accumulate a savings ac- 
count, but few of them fail to meet pay- 
ments for which they have obligated 
themselves, and each premium paid ren- 
ders the next one, if not easier, certainiy 
more imperative to make, for no man 
can lightly allow his insurance to lapse 
after he has struggled a few years to 
pay his premiums. 

During the first years of marriage, the 
young couple may be content to ac- 
knowledge a landlord, but a home of his 
own is almost as primal a need in man 
as a mate. Few young people have the 
capital to purchase a home; but if they 
have become accustomed to shouldering 
responsibilities, they do not hesitate to 
buy or build a house which they can 
pay for only by mortgaging their future. 

Insure Cost of Home 

This is a perfectly feasible plan, so 
long as the bread winner is alive, but 
the home depends entirely upon his liv- 
ing long enough to pay for it. His life 
insurance will keep his family from 
want, but it is seldom sufficient to pay 
tor a home as well. Once more, the 
burden may be met by sharing it. In- 
surance can be written to cover just 
this contingency, so that, in case of the 
death of the husband, the insurance 
company will. become liable for the 
remaining payments on the home. 

Not only is the loss of the bread-win- 
ner fatal to the home, but the death of 
the mother may prove disastrous. 
Someone must take her place, and if 


there is no self-sacrificing grandmother 
or aunt to volunteer, a housekeeper 
must be engaged. She will not work 
for love as did the mother; she must be 
paid, and if no funds are available, the 
house is neglected, the children run the 
streets, and the husband must add to his 
burden of grief the desire of seeing his 
life-work undone, his comfort and peace 
of mind destroyed. 

When the continuance of a home is 
made sure, the man who has given 
hostages to fortune is not yet free from 
obligations. The future of his children 
is his next concern. A,twenty-year en- 
dowment policy, taken out when -each 
child is born, will add somewhat, of 
course, to the yearly burden the parents 
carry, but it will safeguard each child’s 
education. Today, with university de- 
grees a necessary qualification for suc- 
cess, children are an economic liability 
for many years, with the cost of edu- 
cating them increasing as they grow 
older. Few children obtain scholarships, 
and while the tuition of many colleges is 
nominal, or even free, the actual cost of 
a uiiversity course is not small. How 
many students enter college with high 
hopes, only to be forced to abandon 
their course because unexpected finan- 
cia! reverses have rendered their further 
stay impossible! The bitterness of their 
disappointment is exceeded only by the 
heartache of the parents who have failed 
them. 

That life 


insurance in its various 
forms has 


solved these problems for 
many thousands of families is apparent 
from the number and strength of the 
companies engaged in the business. But 
occasionally, one meets an_ individual 
who is either indifferent to the idea or 
frankly hostile. 


Widow Need Not Have to Work 


A woman who has been economically 
independent sometimes cherishes the il- 
lusion that she could easily return to her 
gainful occupation, and resents the, to 
her, unnecessary expense of insurance. 
A year or two after marriage, she might 
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regain her old position, but after five 


or ten years of marriage, she would, find 
conditions changed, the field crowded 
with younger workers, and office routine 
difficult, after the more varied work in 
the home. If she has children, the situ- 
ation becomes infinitely complicated. 
Some women have held their homes to- 
gether and at the same time earned their 
living, but such a feat requires greater 
ability and strength of character than 
most women possess. 

The records of the law courts show 
that the number of orphans in asylums 
and widows dependent on charity has 
so decreased that the administration of 
many bequests made to aid them is an 
increasingly difficult problem. While it 
would be rash to assume that the insti- 
tution of life insurance is entirely jre- 
sponsible for this happy condition, there 
can be no doubt that it is today holding 
together thousands of homes that would 
otherwise have been destroyed. 

An advantage often overlooked is that 
life insurance sometimes actually pro- 
longs life. Many men are examined for 
insurance, who have not consulted a 
physician for years, and are quite sure 
their health is sound. Most of them are 
perfectly healthy, but often kidney trou- 
ble, high blood pressure, or some other 
insiduously dangerous condition is re- 
vealed that prompt treatment can cure. 
If undetected, the disease might make 
such progress as to shorten the indivi- 
dual’s life by several years, and his 
health by more. ‘ 

When we realize how completely life 
insurance protects our homes and the 
families for which they exist, how it 
helps us to divide our responsibilities, 
and teaches us to carry the burden for 
which we have the strength instead of 
breaking our backs ‘and wrecking our 
nerve under a load unnecessarily heavy, 
we begin to see that insurance is the 
most civilized institution in existence. 
It is founded on co-operation; it teaches 
us foresight and thrift, and it frees us 
forever from the greatest tyrant and 
affliction of mankind—fear. 





PART-TIME MAN? 

T. A. Buckner, Vice-President New 
York Life, Being Honored in 
Production Drive 
Thomas A. Buckner, vice-president of 
the New York Life, who has been con- 
fined to his home following an illness, 

is back at his desk. He says: 

“IT am now able to be at the office 
daily, at least as a part-time man, and 
| feel sure by the time the May contest 
is over, that the results of your labors 
will be such as to restore me to a full 
time basis.” 

This was addressed to the field force 
of the New York Life in expressing his 
appreciation of the testimonial being 
conducted in his honor during the cur- 
rent month. In his message, Mr. Buck- 
ner said further: 

“l am delighted atthe special effort 
you are putting forth as a testimonial 
to me. The active solicitation of busi- 
ness is, of course, your duty as loyal 
agents and agency men, but the knowl- 
edge that you are putting into your 
work just now a little more enthusiasm, 
a little more determination and a few 
more hours a week in my honor, is not 
only deeply appreciated but is inspiring 
and a source of great pride and joy.” 





BASEBALL TO HONOR BULKELEY 

In honor of the late Morgan G. 
Bulkeley, president of the Aetna Life. 
and the first president of the National 
League, the Volunteer Firemen’s Asso- 
ciation’ of Hartford, Conn., is arrang- 
ing for a baseball game between the 
world champion Pittsburgh Pirates and 
another team not yet selected to play in 
Hartford on Sunday, June 13. The pro- 
ceeds of the game will be turned over 
to the Firemen’s fund. 


BACK FROM SOUTHERN TRIP 
William H. Harrison, superintendent 
of agencies for the Atlantic Life, js 
back at his desk following a trip 
through South Carolina and North 
Carolina on company business, 
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The Liberal Features of the New York 
Life’s Disability and Double 
Indemnity Provisions 


Illustration of a $10,000 Ordinary Life policy with 1% Disability and with 
Double Indemnity. (For full Benefits and conditions see policy itself) 


— 


1. In the event of Total and Permanent Disability before Age 60, the Company will pay to the insured the sum of $100 a 
month so long as he remains thus disabled. 


2. If the evidence is not conclusive as to permanency, but the insured is totally disabled and has been so disabled for 3 


months the $100 a month will be payable until recovery. THE DISABILITY INCOME WILL BE PAID FOR THE 
3 MONTHS. 


3. Delay in Submitting Proof will not diminish the total payable to the insured if he is still totally disabled when proofs 


are submitted. The policy provides that any disability income shall be payable “for each completed month from the 
commencement of and during the period of continuous total disability.” 


4. The Disability Provisions Remain Uncanceled after a recovery from disability. Whenever the insured furnishes proof 
that he has again become totally and presumably permanently disabled, the disability benefits are the same as if no 


prior disability had existed. 
5. All Premiums Falling Due during such disability are waived, or if paid are refunded. 


6. If a Premium is Defaulted during such disability, the policy will be restored provided proof that such disability has 
continued for at least 3 months is received prior to six months after the lapse. 


7. The Total and Irrecoverable Loss of the Sight of Both Eyes or of the use of both hands or of both feet, or of one hand 
and one foot shall constitute total disability for life. 


8. No Deduction Will Be Made from the insurance in the event of death because of any premiums waived or disability 
income paid. 


9. At the Time of the Insured’s Death, any disability benefit due and unpaid will be paid to the beneficiary. 
10. Dividends are payable in full during such disability. 


11. Full Loan Values are available to the insured, even during the period when the premiums are being waived and 
disability income is being paid. 


12. if Death Occurs by Accident (within 90 days after the accident) the amount payable will be double the face of the 
policy: i. e., $20,000. THE DOUBLE INDEMNITY BENEFIT is without age limit and is in full effect even 
though the insured, at the time of the accidental death, is receiving disability benefits. 


INCREASING DISABILITY BENEFIT 


To certain Class “A” risks, for a moderate additional premium, the Company will grant increasing disability benefits 
as follows: On a $10,000 policy the Company will pay $100 a month for each completed month of the disability up to the 
end of five years, thereupon this income will be increased to $150 a month for a second period of five years, after which 
the income will be increased to $200 a month for life, so long as the insured remains totally disabled. 

DISABILITY TO AGE 65 

Under two forms of policy the disability benefits become effective in event of disability before age 65. These two 

forms are “Endowment at age 65,” and “Premiums to 65.” 
A NEW FEATURE IN ENDOWMENT POLICIES 
If the insured is in receipt of disability benefits at the end of the Endowment period, such income will be continued 


so long as he is totally disabled, although the face of the policy is paid at the end of the Endowment period. 


OF SPECIAL INTEREST TO WOMEN 


Insurance with disability benefit No. 1 may be offered up to $2,500 to women, whether they be married or single. 


NEW YORK LIFE INSURANCE COMPANY DARWIN P. KINGSLEY, 
346 Broadway, New York City 
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British Actuarial 
Body Is Described 


HAS SPLENDID 


Two Great Names of the Past; Associa- 
tion’s Publication Work One of 
Interesting Features 


By Arthur Digby Besant 
President of the Institute of 
Actuaries, London, England. 

Mr. Besant, who has been visting this 
country and Canada, wrote the article re- 


printed herewith from the recent insurance 
edition of the London “Times.” 


TRADITIONS 








The Faculty of Actuaries, which is the 
Scottish body corresponding to the Eng- 
glish Institute of Actuaries, is possibly 
better known in Edinburgh than the In- 
stitute is known in London; but both 
bodies enjoy a deservedly high repypta- 
tion of a world-wide chazacter, both have 
the privilege of incorporation by Royal 
Charter, and there is a long tradition 
of intimate relations and practical co- 
operation between the two bodies. 

The Institute of Actuaries, which has 
its premises at Staple Inn, was founded 
in 1848, but certain influential men held 
aloof and formed the Actuaries’ Club. 
When the Royal Charter was granted 
in 1884 the rivalry between the two sec- 
tions of the profession terminated and 
the members of the original Actuaries’ 
Club were brought into the Institute as 
Fellows under the charter. The Faculty 
of Actuaries in Scotland was formed in 
1856 and obtained its Royal Charter in 
1868. 


Institute Also a Publisher 

The Institute and Faculty perform 
work of an educational character by 
their classes of instruction and examina- 
tions, through the medium of their 
journals and by means of their exten- 
sive libraries. The Institute has also 
published textbooks and other works of 
a legal, financial, and statistical char- 
acter. The Journal of the Institute has 
now reached its 57th volume, and the 
papers, discussions, and _ contributions 
contained within its pages, and in those 
of the Transactions of the Faculty, cover 
practically the whole domain of actu- 
arial science. 

he examinations both of the Insti- 
tute and Faculty are of a searching char- 
acter, the standard exacted is very high, 
and the training is generally extended 
over six or seven years. The syllabuses 
are similar, though not identical, and 
include as a theoretical ground work ad- 
vanced algebra, finite differences and 
the differential and integral calculus, 
while the practical part covers a wide 
area, including compound interest, com- 
pilation from statistics of mortality, sick- 
ness, acident, etc., tables, calculation of 
Premium rates and rates of contribu- 
tion for life assurances, annuities, sick- 
ness funds, widows’ and orphans’ funds, 
friendly societies, as well as investments, 
law and the like. 


Gives Much Friendly Technical Advice 


It may be claimed that the men (and 
women) who pass our examinations and 
become Fellows are well qualified for 
the responsible duties they will ulti- 
mately be called upon to perform. We 
are a small body, but, in life assurance 
in this country alone, there are in ex- 
istence contracts to the extent of about 

000,000, maturing or extending 
over the next 50 years or so, in connec- 
tion with which the whole responsibility 











companies. 


each year since 1920. 


1916 
1919 


1922 








PYRAMIDS OF PROGRESS 
The Midland’s Record of Achievement 


The Midland Mutual Life is older than 61% of the three 
hundred legal reserve life companies in the United States. 


The Midland has more ordinary business in force than 77% 
of these three hundred companies. 


The Midland has more assets than 80% of the three hundred 


Only the Midland and three other companies paid more 
dividends to policyholders than the total of their death claims 


The Midland has never reduced dividends to policyholders, 
but has paid extra dividends as earned. 
to believe that these extra dividends will be very gratifying. 


GROWTH 
Year Admitted Assets Insurance in Force 
1907 $190,195.40 $1,838,550.00 
1910 $441,386.69 $6,092,356.00 
1913 $1,059,179.33 $13,254,199.00 


$2,232,368.38 
$3,901,667.17 


$7,042, 118.64 
NOW $11,750,000.00 — $76,000,000.00 


The Midland Mutual Life Insurance Company 
Columbus, Ohio 


There is every reason 


$21,329,852.00 
$32,821,229.00 


$52,236,560.00 














for technical guidance rests with the 
actuarial profession. The Fellows of 
the Institute and Faculty have also en- 
ormous responsibilities in connection with 
foreign and Colonial life assurance in- 
stitutions. 

The large collecting friendly societies, 
sickness societies, and building societies 
rely on our members for technical ad- 
vice, and there are numerous private 
and public pension and widows’ funds 
under our care, involving, in the aggre- 
gate, responsibilities which must be com- 
parable with the figure given above as 
applicable to life assurance. In addi- 
tion, there are the national schemes of 
Health Insurance, Unemployment In- 
surance, and Widows,’ Orphans’ and Old 
Age Pensions receiving technical guid- 
ance from our members in the Govern- 
ment service under our distinguished 
past-president, Sir Alfred Watson, K. 
C. B., the Government actuary. 

We feel that the training which the 
graduates of the Institute and Faculty 
have received justifies us in claiming a 
position in finance similar to that which 
the universities hold in the larger sphere 
of general education, and it is a source 
of legitimate pride to the profession 
that so large a measure of responsibility, 
not only for technical advice but also 


for administrative control, is in actuarial 
hands. 


Two Famous Actuaries 
This account of the profession would 
not be complete without some reference 
to the great men of former days. With- 
out going too far into the past, I have 


chosen two men whose deaths have oc- 
curred within comparatively recent 
years—Dr. Thomas Bond Sprague, M. 
A. LE DS PLAGE PAW ROX 
E., and Sir George Francis Hardy, K. 
c BB. BR A Se Pod Ae. Aa 
F. A. S. The long lists of initials after 
their names indicate that the interests 
and distinctions of these two eminent 
predecessors of mine were by no means 
restricted to the profession which they 


adorned. Dr. Sprague was born in 1830 
and died in 1920. He was__ senior 
wrangler at Cambridge in 1853. He 


took a prominent interest in the fram- 
ing of the Life Assurance Companies 
Act of 1870, passed as a result of the 
failure of the “European” and “Albert” 
life offices; and he was president of the 
Institute at the time of the grant of 
the charter. Later he removed to Scot- 
land and became president of the 
Faculty, thus enjoying the distinction 
of being the only actuary who has oc- 
cupied both of the presidential chairs. 
His communications to the Journal of 
the Institute were numerous and valu- 
able. 

Sir George Hardy was born in 1855 
and died in 1914. He was made a K. 
C. B. in 1914 in recognition of his dis- 
tinguished professional services to the 
British and Indian Governments, partic- 
ularly in connection with the establish- 
ment of the system of National Health 
Insurance. He also made many com- 
munications of inestimable value to the 
Journal, and did much to advance both 
the theoretical and practical side of our 
work. 


ANNOUNCES PROGRAM 





Annual Rally of Big Tree Club to 
Take Place at Colorado 
Springs 





The program for the Big Tree Club 
convention, which will take place at 
Colorado Springs, June 28-30, has been 
announced by the Pacific Mutual Life. 
Vice-President Danford M. Baker will 
make the address of welcome, and Rob- 
ert A. Brown, President of the club, will 
speak during the first session. One of 
the subjects that will come up for dis- 
cussion in the morning will be “Building 
Insurance Program” with Vice-President 
Arthur C. Parsons as presiding officer. 

A session in which the subject “Service 
to Policyholders” is to be discussed, will 
be presided over by Vice-President C. 
I. D. Moore. A banquet is scheduled 
to take place in the evening at which 
Vice-President Baker will be the toast- 
master. On June 29, the morning pro- 
gram will have as its opening feature 
“Non-cancellable Insurance.” This ses- 
sion will be presided over by Mr. Baker. 
“Some Features of Life Insurance” from 
the actuarial standpoint, will be discussed 
by Alfred G. Hann. 

A symposium will take place on the 
third day, over which Vice-President 
Parsons will preside, on selling methods. 
John G. McGuire of Logan, W. Va., will 
speak on “Selling in Rural Districts.” 
T. P. O’Connor of Des Moines is sched- 
uled to speak on “The Blotter Plan of 
Selling” and John P. Key of Corona, 
Cal., will talk on selling service.” “Sell- 
ing the Five Way Policy” will be the 
subject of Thiel A. Waltrip of Holly- 
wood. C. F. Linder of Oklahoma City 
will speak on “Selling Income Insurance” 
and Joseph M. Gantz of Cincinnati will 
have for his subject “The Sale that 
Sticks.” 


RUNNING INSURANCE ADS 


Three column, eight inch advertise- 
ments in the Denver newspapers, insert- 
ed by the Colorado Association of Life 
Underwriters, are making striking appeal 
to the public on the uses and advantages 
of life insurance. A recent ad. is on In- 
come Insurance and shows a sheaf of 
monthly income drafts payable to the 
widow on the proceeds of the policy, with 
appropriate explanatory text. 





CAPITOL LIFE’S ANNIVERSARY 

The Capitol Life of Denver celebrated 
its twentieth anniversary by the issu- 
ance of an elaborate booklet, giving a 
history of the company and an account 
of the life of the founder Thomas F. 
Daly. The company now has more than 
$60,000,000 insurance in force; policy 
holders number more than 30,000; as- 
sets are above $7,500,000; and 500 people 
are employed. 





MOVES IN NEWARK 
The Newark office of the Missouri 
State Life, of which Ernest D, Finch is 
resident manager, has been removed 
from 38 Clinton street to the new Mili- 
tary Park building, in Newark. 





The Institute and Faculty have re- 
cently published up-to-date annuitants’ 
mortality tables, and they have in hand 
a system of continuous investigation of 
the mortality experienced by assured 
lives, from which, it is anticipated, valu- 
able res:lts will be obtained in the near 
future which will bring our informa- 
tion as to vital statistics entirely up to 
date. 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








Tel. RECtor 7501 
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Digest of Some Papers 
at Actuarial Meeting 


MUTUALS’ DISABILITY DATA 





Craig of Metropolitan Also Discusses 
Disability Questions; Hollenberger 
Deferred Survivorship 





Actuaries from all parts of the coun- 
try were here last week in attendance at 
the meeting of the Actuarial Society of 
America. 

In his paper on premiums for the de- 
ferred survivorship annuity in life in- 
come policies, with special reference to 
a deferred period of ten years, M. R. 
Hollenberger of the Guardian Life 
showed that when annual premiums for 
10-year Deferred Survivorship Annui- 
ties are computed by using the Ameri- 
can Experience table for both insured 
and beneficiary, such premiums are 
probably too high at the young ages 
and too low at the advanced ages. The 
basis, therefore, suggested for the cal- 
culation of such rates is, for the insured, 
the American Men Ultimate table and, 
for the beneficiary, McClintock’s Female 
Annuitants Table. The American Men 
Ultimate table referred to is not the 
official graduation, but one constructed 
by Valentine Howell according to Make- 
ham’s law, and for the present purpose 
McClintock’s Female Annuitants table 
has been regraduated with such con- 
stants that joint annuities on two lives, 
one of which follows the American Men 
Ultimate table (Makehamized) and the 
other the McClintock Female Annui- 
tants table (regraduated) can be com- 
puted with facility. A full set of tables 
is supplied for the calculation of such 
premiums and specimen premiums for 
10-year and 20-year Deferred Survivor- 
ship Annuities are given, compared with 
straight American Experience rates and 
with rates involving the use of Jensen’s 
adaption of the Danish Survivorship 
Annuity experience. 


Mutual Life’s Disability Experience 


J. S. Thompson, assistant actuary of 
the Mutual Life, discussed disability ex- 
perience of the Mutual Life in some 
classifications not heretofore studied 
separately. The number of disability 
claims entering into the investigation 
was 2,143, of which 513 died and 310 re- 
covered. None of the experience related 
to policies with the “90-day” clause. 
Owing to the small number of deaths 
and recoveries among disabled lives, 
most of the observations have to do with 
the rate of disability. 

The disability rate among women was 
found to be about 50% higher than 
among men, although the rate of ter- 
mination of disability was rather more 
favorable in case of women. There was 
no evidence of any difference between 
the rates of disability among married 
women and among single women. 

As to the influence of build, the rate 
of disability among light-weights was 
about one and two-thirds times the 
average of all weights, but the experi- 
ence among heavy-weights was rather 
better than the average. 

The groups resulting from the study 
of the effect of various Medical Impair- 
ments were small, but caution in the ac- 
ceptance of the following types of risk 
was indicated: History of Intermittent 
Glycosuria, all ages, Acute Articular 
Rheumatism, especially at older ages, 
History of Malarial Fever at young 
ages, Light-Weights and History of 
Pleurisy, young ages, and History of 
Appendicitis, without operation. 

Certain occupations also were inves- 
tigated.. Farmers, students, and garage 
proprietors and salesmen, appear to be 
subject to a rate of disability above the 
average. 


Craig’s Paper 


In a paper on disability benefits J. D. 
Craig, actuary of the Metropolitan Life, 
set forth an attempt of one company to 
develop a system of premiums and 1c- 





Equitable Life of Iowa. 


- out by this Company. 


agents in making more sales. 


Founded 1867 





$1.28 PER LETTER 
In Commissions 


That is the actual value in commissions to agents of every Lead Service 
letter that has been sent to prospects by the Service Department of the 
This figure is based on accurate records compiled 
from agents’ reports, and is the average of many thousands of letters sent 


The Lead Service System of “Iowa’s Oldest Company” is one of a large 
number of practical sales helps designed to be of genuine assistance to 


Good agency openings now available 


Write to Agency Department for information 


EQUITABLE LIFE 
INSURANCE COMPANY 
OF IOWA 


Home Office: Des Moines 





serves based upon the findings of the 
Disability Committee of Actuarial Soci- 
ety. A preliminary study was made of 
the company’s loss in the Gain and Lass 
Exhibit due to disability, and it is shown 
that a considerable portion of such loss 
was fictitious and due to not specifically 
dividing the premiums charged into that 
part necessary for the Disability Benefit 
and that part necessary for the life in- 
surance benefit. The toftal premium 
was sufficient but when no such _ sub- 
division appears in the policy contract 
a company is not permitted to debit the 
disability account with premiums and 
all claims consequently appear as losses 
For those contracts on which a separate 
and specific premium is charged the 
Committee’s rates of disability for Class 
1, sixth policy year, were taken as a 
basis and increased slightly at the older 
ages to conform more closely to the 
actual experience of the company as 
well as to provide for a higher rate in 
future. The initial claim values for a 





disabled life annuity were used unmodi- 
fied as they proved to be conservative 
according to the company’s experience. 

The actual calculation of premiums 
and reserves is next explained. As 
values of annuities for disabled lives 
were on a select basis on which premi- 
ums could not be readily calculated, it 
was necessary to construct an aggre- 
gate table for the computation of waiver 
of premium benefit. Specimen premi- 
ums calculated on this aggregate table 
were found to be sufficient and tables of 
premiums as well as reserves are given 
for certain ages and plans. Tests in- 
dicated that if the 1925 reserve liabili- 
ties had been computed for actives tives 
on the bases here submitted they would 
have been about 5% less than those 
actually used, and on disabled lives they 
would have been approximately 3% less 
than those actually used. The necessary 
commutation columns used in computing 
premiums and reserves are attached to 
the paper. 
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ADMITTED ASSETS 
LIABILITIES 


13% of Liabilities .. 


25% increase 








Analyzing Success 


A CROSS section of the 66th Annual Statement which 
shows, by growth, safety and low net cost, why the 
Guardian ranks as one of the strongest of the strong com- 


NEW BUSINESS, ABOUT 50% 


INSURANCE IN FORCE, 
AE | a ae 


S066 66 8 6.0 8 6 6 6 68 6 0-0 


SURPLUS & DIVIDEND FUND, 


1926 DIVIDENDS SET ASIDE, 


eee eee 


The Guardian is growing more rapidly than most old line 
companies, and in a way that offers unusual opportunities 
to men of the right calibre. 


T. LOUIS HANSEN, Vice-President 
THE GUARDIAN LIFE INSURANCE COMPANY 
OF AMERICA 


Founded 1860 under the Laws of the State of New York 
50 UNION SQUARE, NEW YORK 


ere -$ 66,857,528.00 


290,912,305.00 
51,866,771.92 
45,836,814.05 


6,029,957.87 


1,983,000.00 


For information, write 




















PENN MUTUAL GLEE CLUB 





William P. Bentz, Director of Highly 
Praised Organization Presented 
With Fine Watch 
The Penn Mutual Life has the proud 
distinction of having in its home office 
in Philadelphia a musical organization~ 
a men’s glee club of fifty voices—which 
according to the music critics of the 
Philadelphia daily papers, is numbered 
among the best of the male choruses 

in that city. 

The Penn Mutual Glee Club gave a 
concert last week in Witherspoon Hall, 
Philadelphia, which embraced a_ wide 
range of musical composition from the 
old classical works of the sixteenth and 
seventeenth centuries _ down to the 
present day, all of which were given, 
according to one critic, “with great re- 
finement, sureness of intonation, enunci- 
ation and precision of singing, as well 
as unusual beauty of tone and artistic 
interpretation.” ; 

The club, now in its twelfth year, was 
organized by William P. Bentz, a mem- 
ber of the Penn Mutual staff and 
musician of importance in Philadelphia, 
who has been its only director. 

During the recent concert, to show 
the high regard in which Mr. Bentz is 
held by the organization, and as an 
evidence of its appreciation of the con- 
duct thereof, President William A. Law 
of the Penn Mutual, presented him with 
a beautiful watch, a gift of the club. 

There is no doubt that organizations 
of this kind in a financial institution 
have a far-reaching influence for good, 
and from the reports that come from 
the Penn Mutual’s home office this or- 
gaization is a very potent factor in sus- 


taining morale and promoting esprit 
de corps. 
The officers of the Penn Mutual’s 


Glee Club are: William A. Law, honor- 
ary president; William H. Kingsley, 
honorary vice-president; Wallis Boileau, 
president; Rudolph Waad, Jr.,  vice- 
president; T. I. Brubaker, secretary and 
treasurer; Joseph Meehan, librarian, 
and William P. Bentz, director. 





TALKS AT OLEAN 


Charles F. Pierce, manager of the 
Buffalo office of the Phoenix Mutual 
Life, was guest and principal speaker 
at the first quarterly meeting of the 
Olean agency. Mr. Pierce told of his 
appreciation for assistance given to the 
field by the company, and stressed the 
need of proper presentation for efficient 
representation on the part of the men. 
Other out-of-town guests were: W. L. 
and Vreel and J. Simms of Salamanca; 
Earle Burdick, Belmont; Clarence Jones, 


Bradford, Pa.; Joseph FE. Jognson, 
Ridgway, Pa.; and A. A. Payne of 
Hornell. ‘ 





TO BUILD NEW HOME 

Announcement has been made of let- 
ting the contract for the erection of a 
new home of the Mid-Continent Life 
Insurance Co. of Oklahoma City, which 
will cost approximately $325,000 and is 
to be located on a triangular lot of Thit- 
teenth and Classen Boulevard, in the 
heart of the residence district. The out- 
side construction is to be of Bedford 
stone instead of marble, as previously 
announced. It will be four stories high, 
with the first floor four feet above the 
level of the terrace. Broad white steps 
will lead to the main entrance, which 
will be wide and spacious in every way. 


ASSISTANT TO VICE PRESIDENT 

Miles H. Heitzeberg of St. Louis has 
taken over the duties of assistant to the 
vice president of the Missouri State Life, 
succeeding Crawford Easterling, recent- 
ly made manager of that company at 
Nashville, Tenn. A brother of Mr. 
Heitzeberg, E. J. Heitzeberg, is a vice 
president of Caldwell & Co., bankers, 
Nashville, Tenn. Rogers Caldwell, presi- 
dent of Caldwell & Co., recently purchas- 
ed control of the Missouri State Life. 
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Libraries in Life 
District of New York 
METROPOLITAN THE LARGEST 


Has More Than 70,000 Volumes and 
Pamphlets; Equitable Dates Far Back; 
Insurance Society of New York 








The literature of life insurance has 
grown so rapidly within the past few 
years that technical libraries were estab- 
lished by some of the large companies. 


Among the first to recognize the fact 
was the Metropolitan Life which estab- 
lished its own library in 1909 and is to- 
day one of the largest and mose com- 
plete in this country. 

Here may be found over 70,000 vol- 
umes and pamphlets treating on most 
every subject including insurance busi- 
ness, finance, chemistry, engineering, 
sociology, philosophy, reference books 
and many others too numerous to men- 
tion. The use of these books is not con- 
fined to employes of the company, but 
they are used extensively by investiga- 
tors in all walks of life—a fact that is 
not generally known to the public. 

In addition to the technical books, 
there are several thousand books of fic- 
tion which employees are permitted to 
take to their homes, and countless num- 
ber of magazines which come from all 
parts of the world. 

The number of magazines circulated 
to employes is between 2,500 to 3,000 
a month. The library also carries an 
abstracting service which distributes 
monthly nearly 1,000 copies of short re- 
views covering important articles in cer- 
tain magazines. 

Christmas Exhibit of Books 


Within the past three years emphasis 
has been put on the development of re- 
search work. The four phases of refer- 
ence and research work now carried on 
by the library are life insurance, indus- 
try, economics and public health—all sup- 
ported by general reference books. 

Another interesting feature of the li- 
brary is the Christmas exhibit of books 
for employees which aim to suggest to 
purchasers of old and new books—for 
both young and old—good fiction, en- 
chanting travel books and biography. 

Some idea may be obtained from the 
enormous amount of literature which is 
handled daily, when it is said that a li- 
brary staff of 28 people is maintained, 
serving a company of 8,000 employees, 
directly or through the various depart- 
ments. 


Equitable’s Library 

The library of the Equitable Life As- 
surance Society is particularly valuable 
in containing many books now out of 
print. These, with other books on value 
of securities, investigations, statistical, 
salesmanship, life insurance reports from 
every state in the Union, United States 
Government reports, biographies, refer- 
ence, and many other subjects make up 





Capital and Surplus........+. 
Insurance in Force....... 
Payments to Tolicyholders. 





INCORPORATED 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 


RICHMOND, VIRGINIA 
Issues the most liberal forms of ORDINARY Policies from $1,000.00 to $100,000.00, with premiums 
payable annually, semi-annually or quarterly, and INDUSTRI 
$1,000.00, with premiums payable weekly. 


CONDITION ON DECEMBER 31, 1925 
Cece ccccccccrevecceccccecoce $46,562,667.40 
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Assets 
Liabilities ......eeeeeeeeees eocccce-ceccces 
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Total Pay ts to Policyholders Since Organization 
JOHN G. WALKER, President 


AL Policies up to 


39,940,092.25 
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Seventy-five 











the Massachusetts Mutual Life Insurance Company was organized by a 
group of men with unusual foresight. They conceived an organization that 
would create a personality. of strength and friendliness, and conduct its 
affairs so as to win and hold the confidence of policyholders. 


During all these years this institution has faithfully maintained the spirit 
of service inaugurated at its birth. To-day it ranks with the best com- 
panies in the country and is known throughout the land as 


The Company of Satisfied Policyholders 
JOSEPH C. BEHAN, Superintendent of Agencies 


Massachusetts Mutual Life Insurance Company 


Years Ago 


Organized 1851 





Springfield, Massachusetts 














a total of 3,200 books and about 500 
pamphlets which treat of life insurance 
problems. 

Many valuable books were destroyed 
at the time of the Equitable fire a num- 
ber of years ago, but fortunately some 
of the oldest editions were saved, in- 
cluding the story of the “Fire in Lon- 
don,” written by Nathaniel Hardy in 
1666. 

While the society has not followed a 
policy in building up a large library, 
it is extensively used for references by 
newspapermen and writers of biogra- 
phies. It can also boast of having one 
of the most complete records of life in- 
surance reports, dating as far back as 
1864, 


Insurance Society of New York 


A library that covers all branches of 
insurance and reference books is main- 
tained by the Insurance Society of New 
York, where some -18,000 volumes can 
be found. This library is open to the 
public for reference use only, but mem- 
bers of the society may borrow books 
for their home use. The library co-op- 
erates with other insurance, business and 
university libraries in the matter of 
books and pamphlets. 

In addition to its great library the 
society conducts an insurance course, 
which includes fire, casualty, marine and 
surety for students. 

Governmental reports, department sta- 


tistics, works on sociology, useful arts, 
health movements and other subjects 
relative to health, can be found in abun- 
dance at the library of the Association 
of Life Insurance Presidents, which is 
a clearing house of information for many 
life insurance companies. 

In addition to some 5,000 bound vol- 
umes and 3,000 pamphlets the associa- 
tion receives numerous newspapers and 
insurance publications from all parts of 
the country and Canada, and news of 
timely interest and importance is sent 
to member companies as speedily as pos- 
sible. 

The library also furnishes free of 
surance subjects which have been made 
at the annual meeting of the associa- 


tion and the distribution of the ad- 
dresses cover a large area. 
The Libraries 

Many of the smaller life insurance 


companies maintain a library which con- 
sists principally of reference books for 
the use of employees, but are not open 
to the public. 

The Mutual Life’s library is largely 
legal. 

Miss Florence Bradley is the librarian 
of the Metropolitan Life; Miss Grace 
Morse of the Equitable, Miss Mabel 
Swerig of the Insurance Society of New 
York, and Miss Edith H. Sillence, of the 
Association of Life Insurance Presidents. 





GREAT SOUTHERN LIFE 





Texas Company Now Has $17,776,900 of 
Assets and More Than $146,000,000 


Business in Force 


In a recent issue of the agency pub- 
lication of that company, E. P. Green- 
wood, president, reviews the general 
progress of the Great Southern Life of 
Texas, since it began business in No- 
vember, 1909. He states that the assets 
of the company have grown from $600,- 
000 to more than $17,776,000. The insur- 
ance in force totals more than 
$146,056,000. 

President Greenwood points out that 
under the laws of Texas and seven other 
states in which the company operates 
the Great Southern has accumulated for 
protection of its policyholders more 
than $16,023,000 and that a surplus pro- 
tection in excess of legal requirements 
hae been built_up of more than $1,762,- 
_Du-ing 1925 the agency staff of the 
Grea Southern Life sold to policyhold- 
ers n ore than $41,000,000 of life insur- 
ance, tnd during the year the company’s 
asset: increased $2,045,663. 

In addition to President E. P. Green- 
wood, the officers of the Great Southern 
Life are: L Adams, vice-president 
and treasurer; F. W. Griffin, vice-presi- 
dent and manager of agencies; J. C. 
Cameron, vice-president and actuary; 
W. S. Horne, secretary and assistant 
treasurer; and Dr. Joe E. Daniel, 
medical director. 





BECOMES DISTRICT MANAGER 

G. H. Dortch, formerly general agent 
at Raleigh, N. C., for the Massachu- 
setts Mutual, is now district manager 
there for the Mutual Life of New York. 
He resigned from the Massachusetts 
Mutual connection a year or two ago on 
account of physical disability, and re- 
mained inactive until he recently ac- 
cepted the post with the Mutual Life. 
He has been engaged in life insurance 
work in Raleigh for more than twenty 
years. For a time he was with the New 
England Mutual there, 





LIFE SAVING MEDAL 


With the man he had rescued on the 
very threshold of death standing by, and 
a thousand fellow employes present at 
the impressive ceremony, Charles Geis- 
sler, a splicer employed by the United 
Electric Light and Power Company, was 
awarded the Insull Medal for life sav- 
ing by the prone pressure method of 
resuscitation last night (Friday) at the 
annual safety rally of the metropolitan 
section of the National Electric Light 
Association in the Engineering Societies 
Juilding. 





CUTLER NOW GENERAL AGENT 

The National Life has announced the 
appointment of Edward D. Cutler as 
general agent at Syracuse, succeeding 
Edward S. Gaylord, who died recently 
and who was general agent for the com- 
pany for eleven years. 





























farmers last year. 
And now— 


Agriculture. 


OKLAHOMA SMILES 


King Cotton brought nearly $160,000,000 to Oklahoma 


“Prospects for the Oklahoma wheat crop are the best 
since 1919,” reads the report of the Department of 


You will wear the Oklahoma smile when you 
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Lincoln Life Building 





IN OKLAHOMA 
Address Either 


JAMES B. ROGERS, General Agent 
407-8-9 American National Bank Bldg., Oklahoma City, Okla. 


The Lincoln National Life Insurance Company 


“Its Name Indicates Its Character 
More Than $400,000,000 in Force 


Fort Wayne, Indiana 
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Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Provident agents in their approach have the 
advantage of the national advertising of the 
Company which is striking and original, 
and also of a Direct Mail Campaign. 


Founded 1865 
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\ BUSINESS 
\GERTERS 


== aa 
Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and General Efficiency 


Miss Emma H. Ditzler 
One of of the Connecticut Mu- 
Miss Ditzler’s tual Life (P. M. Fraser 
Approaches agency), uses a particu- 
larly good approach in 
selling business and professional wo- 
men income policies. She sells this par- 
ticular policy in units of $50 per month 
income, with disability income of $75 
per month. The conversational approach 
follows: 

“Miss Brown, as you are a high sal- 
aried (or professional) woman, I should 
like to tell you about our business and 
professional woman’s policy. I have in- 
terested quite a number of young ladies 
in this policy, and I believe you will 
like the idea too. 

“Now, Miss Brown, 
fine to create a retirement fund for 
yourself, so that at the age you wish 
to retire you would have a guaranteed 
income for the rest of your life. Even 
though you marry, as no doubt you will, 
it will be nice to have your own inde- 
pendent income. Now you could save 
—say, $20 a month if you were abso- 
lutely sure of guaranteeing your future 
income, couldn’t you, Miss Brown?” 


wouldn’t it be 


UNDERWRITERS ATTEND DINNER 

A number of Richmond, Va. life 
underwriters were guests at a dinner 
one evening last week of the American 
Trust Company of that city. Oliver J. 
Sands, president of the company, ex- 
plained that the purpose in entertaining 
the life men was to bring about a closer 
relationship between the two lines of 
business, and to show how closely the 
one is related to the other. Fred W. 
Carrington, formerly an agent for the 
Provident Mutual Life, in Richmond, 
now an executive of the American Trust 
Company, assisted President Sands in 
entertaining his guests. 


HONOR DRIVE 

The yearly drive of the State Mutual 
Life in honor of the president, B. H. 
Wright, which takes place during the 
month of May has started in with great 
strides, according to an announcement 
from the New York office. Mr. Wright 
started with the company in 1879, 47 
years ago, at which time the total vol- 
ume of business in force was a little 
over $9,000,000. Efforts will be made to 
write as much business during the month 
of May as the company had in force 47 
years ago. 


PROTECTING PARENTS 
The Travelers has made an examina- 
tion of 1,000 life applications picked at 
random and discovered that one out of 
every five policies is taken out for the 
purpose of protecting parents. 





In the agency publica- 


Carries 7 
Ad Rapetate teik oar ae yen 
with Him 


eral agents says: “I have 
for ready reference a volume of all the 
reprints of our advertisements. I have 
had large covers made which take the 
reprints at their full size. I have ob- 
tained the biggest ‘kick’ by showing this 
series of advertisements as a_ whole, 
both to prospective policyholders and 
prospective agents. They portray the 
needs which are covered by insurance. 
“T have found that it not only awak- 
ens curiosity, but also increases the 
esteem in which they hold life insur- 
ance.” 
* ok * 
Considerable space 
Flesponsibjlity was devoted to a talk 
For Standards on “A Winning Sales 
of Living Presentation” in a re- 
cent issue of “Conmu- 
topics,” the monthly publication of the 
Connecticut Mutual, by Lee D. Heming- 
way, general agent of the company in 
Pittsburgh. His talk dealt in part with 
“Interest Income Trust,” used success- 


fully in closing a large case, but the 
principles outlined could be applied 
equally as well to all. 

In part he said that “there is one 


fact that should be brought to your at- 
tention in a very powerful way, that is, 
that it is within the realm of possibility 
that your family may come to appoint 
during the life of some one of its mem- 
bers where there may be more or less 
of financial worry or want. We must 
bear in mind that your children are 
your children, brought up to a certain 
standard of living; it was not within 
their power to elect their standard of liv- 
ing, but they were born to it. You, not 
they, determined this.” 


ANOTHER BYRD IN LIMELIGHT 


Lieutenant Commander R. E. Byrd of 
recent Arctic fame, derived from flying 
to the North Pole in a little more than 
fifteen hours, is not the only Byrd to 
claim distinction. There is T. R. Byrd 
of Asheville, N. C., the four-way leader 
of the production force of the Volun- 
teer State Life. He stands first in per- 
sonal production for April; first in per- 
sonal production for the year; his agency 
stands first in production for the month 
of April; also for the year in that com- 
pany. 


NEW ST. LOUIS GENERAL AGENT 


Clifford E. Espenschief has been ap- 
pointed general agent of a new office 
of the State Mutual Life in St. Louis. 
This office will be entirely separate and 
distinct from the present general agency 
of John J. Kelly in that city. 








Iadustrial Life Insurance— 


Ordinary Life Policies— 


Especially Attractive and Favorable to the Insured. 


All forms of Life, Limited Payment and Endowment, t 
and novel features, with High Values at Low Cost. . ne ne 


The Colonial Life Insurance Company of America 





Give Agents Unusual Money-Making Opportunities 





@ee. T. Smith, Vice-President 
Ghas. ¥. Netileship, 2nd Vice-President 





Officers 
E. J. Heppenheimer, President 


Home Offlce——Jersey City, N. J. 
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TROPICAL MORTALITY 
It is Showing Marked Improvement, 
Says Actuary Arthur Hunter of 
New York Life 

At the meeting of the Actuarial Soci- 
ety of America last week Arthur 
Hunter, chief actuary of the New York 
Life, discussed mortality in South and 
Central American countries. His con- 
clusions were as follows: 

(1) There has been marked improve- 
ment in mortality in recent years. 

(2) The mortality is distinctly better 
by policies than by amounts. 

(3) The effect of medical selection 
does not last beyond the first policy 
year except since 1910 when some effect 
is shown in the second year as well. 

(4) The American Men Select is not 
a suitable standard. 

(5) Hunter’s Semi-Tropical follows 
the trend quite closely by policy years, 
except the first, and with reasonable ac- 
curacy by ages at issue for policies 
issued prior to 1910. 

(6) The mortality in Hunter’s Semi- 
Tropical Table is higher than the actual 
experience in recent years of issue and 
the improvement is greater at the 
younger than at the older ages at issue. 





1927 CONVENTION H’DQUARTERS 


The 1927 Production Club Convention 
of the Equitable Life of Iowa, will be 
at Kenilworth Inn, Asheville, N. C., 
July 29, 30, and July 1, 1927. Produc- 
tion Club membership requires $3,600 in 
cash premiums for the ten-a-month 
club; and $7,200 cash premiums for the 
twenty-a-month club. 


DIVIDES D. C. TERRITORY 
Because of a steady growth in busgj- 
ness, the Washington, D. C., district of 
The Prudential is to be divided, with an 
additional superintendent and agency 


staff. 


The present es. district, 
under the superintendency of John F 
Dryden, will be known after May 24 as 
Washington No. 1 and will have its 
headquarters in 801-808 Denrike Build- 
ing, 1010 Vermont Avenue. The new 
district to be created will be known as 
Washington No. 2, and will occupy the 
present quarters of the Washington 
office on the 5th floor of the New Com- 
mercial National Bank Bldg., 14th and 
G Sts. Samuel G. Keery will be the 
superintendent of the No. 2 district. He 
has been a Prudential man since Oc- 
tober 30, 1911, and has served as an 
agent, assistant superintendent, inspec- 
tor and as a special assistant superin- 
tendent. 





INCREASE AVERAGE POLICY 


An indication of the increase in size 
of policies being written by the Equit- 
able Life of Iowa, may be obtained from 
the fact that the average size policy for 
the first quarter of 1926 was $3,386, as 
compared with $2,992 for the same 
period of 1925, and $2,802 for 1924. 





AIGHT, DAVIS & HAIGHT, Ine. 
Consulting Actuaries 


FRANK J. HAIGHT, President 
INDIANAPOLIS 


Omaha, Denver, Des Moines 




















NEW POLICY 
Disability Benefits of $15.00 per $1,000.00 


Waiver of Premium 
BROADER DOUBLE INDEMNITY CLAUSE 


Loans at end of 2nd year 


The Manhattan Life Insurance Co. 


of New York 








ae 











understand and to construe. 


knowledge of experience. 
Benefits—under new provisions. 


Company. 


Offices. 


the times. 


34 Nassau Street 





DISTINCTIVE PROGRESS 


“In great things, steady, consistent growth to meet the needs of the times, 
never slow, never hasty—always forward to accomplishment.” 


The Mutual Life Insurance Company of New York 


America’s Oldest Legal Reeerve Life Insurance Company 


The record and progress of The Mutual Life have been distinctive, 
and the notable changes and developments now marking its history in 
meeting the requirements of increasing demand and a quickening 
growth are evolved from almost a century of experience and success. 


Policy contracts completely revised in 1925, New contracts attractive 
in appearance, phrased in every-day language “easy to read,” easy to 
They contain all the old provisions 
justified by experience and all the new warranted by science and by the 
Improved Disability and Double Indemnity 


Salary Deduction (allotment) Plan of insurance now written by the 


Children’s Insurance now written on standard forms, ages 10 to 15. 
An increased Dividend scale i. 1926—the sixth consecutive increase. 
A majority of policy loans granted locally at Managing Agency 


The Company writes all standard forms of insurance. Same terms 
to men and women. Age limits, 10 to 70, inclusive. 


A Company conservative for entire safety, but forward-looking ~~ 
forward-moving in accord with the new spirit and new demand of 


Those who contemplate taking up field work are invited to apply to— 


The Mutual Life Insurance Co. 


of New York 


New York City, New York 
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The Western 


& Southern’s 


President 


One of the outstand- 
ing personalities in the 
lite insurance business 
in the United States is 
W. J. Williams, presi- 
dent of the Western & 
Southern Life Insurance 
Co. of Cincinnati, Lite 
jnsurance men in a wide 
circle know “Billy” 
Williams, because he 
has always been and, is 
to this day a prince 
among good fellows 
and looked upon as an 
unusually able execu- 
tive. 

Mr. Williams was 
eighteen years of age 
when he began his busi- 
ness career in a small 
fire insurance office, 
and, having an adapta- 
tion for insurance mat- 
ters in general, he be- 


came secretary two 
years later of the 
Knights Templar Ma- 


sonic Mutual Aid As- 
sociation of Cincinnati. 
It was during the 
period of his connec- 
tion with that associa- 
tion that he developed 
the idea of organizing 
the Western & South- 
ern Life, which he 
finally started on Feb- 
ruary 23, a 

The Western & 
Southern began as a 
purely Industrial life 
insurance company, and, 


founded on a 
sound and solid business basis, the com- 


pany soon began to make itself felt 
throughout the middle states. Begin- 
ning as secretary Mr. Williams con- 
tinued, in the capacity and practically 
in executive control until 1910. His 
management of the company was so 
efficient that the board, of directors un- 
animously elected him president on 
April 4, 1910. The insurance records 
show that the Westen & Southern has 
been making splendid gains every year 
since that time. 

The company decided many years 
back to write Ordinary insurance as well 
as Industrial, and today, quoting Presi- 
dent Williams: “The Western & South- 
ern agency force has become famous 
for its ability to produce Ordinary and 
Industrial insurance in great volumes.” 

This education is due to the untiring 
efforts, the personality and keen judg- 
ment of the man who is president of this 
half-billion-dollar life insurance com- 
pany. 

Mr. Williams is a Cincinnatian by 
birth. The company’s magnificent home 
office at Fourth and Broadway is a last- 
ing monument to the industry, the wis- 
dom, and tenacity of the man now guid- 
ing the destinies of 2,000,000 policyhold- 
ers and a field force now numbering 

He is a member of nearly all the clubs, 
commercial and civic associations, and 
looked upon as one of Cincinnati's fore- 
most citizens and business men. 

President Williams derives most of 
his pleasures from his work, but, not- 
withstanding his activities, he is one of 
the most approachable men in the busi- 
ness. It is a well known fact, however, 
that his greatest delight is to visit the 
Various agents, assistant superintend- 
ents at their district offices and at their 
homes. His associates can appro- 
Priately say: “Here is a man for whom 

enjoy working. 





HEADS FINANCE CORPORATION 

Arthur Anderson, general agent in St. 

uis, for the Equitable Life of Iowa, 
has been elected president of the Repub- 
ic Finance Corporation of that city. 





SEMI-TROPICAL REINSURANCE 

During the years 1921 and 1925 in- 
clusive the New York Life transferred 
to native companies, or reinsured with 
foreign companies business it had writ- 
ten at Semi-Tropical and ‘Tropical 
scales of premium, and also its business 
in Argentine the premiums for which 
were slightly lower than under the Semi- 
Tropical scale used by the company. 





POLICYHOLDERS’ APPLICATIONS 
Policyholders of the Bankers Life 
Company applied for 616 additional 


policies during April, 1926. The total 
new business involved was $2,761,135, 
and this was 17% of the total volume 
of new business for that month. The 
agency writing the greatest number of 
applications had a total of 29. The 
agency writing the largest volume of 
business had $200,055 on 23 applications. 


A. B. C. BANQUET 

The Newark Chapter of the American 
Business Club, (A. B. C.) of which Wal- 
ter F. Macallister, state manager of the 
Ohio State Life is president, held a ban- 
quet at the Hotel St. Francis, Newark, 
last Monday evening. The principal 
speaker of the evening was Congressman 
James Gallavin, of Massachusetts. 
Harold A. Sonn, acted as toastmaster. 





TO TOUR EASTERN AGENCIES 


Charles A. Tushingham, educational 
supervisor of the Provident Mutual Life 
who recently completed a tour of the 
western agencies of the company, started 
this week on a tour of the eastern 
agencies. He planned to visit Rutland, 
Vt. Albany, Rochester, Buffalo and 
Olean, N. Y., and Detroit, Mich. 





The fifteenth anniversary banquet of 
the Joseph D. Bookstaver agency of the 
Travelers in New York drew two pages 
of publicity in a recent issue of “Pro- 
tection,” published by the Travelers. 


GET THE MONEY 

Here is how John B Duryea, general 
agent of the Penn Mutual, in San Fran- 
cisco, gets money with applications. 
Looks easy—why not try it? 

I wrote an application for $5,000 or- 
dinary life last week. The prospect 
said to make the premiums payable 
anually. After he had signed the 
application, I said: 

“Do you want to give me a check?” 

“A check with the application?” he 
asked, with a decidedly rising inflection. 

“For how much?” he asked, 

“For the annual premium.” 

“But I don’t want to give you a check 
till I get the Policy.” 

“Yes, you do.” 

“But suppose I don’t get the insur- 
ance? 

“Then the money will be returned to 
you.” 

‘How much do you want a check for?” 

“$131.55.” 

He called his bookkeeper and _ said, 
“Make a check for $131.55 payable to 
J. B. Duryea for the first premium on 
$5,000 new insurance.’ 

That is how easy it is to “get the 
money.” Notice that I gave the word 
of command—I did not argue. 





DAVID MACGREGOR A LEADER 

David MacGregor, agent at Paterson, 
N. J., for the John Hancock Mutual 
Life, had a production of $400,000 for 
the first quarter of 1926. He headed 
that company’s “Who’s . Who” for 
March, and ranked third in amount of 
paid for business in its entire agency 
staff for the first three months of 1926. 
Mr. MacGregor has been with the 
agency more than fifteen years; and re- 
cently he was elected president of the 
Paterson Country Club. 








HOME LIFE 


Insurance Company 
of New York 


ETHELBERT IDE LOW, 
President 








The 66th Annual Report shews: 
Premiums received 

during the year 1925,.. $8,563,525 
Payments to Pol 

holders and their Ben- 


eficiaries in Death 
Claims, Endowments, 
Dividends, etc......... 6,414,143 
Increase in Assets.... 3,374,334 


Insurance in Force...281,338,018 
Admitted Assets..... . 54,631,552 





FOR AGENCY APPLY TO 
256 BROADWAY 
NEW YORK 




















MACK’S SILVER JUBILEE 

The occasion of the twenty-fifth an- 
niversary of W. W. Mack, general agent 
Northwestern Mutual Life in Cincin- 
nati, was recently celebrated by agents 
of the company; some other general 
agents and home office representatives. 
An engrossed testimonial was presented 
to Mr. Mack by the agents and also a 
bouquet of flowers. 








New Insurance ... 





BUSINESS OF 1925 


Ria (iseadudeke kane 
Increase over 1924..... 5 a. hlasenaceipeciie-w eure ee 


Insurance in Force ........ 
Increase over 1924......... 


New England Mutual Life Insurance Co. 


Boston, Mass. 


se ceccccee es GO00 429,016 
we eeees $76,344,849 














ONWARD MARCH—1925 


Total of Paid-for Business 


BANKERS LIFE COMPANY 


G. S. NOLLEN, President 
DES MOINES, IOWA 


157,045,211 














Celebrating 


75th ANNIVERSARY 


DIAMOND JUBILEE YEAR 
Seventy-five Years of Service to Policyholders 
New Added Features to Our Policy Contract 


Berkshire Life Insurance Co. 


Incorporated 1851 
PUFESETELD. MALCACRSET SS 


¥. President 
OPENING MiLWAYS FOR RIGHT MAN 


New Policy Forms 
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How I Get Business 


By H. Arthur Schmidt, 


Mr. Schmidt Was Leading Agent for 1925 
Paid-For Insurance of New England Mutual 


New York 


No. 6 








One of the most interesting cases last 
year was a man whom I had written, on 
five previous occasions, for $50,000. He 
was a successful lawyer, and | readily 
sold him the idea that a medical check- 
up was advisable, inasmuch as he had 
not been examined for a year and a 
half. The appointment was made for 
the following day. About five minutes 
before the time he was expected, he 
telephoned that he couldn’t make it 
that day, and when I tried to arrange an- 
other date, | found that I was unable 
to pin him down to a set time. For 
that reason it was quite evident to me 
that he had no intention of being ex- 
amined, and that if I were going to con- 
vince him of the advantages of so do- 
ing, it would be necessary first to find 
out exactly what was running through 
his mind. By questioning I discovered 
that, as he put it, he did not want any 
insurance, and therefore saw no reason 
for the examination. He said that he 
‘was paying about $2,700 a year now, and 
could not afford any more. At this 
point I made a quick mental calcula- 
tion of the total premiums he had with 
me, knowing that all but $5,000 was 
written by myself. 


I came to the conclusion that if I 
‘could find a way to get him examined, 
delivery of new insurance would be a 
simple matter. I explained to him that 
he was more interested than we were to 
know how he stood physically and with 
the high pressure that men work under 
in this hustling city of ours it was not an 
unusual thing for men in middle life 
to become physically impaired, adding 
that if the impairment were noticed 
early enough, remedial measures as a 
rule would eliminate it. I told him 
that that was exactly the purpose of 
this medical examination, and that there- 
fore he ought to avail himself of it. He 
agreed. The appointment was made, 
and at the time he was examined I had 
the doctor get his signature to a blank 
application, which I subsequently filled in 
for $50,000 Ordinary Life. 


Had to Stand By His Word 


Now, it so happened that his total 
premiums with me were only $1,100. I 
made allowance for the $5,000 he carried 
elsewhere, figuring that it certainly did 
not cost hfm more than $200 a year. 
I, therefore, applied for enough insur- 
ance to make a premium which, when 
added to what he already had, would 
come within the $2,700 he thought he 
was paying. 


When the policy was issued I called, 
and first went over the medical report. 
Then I drew out of my pocket a sheet 
of paper on which were noted the vari- 
ous premiums he was paying on the 
insurance he already had. Among these 
figures, however, I included the premium 
for the $50,000 insurance, which I had 
had -issued.on the free medical. 


Showing him the list, I said some- 
thing like this: “Mr. Grey, here are 


premiums aggregating $2,700, which you 
tell me is all that you can afford. Are 
you sure this is all that you can afford?” 
Of course his answer was, Yes. Then I 


said to him, “Is it a fact, however that 
you can afford this much?” He replied, 
“Yes, very comfortably.” Thereupon I 
explained: “Mr, Grey, if that is the 
case, then you must increase your in- 
surance by $50,000, and because I am 
sure you mean what you say, and also 
because I know you realize the value of 
insurance, I have brought for your in- 
spection, and [| hope, for your approval, 
an option on $50,000, the premium of 


which will raise your total outlay to 
what you can conveniently afford.” 
You can see it would have been a 
difficult matter for him to go back on 
his own word and on his own figures. 
The policy was then and there delivered. 


Quotes Edgar A. Guest 

I number myself among the most for- 
tunate of individuals. You, as Life In- 
surance men, are similarly placed. Find 
me a business that promises the same 
reward, with so little risk, that the Life 
Insurance business offers. Remember, 
we don’t have to invest or risk any capi- 
tal, our entire investment being our 
time. There is no other business like 
it! 

I never could understand the man 
who, because he has no boss to account 
to, fritters away hour after hour, day 
in and day out, either in no effort at all, 
or in non-productive effort. We know 
this is the case with many men in our 
business. 


Let me give a version of the Golden 
Rule as [ think it ought to be applied 
to us: “Do for thyself that which thou 
wouldst do for others.” If we are to 
reap a full harvest, we must hold our- 
selves to the strictest accountability so 
far as our time is concerned—in exactly 
the same manner as our employer would 


hold us if we were working for a 
weekly wage. If we do this, our success 
is no longer a matter of doubt. 
“You can do as you think you can, 
3ut you'll never accomplish more ; 
tf you're afraid of yourself, young man, 
There’s little for you in store. 
For failure comes from the inside first, 
It’s there if we only knew it, 
And you can win, though you face the 
worst, 
If you feel that you’re going to do it,” 
Edgar A. Guest. 


QUINN TESTIMONIAL CAMPAIGN 


The testimonial campaign which was 
held for two weeks during February by 
the field staff of Division No. 1 of the 
Home Life of Philadelphia, in honor of 
supervisor James T.’ Quinn, netted ap- 
proximately $1,554,500 of Ordinary 
business. A feature of the testimonial 
was that a special purpose for soliciting 
business was assigned to every day 
throughout the entire campaign, includ- 
ing father’s and mother’s day. Every 
agent received a daily bulletin specifying 
the particular day and outlining briefly 
the reasons for soliciting insurance. The 
bulletins were illustrated with appropri- 
ate cartoons. 
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N EVERY line of en- 

deavor there will be 
found a few individuals, or 
companies, who invariably 
rise above their competi- 
tors. 
Organized in 1892, the 
Missouri State Life Insur- 
ance Company has enjoyed a rapid and 
substantial growth, and today ranks 
among the foremost insurance companies 
of the world. In matters of service, 
progressive ideas and liberal treatment of 
both policyholders and Agents, it occupies 
a unique position of leadership. 
With admitted assets of more than $61,- 
000,000, and outstanding insurance in ex- 
cess of $587,000,000, it stands 19th among 
the 348 Legal Reserve Life companies of 


the United States in volume of insurance 
in force. 


The Missouri State Life has made many 
valuable concessions to the insuring public, 
both in underwriting rules and benefits 
contained in policy contracts. Its con- 
tracts are singularly free from restrictions 
and broad in their coverage. An outstand- 
ing feature is the early cash and loan 


Assets - - 





In 34th Year 


Insurance in force 


of Progress 4 








values. In most policies 
there is a loan value 
available to help pay 
the second year’s premium; 
cash values begin at the 
end of the second year 
in the more popular con- 
tracts. 

These liberal provisions greatly minimize 
the Agent’s selling effort. 

The constant aim of the Missouri State 
Life is the perfection of its service to 
policyholders and Agents. A system of 
Branch Offices in important centers, in 
addition to General Agencies, has been de- 
veloped to give direct and prompt service 
to clients and representatives. 

With its Home Office in Saint Louis, “the 
City surrounded by the United States,” the 
Company enjoys a distinct geographical 
advantage in expediting the handling of 
its business in all parts of the country. 
Its multiple plan of insurance selling 
through its Life, Accident and Health, and 
Group Departments, offers Agents an ex- 
ceptional opportunity to multiply the 
results of their daily work and thereby 
multiply their income. 


- $ 61,889,485 
- $587,586,508 


MISSOURI STATE LIFE 
INSURANCE COMPANY 


M. E. Singleton, President 


Life Accident 


Home Office, Saint Louis 


Health - Group 
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SCHOOL A SUCCESS 


Syracuse General Agency of tna Life 
Pleased; Expect Better Average 
Than $40,000 a Month From 
Each Man 


The remarkable success of the school 
conducted last month at the Herrick & 
Churchell general agency of the A®tna 
Life at Syracuse by L. O. Schriver, in- 
structor in the company’s sales training 
section, is vouched for in the following 
statement by the general agents them- 
selves : 

“These men devoted three hours 
each morning to the school and solicited 
life insurance in the afternoon. Their 
total production was $345,000 of written 
business, an average of more than $17,- 
000 per man. 

“We confidently expect an average of 
better than $40,000 a month from each 
of these twenty men during the balance 
of this year—because they learned how 
to sell and to meet the requirements of 
their prospects.” 








LARGE GROUPS 





Trust Company Employes Protected By 
Equitable Life Assurance Society; 
Gierhart Agency, Inc., Agents 


The New York Title & Mortgage Co., 
of New York, recently merged with the 
United States Title Guarantee & Trust 
Company to form a $30,000,000 combina- 
tion. 

The employes of this organization 
have been protected by the Equitable 
Society by non-contributory group in- 
surance since April of 1922 in amounts 
yarying from $500 to $1,500, according 
to length of service. The value of group 
insurance has been so keenly demon- 
strated to them since that time that 
they have decided as of April Ist, 1926, 
to increase their insurance to $225,000 
on the contributory plan, making the 
total now carried by this group over 


The Gierhart Agency, New York, is 
responsible for having successfully 
negotiated the additional insurance on 
this highly desirable group. 





ELECTED TO TITLE BOARD 





H. C. Thompson, Comptroller of The 
Prudential, Lends Influence to Lin- 
coln Mortgage & Title Co. 

Harry C. Thompson, comptroller of 
The Prudential and former president of 
Newark Rotary, was elected recently 
to the board of directors of the newly 
organized Lincoln Mortgage and Title 
Guaranty Co. Although in actual busi- 
ness only eight days, this company has 
applications for loans to a total of about 
$1,000,000 and has authorized loans for 

more than $500,000. 

E. D. Livingston, surety specialist of 
New York City, is also a member of the 
board of directors, as well as being 
chairman of the committee on sales pro- 
motion. 





Crocker on Division 


of Insurance Dollar 
(Continued from page 3) 


Necessary reserves absorbed twenty- 
nine cents out of the remainder, man- 
agement expenses seventeen cents, and 
taxes two cents. 


Considering Average Cases 


Of course, it will be remembered that 
these figures are averages. The com- 
panies included transact eigthy per cent 
of all the life insurance of the country. 
The above-stated items vary with the 
different companies, but the figures, 
Which are derived from the aggregates, 
are truly representative of the disposi- 
tion of the life insurance dollar shown. 
We show separately the outgo item of 
life insurance taxes (two cents) because 
it is in no sense management expense 
and because it has no other place to go. 

° insurance company has the slightest 
Control over taxes. They are as inevit- 
able as death and death claims. They 


are thrust upon the companies, which 
means the policyholders. 

For these reasons they cannot be 
justly labelled as management expense, 
by which is implied something respon- 
sive to business judggment. We include 








Chart 2. The “Ordinary” Life Insur- 
ance Income Dollar in the 
leading United States com- 
panies, 1924, showing its four 
principal characteristic divi- 
sions and uses. 


with taxes the item of fees charged for 
various services by the states, for the 
reason that the great bulk of it is ac- 
tually a tax, inasmuch as only a small 
part of the fees paid is estimated to 
cover the cost of state supervision. 

Let us now see the minor factor of 
management expense subdivided on an 
enlarged sector of the “Ordinary” in- 
surance dollar. (Chart 3.) 

So of each “Ordinary” dollar received, 
two cents went for clerical and adminis- 
trative salaries, one cent for medical 
service and welfare work (including 
health service to policyholders and em- 
ployes), four cents for advertising, 
rentals, printing and stationery, furni- 
ture, telephone, telegraph, traveling and 


other miscellaneous items; and ten 
cents for compensation to agents, man- 
agers, and other representatives in the 
field for soliciting and procuring of ap- 
plications, delivering policies, collecting 
premiums, and performing the thousand 
and one duties incidental to the arduous 
and exacting field of life insurance 
agency work. 

Such is the outline of the typical 
Ordinary life-insurance dollar of 1924 
in its insurance aspect; that is, how it 
was spent or saved to be spent hereafter 
according to need. Necessarily in such 
an account there must not be expected 
the refinement of detail or description 
as might be if our time and your time 
and the editorial allowance of space were 
unlimited. But we shall be satisfied if 
the general impression received is clear. 

Of the extent of the social service af- 
forded by the life insurance dollar as a 
stabilizer in family life we can take no 


Clarical and Administiolive 
2 conte 

Medical and Welfore 
1 cant 







CHART $3 


Advertising and 
Rentals , Privting ane! 
Miscellaneous 
4 cons 
Compensalion 6 AgentlS 
and Field Representtives 
0 cons 





Chart 3. The actual expense portion 
(17 cents) of the 1924 dollar 
in chart 2 showing the princi- 
pal classes of expense. 


note here as being outside our scope. 
It is, moreover, too well known to need 
re-emphasis. 


Funds Reserve Financially 


Now, turning to the public service per- 
formed by the funds of life companies 
in the financial field, we show in its 
grand total the invested life insurance 
dollar as it stood at the end of 1924, 








Connecticut General News 
Hartford, Conn. 





Increased Incomes 


For Old People 


Life annuities have long been popular 


in Europe, but have been little appre- 


ciated in this country. 


As the average American gains in in- 
vestment experience we notice a decided 
increase in the demand for annuities. 


We are selling three times as many as 
, 


we were in 1924. 


For booklet with rates, write Con- 
necticut General Life Insurance Com- 
pany, Hartford, Conn. 














In other words, we show the aggregate 
investments of the life companies rep- 
resenting approximately ninety per cent 
of the business in the United States. 

We use for our purpose the compila- 
tions made by the Association of Life 
Insurance Presidents. (Chart 4.) 

Life insurance invested funds in the 
United States, totaling close to ten bil- 
lion dollars, are widely distributed and 
very usefully employed. They go. not 
at all into the field of speculation, as is 








Chart 4. The aggregate life insurance 
dollar as invested at the end 
of 1924, showing the principal 
items of the total investment. 


right, considering the solemn fiduciary 
nature of the trust, but are being used 
over and over again in conservative up- 
building. 

Of the real-estate mortgage loan above 
shown, nearly one-half is on farms all 
over the country but more largely, of 
course, in the vast food-and-staple-pro- 
ducing areas. 

The weight of the remainder of the 
mortgage loan on real estate is found, 
naturally, in the more thickly populated 
sections. A considerable part of this 
loan is on the homes of our citizens. 

Very active is the problem of housing. 
So ,too, in the financing of other sound 
real estate enterprises, of transporta- 








Chart 5. The 


shaded sectors 
groups of states where the 
computations show that the 
aggregate investment is larger 
than the assets attributable to 
the insurance in force in such 


indicate 


states. In other words, 
groups of states included in 
the shaded areas receive some- 
what more investment money 
than they contribute, the dif- 
ference varying with each 
separate state. 


tion, of work of public utility and in- 
stitutional progress, the invested dollar 
of the insurance policyholders is a si- 
lent, and we may say, effective partner. 

The average rate of interest earned 
on the sum total of the investment is 
conservative. It varies slightly with 
general conditions, but on the whole ap- 
proximates five per cent. The Insurance 
Year Book of the Spectator Company 
shows the interest return of eighty-one 
companies in 1924 on their mean in- 
vested assets, as 5.38%, and for the 
period from 1905 to 1924 as 5%. The 
eighty-one companies, be it noted, trans- 
act nearly all of the nation’s life insur- 
ance. 
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ARE BROADCASTING TALKS 


John C. McNamara Agency Will Broad- 
cast Series of Talks on Opportuni- 
ties for Agents 


The John C. McNamara Organization, 
manager of the Guardian Life in New 
York, has adopted a radio program 
through which they will broadcast a 
series of talks on the opportunities for 
the life insurance salesman. 

They go on the air three times every 
week day, from Station WMCA, New 
York City at 10:15 A. M., 5:45 P. M. and 
at 7:00 P. M. (On Tuesdays, Thursdays 
and Saturdays, the third announcement 
is made at 6:30 P. M. instead of 7:00 P. 
M.) In these announcements, mention 
is made of the opportunities that exist 
with that organization, particularly the 
lead system which has been unusually 
effective. The first day’s broadcasting, 
on May 12, brought an immediate re- 
and it will be interesting to note 
the effect of accumulated experience in 
this method of obtaining new recruits 
to the sales force. 


sponse 


This organization has been expanding 
with a constant and healthy growth to 
the point where it has been necessary to 
take over additional office space in order 
to accommodate their force. 


MISS MARION G. TULLY WEDS 


Prominent Insurance Executives Guests; 
Daughter of W. J. Tully, General 
Solicitor, Metropolitan Life 


in insurance circles who 
attended the wedding of Miss Marion 
Gordon Tully, daughter of former State 
Senator William T. Tully, general solici- 
tor of the eee Nery a in Life, at Latting 
oe Ls last Saturday were Darwin 

area pre sident, New York Life; 
W illiam B. Joyce, chairman of the board, 
National Surety.; Haley Fiske, presi 
dent, Metropolitan Life; Frederick H. 
Ecker, vice-president, Metropolitan Life. 


Among those 


and Jesse S. Phillips, president, Great 
American Indemnity. Miss Tully was 
married to Reeve Hoover, son of Mr. 


and Mrs. William D. 
ington, D. C. 


Wash- 


Hoover of 


NEW PRUDENTIAL GROUP CASES 


The popularity of group life insurance 
protection for industrial and commercial 
workers shows no evidence of abating, 
The Prudential reports the adoption of 
this type of coverage by nine enterprises 


within recent date as follows: The con- 
cerns are: 
Strohmeyer and Arpe, importers and 


exporters, 


New York, 80 employees for 
$80,000 ; 


Steinhardt and Kelly, import 
ers and exporters, New York, 51. for 
$150,000; Jefferson County National 

Jank, Middletown, N. Y., 50 for $45,500; 
Bashaw Oakland Motor Co., Cleveland, 
54 for $170,000; Stedman Products Co., 
South Braintree, Mass., rubber manu- 
facturers, 181 for $188,500; Anger- 
Chevrolet Co., Milwaukee, motor sales, 
63 for $63,000; Palm, Fechteler Co., 
Weehawken, N. J., decalcomanie manu- 
facturers, 125 for $90,000; the Wood- 
house Chain Works, Trenton, N. J., 50 
for $54,500; Sacks Foundry Co., New- 
ark, N. J., 200 for $198,000. 

With the exception of the Woodhouse 
Company and the Sacks Foundry, all 
the policies are of the non-contributory 
type, the employing companies paying 
all the premiums and the protection 
being without cost to the workers. 


GREAT SOUTHERN LIFE IN OKLA. 


At the close of 1925, 14,000 Great 
Southern Life policies with a face value 
of $26,000,000, were in force in Okla- 
homa. The new business written dur- 
ing that year amounted to $10,000,000. 
Claims paid by the company attained 
to $144,500. The company paid the state 
of Oklahoma taxes and fees of more 
than $14,000 in 1925, while its field rep- 
resentatives in that state received more 
than $250,000 for services during the 
year. 


A VERSATILE PRESIDENT 


James Lee Loomis of Connecticut Mutual 
Life Expert in Insurance, Law, 
Finance and Salesmanship 

in the current issue of “Conmutopics” 
the Connecticut Mutual Life presents a 
page sketch of the new President, James 
lee Loomis, in which these two para 
graphs among others appear: 

“Those of us who have been privileged 
to work closely with Mr. Loomis have 
known him as a man of unusual ability, 
coupled with a sympathetic understand 
ing, which has endeared him to all who 
have come in contact with him. It was 
but natural that his election should have 
been received with universal approval. 

“In addition to’ his legal and financial 
training, Mr. Loomis has a_ thorough 
understanding of the selling side of the 
life dnsurance business. Connecticut 
Mutual agents will everywhere appre 
ciate that our Company continues to be 
headed by a President well versed in 
the problems of the field man, and in- 
tensely sympathetic to his interests.” 


QUICK DELIVERY OF POLICY 

An applicant for a life policy appeared 
at the office of the Brooklyn Life, 26 
Court street, one day last week to apply 
for $10,000 worth of insurance. He came 
in at 4.15, filled out all the necessary 
blanks, underwent a physical examina- 
tion and left with his policy at 4.50. 

This incident is interesting in that it 
shows the rapidity with which companies 
are able to deliver eset to-day. 


OPPORTUNITY 

The new income tax 
millions of people from taxation and re 
duces it for millions more. Just the op- 
portunity for life insurance! Nearly 
$400,000,000 is the amount which will be 
saved by taxpayers as a result of the 


law exempts 


new law, and this, it is estimated, will 
buy about $13,000,000,000 of new insur- 
ance.—John Hancock “Signature.” 


NEW SERIES OF PAMPHLETS 
“One Minute Essays on Understand- 
ing” is the title of a new series of pam- 


phlets on various aspects of life insur- 
ance issued by the Connecticut Mutual. 
The first subjects covered are: “Will 


Power”, “Too Busy”, “The Toy Makers”, 
and “How To Spend Your Money.” 
Other subjects will follow in short order, 
and will be discussed at greater length. 

Joth the text and treatment of these 
printed pieces are distinctly novel and 
“different.” 


CHURCHILL'S | BUDGET 


Winston Churchill has presented his 
budget proposals to the British Parlia- 
ment, 

There is no difference in the life assur- 
ance allowance in respect of income tax. 
There is no change affecting single pre- 
mium policies of the kind so popular in 
the last two years. The taxes are the 
same and the method is the same. There 
is no alteration in stamp duties, or, in- 
deed, in anything affecting insurance in 
a direct manner. 


Tourist (taking a deep breath on the 


observation car platform): “Isn't. this 
air exhilarating” 
Porter: “No sah, this air Jackson- 


ville.’—E xchange. 


DOES WELL AMONG FARMERS 


E. P. Price Wrote More Than One 
Hundred Applications for South- 
land Life in Month 
The Texas state record for the num- 
ber of applications written in a single 
month was broken during April by Ear! 
P. Price, district agent for the South 
land Life at Honey Grove, Tex. The 
former record of 101 applications written 
by A. C. (Tex.) Bayless of the same 
company was bested by three, Price writ- 
ing and having had examined 104 dur- 
ing the month. He did not solicit the 
applications on a contest basis and dtd 
not even tell his prospects that he was 

out to beat a record. 

Price’s territory is a rural territory, 
Honey Grove boasting 2,642 people and 
Fannin County in which it is situated ve- 
ing credited with 48,000. 


PAY AGAIN UNDER PROTEST 

The Northwestern Mutual Life has 
turned in its annual check for license 
fees to the state totaling $972,307.94. Of 
this amount $46,407.97 was paid under 
protest, the money representing the sum 
computed on the interest received by 
the company on its tax exempt secur- 
ities. The protest is being carried to 
the United States Supreme Court. 


PAID BY BANKERS LIFE IN 1925 

During the past year, policyholders of 
the Bankers Life of Towa _ received 
from the company a total of $3,026,- 
395.81 on account of dividends, matured 
endowments, surrender values and dis- 
ability claims. For the payment of div- 


idends in 1926 the company has set 
aside the sum of $3,024,423.27. The 
amount set aside for dividends in 1925 


was $2,685,993.77. 


J. E. BRAGG IN ‘SOUTHWEST 

James Elton Bragg, vice-president of 
the Manhattan Life, spent several days 
recently in Oklahoma City, enroute to 
New York. He had been one of the 
principal speakers at the Texas Salee 
Congress held in Fort Worth. 





MAKE NEW STATE RECORD 
The Michigan Agency of the 


KE quit- 
able Life Assurance 


Society made a new 
state record for their office for the 
month of April. There were 163 agents 
who forwarded 1,010 applications, mak- 
ing a total amount of $4,101,000 of regu- 
lar business. The former record 


Was 
$3,373,000, 


DONATES TROPHY TO AGENCY 

P. A. Peyser, of Cooper & Peyser, 
showed his zest for competition this 
week by donating a trophy to be award 
ed to the first agent of the Keans-Pat- 
terson Agency, Massachusetts Mutual 
in New York, who secures the lead in 
that agency in four months during the 
year. 


SAVINGS BANK GROUP LAW 

Governor Smith has signed — the 
Sprague bill as chapter 636 of the laws 
of 1926 adding new section 271-a Bank- 
ing Law, permitting a savings bank to 
purchase life insurance for active em- 
ployees on the group plan. 





Liberal compensation. 
experience. 
Fulton St., New York. 





Opportunity for Live Man 


An old established New York City General Agency for one of 
the best life companies desires to secure the services of a live, 
energetic man to obtain and train agents. 


Applicants give qualifications and 
Address Box 1035, The Eastern Underwriter, 86 
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N. Y. TIMES STORY ON “GROUP 

The New York Times not long agg 
ran a prominently displayed article 
in its features section on group 
insurance and how it aids in stabiliziy 
the labor and production elements jp 
industry. Second Vice-President James 
E. Kavanagh of the Metropolitan Life 
is quoted at length on how his company 
develops and handles group accounts, 
and the article further comments op 
the services which the group depart. 
ments of life insurance companies are 
rendering to industrial organizations 
through their policyholders’ service buy. 
reaus, which act as a clearing house for 
industrial information. 





FRIDAY THE 13TH LUCKY 

Arthur W. McNair, Travelers’ agent 
at Fargo, N. D.,. doesn’t place much 
faith in the belief that Friday and the 
thirteenth form an unlucky combination, 
specially since a recent experience he 
had with such an occasion. A few weeks 
ago when Friday happened to fall on 
the thirteenth of the month, he went 
out and wrote twenty-two applications 
for accident and disability policies in one 
day. Mr. McNair has been with the 
Travelers for the past ten years and re- 
cently qualified for the Life Producers 
Club. He writes about 75 per cent of 
his policies on the monthly income basis. 





MADE CANADA LIFE DIRECTOR 

Arthur V. Davis, president of the 
Aluminum Company of America, has 
been chosen a director of the Canada 
Life Assurance Company. He is one 
of the leading business executives of 
the country and is also a director of the 
Mellon Bank, the Union Trust Company, 
and several other large banking institu- 
tions of Pittsburgh, and is a trustee of 
the Mutual Life of New York. 





IN HONOR OF A. F. HALL 

President Arthur I. Hall of the Lin- 
coln National .Life is being honored by 
a business drive through the month of 
May. Literature has gone out to all 
agents of the company announcing the 
contest and stating that Hall Month is 
to be the greatest effort in the history 
of the company this year because it also 
commemorates the Twenty-First Anni- 
versary of the company. 


GEO. WASHINGTON LIFE 

The George Washington Life of West 
Virginia started 1926 with $24,605,986 of 
total insurance in force, the twentieth 
annual report of the company covering 
the past year shows. Its amount to $4,- 
004,788.01 and the reserve for policy- 
holders total $3,503,787. The company’s 
premium income for 1925 was $752,216.98, 


and it paid in death claims the sum of 
$182,984.81. 





MUST GIVE LICENSE 


The Western Mutual Life Association, 
a California corporation, was refused the 
necessary permit and license to carry on 
business in Colorado by Jackson Coch- 
rane, the insurance commissioner. The 
company invoked the Denver District 
Court and Judge George F. Dunkles or- 
dered the Colorado commissioner to issue 
the license. 





PHILADELPHIA DINNER 
Vice-President Jackson 
the Philadelphia Life recently  enter- 
tained agents of the Philadelphia de- 
partment at a dinner. A. C. Heim is in 
charge of the new Phitadelphia agency. 
Recently the agency made a 400% in- 
crease in business. 


Maloney of 





JUNE POLICYHOLDERS’ 


MONTH 
June will be policyholders’ month 
with the Atlantic Life. Policies up to 


$5,000 will be issued during the month 
on the non-medical basis in certain age 
limits to male applicants who have been 
examined since January 1, 1925. Policies 


up to $2,500 will be issued to single and 
self-supporting 
basis. 


women on the same 
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BROOKLYN SKYSCRAPER 


Number of Insurance Tenants in New 
Court-Remsen Building; Broad- 
casting Station in Tower 
The Court- 
Remsen Building has as its tenants a 
number of insurance men. 


new thirty-one — story 
The second 
floor is occupied by the first National 
Bank of Brooklyn, while the tower of 
the building will be the home of Brook- 
jyn’s radio broadcasting station WERL. 
The Brooklyn National Life, form- 
erly of 174 Montague Street, recently 
moved into new quarters there, as well 
as half a dozen agencies and brokers. 
The Equitable Life is represented by 
H. H. Letcher, general agent for that 
company in Brooklyn. 
Some other insurance representatives 
occupying offices in this building are 


Carr & Coutant, Inc., agents for the 
Employers’ Liability, Ajax Under- 
writers, Brooklyn agents for the 


Queensland of Australia, the Globe 
Indemnity, and Scharman & Scharman, 
brokers. 





MASSACHUSETTS AGENCIES 
Guardian Life to Establish Several; 
Joseph E. Lockwood Manager of 
Boston Office 
The appointment of Joseph E, Lock- 
wood as manager of a new Boston of- 
fice of the Guardian Life with the an- 
nouncement that the company plans a 
state-wide organization in Massachusetts 
with offices in Boston, Worcester, 
Springfield and ‘other principal cities, 
came as something of a surprise as the 
Guardian had refrained for some years 
from opening new territory. It has more 
than sixty agencies operating now in 

thirty-two states. 

Mr. Lockwood was formerly general 
agent of the Provident Mutual in Kan- 
sas City. He is a graduate of the Uni- 
versity of Pennsylvania and also gradu- 
ated from the life insurance class of 
Carnegie Institute. He was a member of 
the varsity track team at the U. of P., 
making a fine record. 


TWENTIETH ANNIVERSARY YEAR 

The Philadelphia Life is celebrating 
its twentieth anniversary by an extend- 
ed campaign for new business, extend- 
ing from March 1 to August 31. The 
campaign is to be topped off by a big 
convention or “pow-pow” of its agents 
at the Home Office in Philadelphia, Sep- 
tember 13 to 14. 

The convention date has been set so 
as to be convenient for the agents to 
attend the National Convention of In- 
surance Underwriters at Atlantic City, 
and also affords an opportunity to the 
Plicos to attend the Sesquicentennial 
Exposition, 

Different months throughout the cam- 
Paign are being designated for certain 
purposes, or for certain drives. The 
month of May is designated as “Twen- 
tieth Anniversary Month,” or “Policy- 
holders’ Month’; and June is to be 
known as the “President’s Month.” 


MEET AT RICHMOND 

Members of the field force of the Vir- 
ginia and Eastern North Carolina agen- 
cy of the Massachusetts Mutual Life, 
under the supervision of Charles B. 
Richardson, general agent, with Rich- 
mond headquarters held a_ two-day 
meeting in Richmond, Va., last week. 
Joseph C. Behan, superintendent of 
agencies of the company, attended the 
gathering. No previously prepared 
talks were given, but a round table dis- 
cussion of problems and plans was con- 
ducted by Mr. Behan. The agents 
seemed to receive much inspiration and 
instruction in this way, and in the opin- 
ion of Mr. Richardson will doubtless 
Profit greatly by their attendance upon 
the meeting. Reports submitted showed 
that the agency paid for $1,845,925 of 
new business during 1925. 














Retroaction— 


The retroactive 
Mutual Benefit, whereby new bene- 
fits and added privileges so far as 
possible are extended to all policy- 
holders, has made even the oldest 
Mutual Benefit policy in essential 
particulars just as liberal as current 
policy contracts. 


THE MUTUAL BENEFIT LIFE 
INSURANCE COMPANY 


Newark, New Jersey 
Organized 1845 


principle of the 














MICHIGAN RULING 


In a ruling of the Insurance Commis- 
sio.er of Michigan, the Commissioner 
requests that “all diagrams, illustrations, 
statements and calculations which make 
estimates of future dividends or dividend 
accumulations or net cost or increased 
protection purchased thereby, regard- 
less of whether such estimates are based 
on the dividend scale for the current 
year or any other basis, by insurance 
companies transacting business on the 
participating plan, or their agents, be 
withdrawn from circulation within the 
State of Michigan and that no such 
diagrams, illustrations, statements or cal- 
culations be hereafter distributed by 
such companies or their agents within 
this State.” 


BROADCASTS HEALTH EXERCISES 


Beginning last Monday morning, the 
Provident Life of Chattanooga, Tenn., 
began broadcasting physical exercises 
over radio station WDOD. The exer- 
cises will be broadcasted in three differ- 
ent periods. The first class will begin 
at 6:30, the second at 6:50 and the third 
at 7:10, continuing daily except Sundays 
and holidays. E. T. Rozenhard, physical 
director of the Central Y. M. C. A., of 
Chattanooga, will conduct the classes. 


DEFINITION OF LIFE INSURANCE 

“Life insurance has come to be a vital 
factor in the life of our people. The 
present comfort, solace’ and protection 
of an insurance policy .in the household 
is properly placed close to, if not among, 
the necessaries of life, and is secured 
with a sense of the satisfaction and of 
duty fulfilled by the many, as they would 
make sure of the coats on their depen- 
dents’ backs or the roof over their 
heads.”—Surrogate John P. O’Brien in 
John Hancock “Signature.” 


TESTIMONIAL FOR S. O. BUCKNER 

To honor Samuel O. Buckner, inspec- 
tor of agencies, Northewestern depart- 
ment of the New York Life, headquar- 
ters of which are in Milwaukee, an- 
nouncement is made of a forty-day tes- 
timonial to celebrate Mr. Buckner’s 
forty years of able and loyal service to 
the New York Life in that field. The 
New York Life has just passed its 
eightieth anniversary, and has been 
loyally propelled by Mr. Buckner over 
a period of half of its history. It is in- 
teresting in connection with that service 
that the New York Life in the North- 
western department has more business 
in force, than the total business of the 
company forty years ago. 


A REAL RECOVERY 


John C. McDowell, Chambersburg, 
Pa., one of the strong standbys of the 
Philadelphia Agency, is rapidly recover- 
ing from a surgical operation that laid 
him low for some weeks during the 
winter. To celebrate properly his re- 
turn to work he wrote the following 
unusual income policy: Ten-payment 
Kndowment at Sixty, $20,820, premium 
$3056, ages 36 and 27. This policy will 
pay an income, beginning at the in- 
sured’s age 60, of $200 a month for 
ten years certain and continuous to the 
insured and beneficiary as long as both 
or either shall live. Not satisfied with 
this performance, the second week in 
April he wrote $50,000 on two lives, half 
on each. 


NEW AGENT APPOINTED 

The Atlantic Life announces the ap- 
pointment of Irwin F. Strehlke, as gen 
eral agent at Detroit, Mich., effective 
May 15. In addition to that city, his 
territory will include four surrounding 
counties. He was formerly an agent in 
Detroit for the Connecticut Mutual 
Life, and more recently with the life 
department of a general 


insurance 
brokerage office there. 


TWENTIETH ANNIVERSARY 

The Cedar Rapids Life of Cedar 
Rapids, Ia., was organized twenty years 
ago this summer and the field force has 
taken as its motto in working up pro- 
duction to celebrate the event: “I will 
pay birthday tribute to my company 
with applications.” Special letters from 
the officials of the company have gone 
out to the members of the field force, 
spurring them on to increased efforts 
for the occasion. 


NEW YOUNGSTOWN, O., AGENCY 

Anouncement is made by the Equit- 
able Life of Iowa of the opening of a 
new agency at Youngstown, O., and the 
appointment of Clyde M. Rice as agency 
manager. Mr. Rice has for several 
years been connected with the life in- 
surance with the Aetna Life, 
and has been a successful personal pro- 
ducer and organizer. 


business 


GEORGE MUNSICK MARRIED 

Announcement has been made of the 
marriage of Miss Margaret Albert of 
Summit, N. J. to George Munsick of 
Maplewood, N. J. last Saturday at the 
home of the bride. Mr. Munsick is con- 
nected with the bond department of the 
Prudential. 





FRATERNAL FIGURES 





Aggregate Membership of These Soci- 
eties More Than 10,000,000; Out- 
standing Insurance is Ten Billions 

The thirty-second annual edition of the 

Fraternal Monitor's Statistics on Frater- 

nal Societies and the 1926 edition of the 

Consolidated Chart of Insurance Organ- 

izations also published by the Fraternal 

Monitor of Rochester, N. Y., have been 

received by THe EASTERN UNDERWRITER. 
The aggregate membership of frater- 

nal societies reported in the 1926 edi- 
tion of Statistics Fraternal Societies, on 

January Ist, 1926, was 10,898,513. This 

includes 1,369,749 social and 514,279 

juvenile members, The outstanding in- 

surance totaled $10,288,774,008. The as- 
sets at that time were $711,312,504, with 
liabilities (including reserves of $105,- 

615,384) of $133,885,605. In 1925 the in- 

come of the societies was $229,888,166, 

and the disbursements $169,223,085. The 

total members admitted were 1,087,746 

to carry insurance of $1,195,970,561. 

Since organization the benefits paid by 

the fraternal system amount to $3,521,- 

926,498. 


ACTUARIAL SOCIETY OFFICERS 

At the annual meeting of the Actu- 
arial Society of America which was held 
at the Hotel Astor last week, the fol- 
lowing officers were elected for the 
ensuing year. President—E. E. Rhodes, 
vice-president, Mutual Benefit; vice- 
president—W. M. Strong, associate ac- 
tuary, Mutual Life; vice-president—M: 
A. Linton, vice-president, Provident 
Mutual Life; secretary—John S. 


Thompson, assistant actuary, Mutual 
Life; treasurer—D, G. Alsop, actuary, 
Provident Mutual Life; editor—J. M. 


Laird, secretary, Connecticut 
Life. New members of 
expiring May, 1929, E. B. Morris, actu- 
ary, Travelers; E. W. Marshall, asso- 
ciate actuary, Provident Mutual Life; 
J. F. Little, associate actuary, Pruden- 
tial; J. D. Craig, actuary, Metropolitan. 
Term expiring May, 1928, J. B. Mac- 
Lean, assistant actuary, Mutual Life; 
term expiring May, 1927, W. A. P. 
Wood, actuary Canada Life. 


General 
council, term 


CONN. GENERAL LIFE LEADERS 
Five agents of the Connecticut General 
Life wrote $1,000,000 or more of new 
business each during the year just past, 
as compared with only two who passed 
the million dollar mark in 1924. J. L. 
Hall of Burlington, who was one of the 
two top men in 1924, wrote $1,245,000 
last year; R. S. Robbins and F. H. Wells 
of New York each passed $1,100,000; 
and the other two million dollar men 
were J. C. Gorton of Hartford, and S. B. 
Lindsay of Buffalo. J. T. Shirley of 
Pittsburgh headed the Leaders’ List for 
1925 with more than $100,000 in paid 
first premiums, and F. H. Wells of New 
York was second with over $50,000. 





GETS OLD POLICYHOLDERS 

Of the total of $66,354,075 new paid- 
for business of the Equitable Life of 
Towa in 1925, about one- third was on 
the lives of old policyholders. J. C. 
Belknap of the Columbus Agency wrote 
the largest volume from this source, 
getting 81.5% of his total paid-for pro 
duction for 1925 from old policyholders. 
The A. D. Wallis agency of Philadel 
phia, which was the leading agency of 
the company last year in the amount of 
paid-for business, also led in insurance 
written on old policyholders, with 47.4% 
of its total being from this source. 





TAX EXEMPTION 
Maintenance of a reserve fund, the 
major portion of which is invested in 
securities producing a .substantial in- 
come, removes local benevolent life and 
mutual insurance companies and like or- 
ganizations from exemption under Sec- 
tion 231 (10) of the Revenue Acts of 
1921 and 1924, A. W. Gregg, solicitor of 

Internal Revenue, has ruled. 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and is pub- 
lished every Friday by The Eastern Un- 
derwriter Company, a New York corpora- 
tion, office and place of business, 86 
Fulton Street, New York City. Clarence 
President and Editor; W. L 
Hadley, Secretary and Business Manager; 
Edwin N. Eager, Associate Editor. The 
address of the officers is the office of this 
Telephone Beek- 


Axman, 


newspaper. number: 
man 2076. 

Subscription Price $3.00 a year. Single 
copies 25 cents. Canadian subscriptions 
$1.00 for postage should be added. Other 
countries outside of Canada $1.50 for 
postage should be added. 

Entered as second-class matter April 
1, 1907, at the Post Office of New Yor 
under the act of March 3, 1879. 








W. L. CROCKER DIRECTOR 


At the annual meeting of the Chamber 
of Commerce of the United States on 
May 13, Walton L. Crocker, president 
of the John Hancock Mutual Life, was 
elected to the post of regional director 
of the Chamber to represent the New 
England states, which constitute the 
first election district of the organization. 

The selection of Mr. Crocker reflects 
the wisdom of those responsible for his 
choosing. It is highly complimentary to 
the most able men connected 
with the business of life insurance, and 
to the deliberations of the Chamber. 
Mr. Crocker will bring high credit to the 
business with identified, 
while at the same time the general ac- 
tivities of this splendid organization will 
be materially advanced by the sound 
judgment of Mr. Crocker in its councils. 


one of 


which he is 





REMOVAL OF SUITS FROM STATE 
TO FEDERAL COURTS 


A great many of the states prohibit 
the removal of suits arising in the state 
to the Federal Courts, usually under 
penalty of revocation of a company’s 
license. This step is sometimes taken 
by companies of other states on the 
ground of diversity of citizenship. How- 
ever, under a decision of the Supreme 
Court of the United States in the case 
of Terrel against Burke Construction 
Company, an Arkansas statute to this 
effect was declared to be unconstitu- 
tional. In July, 1924, the Supreme Court 
of Minnesota in the matter of Minne- 
sota against the Security Fire Insurance 
Company followed the decision of the 


United States Court in the Terrel 
against Burke Construction Co. case. 
Undoubtedly the courts will follow 


these two decisions; so these statutes 
may be disregarded. 





In 1930 there will be one car for every 
45 of the expected population or 26,- 
580,000 motor cars, according to “The 
Life History of the Automobile,” written 
by Dr. Clare E. Griffin, University of 
Michigan. 





Mellen-Hanmer Form 
New Life Agency 


FEATURES INSURANCE TRUSTS 





Both Well-Known in New York Insur- 
ance Circles; Hanmer Resigns from 


Seaboard National Bank 





L. G. Hanmer has resigned his connec- 
tion with the Seaboard National Bank, 
New York, and has associated himself 


“with Clark Mellen, under the name of 


Mellen-Hanmer & Company, and _ will 
maintain offices at 25 West 43d Street, 
New York, specializing in life insurance 
trust work. In this connection, relations 
with banking institutions have been es- 
tablished where such institutions are 
equipped to handle this particular type 
of business. 

Through his insurance trust work, Mr. 
Hanmer has become very well known 
to life insurance producers and company 
executives and in his present connection 
will be in a position to influence a con- 
siderable volume of business to each of 
the banks with which connections have 
been made. The firm of Mellen-Hanmer 
& Company, acting independently of any 
bank or any insurance company, will be 
able to bring a high degree of service to 
the interests of its clients. 

Clark Mellen is prominently known in 
New York as a large producer, having 
been successfully associated in the past 
with the Provident Mutual, and more 
lately with the Union Central, where he 
was for some time associated with James 
Elton Bragg, now vice-president of the 
Manhattan Life. 

Willard H. Cobb, general agent of the 
New England Mutual Life, has cooperat- 
ed with Messrs. Mellen and Hanmer to 
no little degree in their work, and as a 
result arrangements have been made 
whereby offices of the two organizations 
have been secured adjoining one another 
at 25 West 43d Street, and Mr. Cobb 
has already secured considerable busi- 
ness for his company which has come 
as part of trusts which the new organi- 
ation has instituted. 





PERCY C. H. PAPPS DEAD 

Percy C. H. Papps, who joined the 
Mutual Benefit as an actuary in 1907 
and who has been mathematician of the 
company since 1919, died on Wednesday 
at his home in Glen Ridge, N. J., from 
a heart attack. Mr. Papps was one of 
the best known mathematicians in the 
country and his influence in acturial 
matters has been felt on any number of 
occasions. 





L. C. PEDERSON A SPECIAL 


Louis C. Pederson, of Philadelphia, has 
been appainted special agent of the 
Northwestern National for western 
Pennsylvania, West Virginia and Mary- 
land, with headquarters at the Pitts- 
burgh office of the company. Mr. Ped- 
erson was formerly rating inspector for 
the Underwriters’ Association of the 
Middle Department and later special 
agent for the National Union. 





HEAR “POST” AD MANAGER 

Harry Brown, general -advertising 
manager of the N. Y. “Evening Post” was 
was speaker at the Monday night edu- 
cational meeting of the Keane-Patterson 
Agency, Massachusetts Mutual general 
agents in New York. Mr. Brown, who 
has had a wide experience in advertis- 
ing and selling, gave the agents a num- 
ber of good ideas on how to get more 
business. 





FATHER OF PAUL L. HAID DIES 
Augustin G. Haid, father of Paul L. 
Haid, president of the America Fore 
companies, died suddenly at his home 
in Newcastle, Pa., last Friday evening. 





There are about 1,000,000 accidents 
each year and one accident in every 
seven results in claim against the car 
owner for more than $1,000—Herbert 
L. Towle. 
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H. H. LETCHER 


H. H. Letcher has made a creditable 
showing since he took over the Brook- 
lyn agency for the Equitable Life, upon 
the death of Charles Jerome Edwards a 
little over a year ago. Mr. Letcher was 
officially appointed to succeed Mr. Ed- 
wards on February Ist, 1925. Since Jan- 
uary Ist of the year, the agency has paid 
for more than $3,000,000 worth of busi- 
ness. It’s objective is something like 
$10,000,000. Mr. Letcher was associated 
with the late Mr. Edwards for several 
years as assistant. He had been general 
agent for the Equitable Life for more 
than thirty-five years. Mr. Letcher is 
the only general agent for the Equitable 
in Brooklyn at the present time. He is 
active in the civic affairs of the borough, 
and is greatly interested in the work of 
the Chamber of Commerce. He is a 
member of the Brooklyn Club, the 
Brooklyn Rotary Club, the Ohio Society, 
the Brooklyn Chamber of Commerce 
and the Knickerbocker Field Club. 

a ae 


R. A. Mansfield Hobbs, well-known 
insurance lawyer, has written an inter- 
esting article on the origin of insurance 
in the “Federation News,” one paragraph 
of which is as follows: “Perhaps the 
earliest reference to insurance is the de- 
scription by Demosthenes of the marine 
loans of the Ancient Greeks, the rate of 
interest being made high enough to pay, 
not only for the use of the capital, but 
for the risk of losing it. The direct in- 
surance of sea risks for a premium paid 
independently of loans began in Belgium 
about 1300 A. D.” 


i os 


Dr. Frederick L. Hoffman, consulting 
statistician of the Prudential Life and 
recognized as an authority on crimin- 
ology, says that his principal reason 
for opposing the death penalty is that 
capital punishment is not enforced in 
this country and it is not likely to be. 
Wherever capital punishment is the law 
of the land it seriously hinders speedy 
disposition of capital cases and often 
leads to a gross miscarriage of justice. 

* * * 


Charles M. Kenimer, of Atlanta, Ga., 
has been appointed supervisor of agents 
in the Fidelity Mutual’s southern field. 
Some years back Mr. Kenimer was ac- 
tively identified with the Fidelity. 

. * * x 


Philip R. England of S. M. Bulley & 
Son of Liverpool, has joined the board of 
the Royal Insurance Company, according 
to advices from Liverpool. 


Charles E. Meagher, the oldest agen 
of the Manhattan Life, was a boy 
before the mast in the Merchant Marine 
Service at the age of fourteen. He 
was born at Northampton, Mass., jp 
1853. In the spring of 1878, having re. 
turned to his own country from a cruise 
in foreign waters, he abandoned sal 
water to sail on the Great Lakes. The 
Seaman’s Union was then in process of 
organization and he became a charter 
member, was elected the first Secretary. 
Treasurer and was re-elected four suc. 
cessive years. During this time he at. 
tended night school in Chicago in the 
attempt to improve a neglected educa- 
tion. fter resigning his position as 
Secretary of the Seaman’s Union he put 
in another season of sailing on the Great 
Lakes, and this was followed by an. 
other year of school as a full time sty- 
dent. Then came a period of book 
selling, and in 1898 Mr. Meagher began 
his experience in life insurance. He 
started with the New York Life in Den- 
ver, and in 1900 accepted the state 
agency of the United States Life of 
New York for Montana, through the 
general agency cf the late Thomas F, 
Daly of Denver. This he held until 
1905. A few months later, through per- 
sonal contact with the late Col. A. A, 
Green, of Texas, he accepted the state 
agency of the Manhattan Life for 
Montana. Mr. Meagher has _ seven 
children. 

*x* * * 

E. E. Rhodes, vice-president of the 
Mutual Benefit, has been elected presi- 
dent of the Actuarial Society of Amer- 
ica, thus adding another honor to those 
which have been accorded him by the 
life insurance business. He is one of 
the most intellectual men in the busi- 
ness, and his judgment has frequently 
been sought by his associates. He not 
only is able to express his ideas in 
scholarly and forceful manner but his 
sincerity and independence are charac- 
teristics which have won him widespread 
respect. 

x Ok OK 

Elwyn N. Emmons, formerly for many 
years with the Connecticut Mutual Life 
but now retired from active business, 
attended his fifty-seventh annual meet- 
ing of the policyholders of the com- 
pany, held at the home office some days 
ago. Mr. Emmons, now seventy-five 
years old, joined the company on March 
1, 1870, and withdrew from business life 
in 1921. He has however maintained his 
interest in the activities of the company. 

ce + 


John A. Tory, manager of the Sun 
Life in Toronto recently ‘gave a lunch- 
eon to the new Superintendent of In- 
surance for Quebec, Orville E. Sharpe, 
to which were invited a number of the 
officials of the Life Officers’ Association, 
Life Superintendents’ Association and 
Life Underwriters’ Association — of 


Canada. 
* ok Ok 


Robert A. Osborne, who has been 
manager of the Newark branch of the 
Great American for forty years, is spend- 
ing a few weeks at St. Petersburg, 
Florida where he is endeavoring to dis- 
pose of his houseboat which is said to 
be one of the finest in the country. 

* Ok Ok 

Charles H. Martens, mayor of East 
Orange, N. J., has called the attention 
of former service men of the town to the 
national government’s offer to reinstate 
their war insurance. Information cov- 
ering this offer which expires on July 1, 
may be obtained from the United States 
Veterans’ Bureau at 14 Bleecker street, 
Newark. 

* ok * 


Russell L. Law has returned to his of- 
fice in Oklahoma City after undergoing 
an operation for appendicitis. He 1s 
general agent for the Northwester" 
Mutual Life. 
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FIRE INSURANCE 





New Fire Body Called 
The Dream of Years 


—— ew 


SHOULD BE OF MATERIAL AID 





Eastern Underwriters’ Association Is 
Not Perfect But a Big Step in the 
Right Direction 





As the outcome of fifteen months of 
serious, diligent effort has come the 
Eastern Underwriters Association, which 
is expected td put an end to the hectic 
conditions surrounding the underwriting 
of fire insurance in the New England 
and Middle Atlantic States. This new 
organization of fire companies is now a 
reality and will replace the Eastern 
Union which is due in time to pass out 
of the picture. As reported in these col- 
umns the plans for the new organization 
were adopted and in the two weeks since 
the general meeting a feeling of real sat- 
isfaction has spread throughout the fire 
insurance district in New York City. 

The first meeting to consider a suc- 
cessor to the Eastern Union that would 
include many more companies, have 
jurisdiction over commissions, expenses, 
excepted cities, and many general un- 
derwriting practices, was held in Janu- 
ary of this year, but the movement had 
been under way nearly a year by that 
time. Now, within four months after 
that initial gathering at the Hotel Bilt- 
more on January 14 of this year the 
committee in charge of putting the 
Eastern Underwriters’ Association on its 
feet is out interviewing the border-line 
companies and getting their signatures 
of approval. 


A Strong Organization 


While some fire company groups may 
remain outside the association, through 
mutual concessions and compromises 
companies writing probably more than 
80% of premiums in the Eastern terri- 
tory have been won over to the idea and 
are going into the organization with 
heart and soul. Some of the original 
ideas have had to be abandoned but the 
final agreement has enough back-bone 
in it to render it a formidable and highly 
constructive piece of work. 

Organizing new associations is neither 
anything novel or necessarily beneficial. 
In this instance the creation of the Eas- 
tern Underwriters’ Association is re- 
ceived with widespread approval because 
it is intended to witness the end of cut- 
throat competition for business in the 

st where values are high and premi- 
ums immense. Company expenses that 
have been mounting by leaps and 
bounds, through larger commissions to 
agents, through the creation of engin- 
eering departments and other service 
bureaus, and through the wasteful ex- 
tension of credits and not-taken policies. 

All these factors and others drove 
company executives frantic. Hardly 
had evil conditions cropped out in one 
location than they were duplicated in 
another. So-called “excepted” cities be- 
came a habit. Eastern Union companies 
considered themselves at the mercy of 
non-board companies that were bidding 
or business, thus practically forcing 
many Union companies to violate organ- 
zation rules in order to get ahead. 

ol ig gs an effort to solve the prob- 
: New York State. In March, 1925, 
ompanies composing the New York 
ire Insurance Rating Organization 
were asked if they would support a 
qevement having for its goal the limita- 
a of commissions in upper New York 
> ad this movement was under 
flap sega executives on the 
the oo q a decided to go beyond 
Giiers we “A ae = include the 
Pe the he hes at ad practices were 

n New York. A plan 


Travelers Fire Adds 
$2,000,000 to Surplus 


A $500,000 CAPITAL 





INCREASE 





Stock Is Owned Entirely by Travelers 
(Life); Fire Business Has 
Expanded Rapidly 





In accordance with the previously an- 
nounced intention of The Travelers In- 
surance Company to make material addi- 
tions to both the capital and surplus of 
The Travelers Fire from time to time 
as the growth of the fire business war- 
ranted, the issuance of 5,000 shares of 
the latter corporation at five times par 
was authorized at a meeting of stock- 
holders on Monday. This action will in- 
crease the capital from $1,000,000 to $1,- 
500,000 and add $2,000,000 to the surplus. 
A similar issue of stock at the same rate 
was put out last fall and future issues, 
at rates to be determined upon by direc- 
tors and shareholders at future meetings, 
will be put out as the business requires. 

Fire business of the Travelers Fire 
has grown rapidly as it was expected it 
would, and to meet the reserve require- 
ments on this business the shareholders 
have to date voted to invest $4,500,000 
in surplus account, putting in half a 
million at the start, two million last fall 
and two million by their action Monday. 

The annual statement of The Travel- 
ers Fire Insurance Company as of De- 
cember 3lst last, showed unearned pre- 
mium and claim reserves of $2,195,054 on 
a paid premium income of 1925 of $1,- 
488,686; reserves for taxes, $68,043; re- 
serves for all other liabilities $73,940. The 
capital at the end of the year was $1,- 
000,000 and net surplus $1,304,486, making 
the surplus to policyholders $2,304,486. 
Assets at the end of the year were $4,- 
651,525 of which amount $3,500,000 had 
been paid in as capital and surplus by 
stockholders and the remainder had been 








was drawn up and the companies called 
together to consider it. 

During January, February and March 
of this year there was considerable doubt 
whether the courageous movement 
would succeed. The original plan was 
shot full of holes by opponents, as many 
another insurance scheme has been 
riddled, and many feared another fail- 


ure. But the conciliatory spirit that 
guided the hands of the committee 
finally won approval from the large 


majority of those who hesitated to come 
in. 

Now, when the Eastern Underwriters’ 
Association starts to function a uniform 
graded commission scale will replace the 
many scales now in use. Some of the 
expensive engineering services main- 
tained by several groups of companies 
will be reduced, and many other worth- 
while reforms will be instituted. The 
new organization will have no jurisdic- 
tion over fire insurance rates and will 
not act as a rate-making body. 
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The Ice and Snow Are Gone 


The trees have leaves the size of a “mouse’s 


ear.” 
beauties. 


The best time to fish for speckled 


Your assured may be in his summer camp 
for spring fishing and will now talk “camp.” 
Come up, we will go together and check up 


his insurance. 
errand for you. 


If you can’t come, I’ll do the 


C. J. “ Adirondack” Ayres 


89 Main Street 


Saranac Lake 


New York 


“The Little City in the Adirondacks” 
is yours for the asking. 








added from premium and interest income. 

All shares of the Travelers Fire, ex- 
cept those held in the names of directors, 
are owned by The Travelers Insurance 
Company and the directorates of the two 
companies are identical. This arrange- 
ment of ownership will make it possible 
to pay the entire amount of capital and 
surplus into the treasury of the fire com- 
pany Tuesday. 





N. Y. AGENTS’ MEETING 





Annual Convention Next Week at Syra- 
cuse; T. C. Moffatt, E. A. Beach, F. 
L. Gardner Among Speakers 


The New York State Association of 
Local Agents is holding its annual con- 
vention next Monday, Tuesday and 
Wednesday at the Hotel Syracuse, 
Syracuse, N Y. The convention opens 
Monday afternoon with a meeting of the 
board of directors and a get-together 
dinner in the evening. The business 
sessions open Tuesday morning at 9:30. 
Following is the program for the con- 


vention : 
Monday, May 24th 
Address of Weicome—Vonald Armstrong, 
President of Insurance Agents Club of Syracuse. 
Response—John S. Hamilton, Gloversville. 
Reports of officers: 


(a) President—Eugene A Beach, Syracuse. 


(b) Vice-President—Ward H. McPherson, 
Buffalo. 

(c) Secretary-Treasurer—J. W. Rose, Buf- 
falo. 

Reports of Committees: 

(a) Law and Legislation—Frank L. Gard- 
ner, Poughkeepsie. 


(b) Conference with Fire Rating Organiza- 


tion—W. H, A. Munns, Syracuse. 

(c) Conference with Casualty Bureaus—E. 
H. Warner, Buffalo. 

(d) Fire and Accident Prevention—W. 
Clarke Bagg, Utica. 


(e) Membership—Roy L. Brockett, Buffalo. 


Address and Discussion—‘The New Rating 
Schedule.” Lawrence Daw, Secretary Syra- 
cuse Division of New York Fire Insurance 


Rating Organization. 





Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 





J. A. KELSEY, General Agent 


United States Fire Branch: 45 John Street, New York 


GEORGE Z. DAY, Ass’t General Agent 





ASSETS F ‘ 
PREMIUM RESERVE 
OTHER LIABILITIES 
NET SURPLUS 





U. S.—Statement December 31, 1925 


. $7,400,761.92 
. 1,799,563.19 

763,725.88 
4,837,472.85 








Appointment of Committees. ppl 

suncheon in the ball room to visiting agents 
and guests, tendered by the Excelsior Fire, 
Frederick V. Bruns, president, presiding. 

Luncheon in Parlor F to president and secre- 


taries of local boards and clubs, State 
Association, President Eugene A. Beach, 
presiding. 


Tuesday Afternoon Session 
Reports of activities of local clubs, | 
Address—Commissions and Sole Agencies, A. 
B. White, Jr., Parkersburg, W. Va. 
Regional Vice-President of the National 


Association, 

Address—Wholesale Insurance, Thomas ro 
Moffatt, Newark, N. J., Past President 
National Association. 

Address—What Is Your Agency’s Expense? 
Gilbert T. Amsden, Rochester, 

Banquet Program 

Banquet—Toastmaster, Eugene A. _ Beach, 
President New York State Association. 

Address—C. I. Hitchcock, Louisville, Ky., 
Editor of the Insurance Field. 

Wednesday, May 26th 

Address—Cooperating with Civic Organiza- 
tions. 

(a) With automobile clubs—Ganson Depew, 
President Buffalo ‘Automobile Club. 

(b) With Chambers of Commerce—Freder- 
ick V. Bruns, Past President Syracuse 
Chamber of Commerce. 

Forum—“Increasing your Agency’s Income.” 
(a) By Developing the Bonding Business— 
John &. Yost, Baltimore, Md. 

(b) Selling Accident and Health Insurance 
—Alfred Dodge, Buffalo. 

(c) Seiling Use and Occupancy and Rental 
Values—Howard Jarvis, Syracuse. 

(d) Selling the Side Lines. 

Unfinished Business. 

Report of Auditing Committee. 

Report of ‘Resolutions Committee. 

Report of Nomination Committee. 

Election of Officers, 

Adjournment, 





LOCAL FIRE LOSSES CLIMB 
There Has Setwe Meshes However, 
In the Number of Greater New 
York Fur Fires 


The consensus of opinion of fire ad- 
justers in the metropolitan district is 
that the fire losses since the first of the 
year to the present time are greater 
than for the same period for 1925, both 
in size and number. The only decrease 
has been in the fur market, and that 
only since the “Vigilance Committee” 
was formed about a month ago. 

According to insurance men _ there 
are over 10,000 small, “fly-by-night” fur 
manufacturers and 1,500 reliable fur 
firms, and it has been found that the 
former are the firms which have the 
most fires. 

It has been stated that the cigarette 
is responsible for 6 per cent. of the 
fires. 





WEST VIRGINIA MEETING 


The annual convention of the West 
Virginia Association of Insurance 
Agents will be held June 24 and 25 at 
Morgantown, W. Va. 
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Outline Defense to 
Bank Agency Suit 


WHICH HAS BEEN WITHDRAWN 


W.H. Bennett Cites Legal Precedent to 
Show Bank Agency Principle Does 
Not Aim at Boycott 


why the Milwaukee 
Declaration and the bank agency prin- 
ciple of the National Association of In- 
urance Agents are not instruments with 
which to boycott companies and com 
peting agencies were explained Wednes- 
lay of this week by Secretary Walter 
H. Bennett of the National Association 
in an address made before the annual 
convention of the North Carolina Asso- 
ciation at Asheville, N. C. As the suit 
tarted recently by a bank agency, and 
then withdrawn, to test the bank agency 
principle was initiated in North Caro- 


Reasons to show 


lina, Mr. Bennett outlined the defense 
that would probably have been made 
and which was naturally of great inter- 
est to the North Carolina agents. 

Outlining the case to prove that the 
bank agency principle is wholly legiti 
mate Mr. Bennett said in part: 

“The first charge in the suit is that 


the North Carolina Association proposed 
to boycott the companies represented in 
the complaining bank agency. Nothing 
could be further from the truth. 

“The Milwaukee Declaration is simply 
that we insurance agents Owe our alle 
to those companies whose loyalty 
10 our principles for the preservation 
of the American Agency System is un- 
questioned, and that it is inconsistent 
and undesirable for any member to rep 
resent a company which ds intentionally 
ind continuously in violation of these 
principles. That is but a statement of 
business policy, for 
perience has 


Lance 


these reasons: Ex 
shown that the agency 
ystem is the best means of serving the 
public with insurance protection. We 


propose to preserve that system, and to 


have no dealings with companies whose 
practices are intentionally and continu- 
ously in violation of our principles to 
that end. If they choose to be in viola- 
tion, that is their affair, but they must 
not expect members of this organization, 
devoted to the preservation of the sys- 
tem, to continve to support them and 
aid them in further efforts at our own 
destruction. 

A Qualification For Membership 

“The Milwaukee Declaration and our 
principles are, therefore, nothing more 
nor less than a qualification for mem- 
bership based on business welfare for 
public benefits. We declare that agents 
who will represent and thus support 
companies which are guilty of practices 
tending to the destruction of the Ameri- 
can Agency System may have no place 
in our organization. If they desire to 
retain membership and - the benefits 


which membership bring then they 
should see loyal Pe to repre- 
sent. 

“How can there be, a boycott, then, 


when we are endeavoring to maintain 
simply our own existence? The essence 
of a boycott is malicious intent to injure 
someone, that is not our desire. 

“There is a wealth of legal authority 
to support the principles of the National 
and North Carolina Associations. In an 
carly English case we find the right of 
a group to enter into an agreement for 
their own benefit. The case was Mogul 
Steamship Company v. McGregor (21 Q. 
B. Div. 544) The defendants were an 
association of ship owners whose vessels 
plied between China and London. The 
Association notified its trade that it 
would grant a concession to shippers 
who agreed to ship on no other line. 
The object was to secure an advantage 
to the members of the Association. The 


court said: 
‘*They have a right to endeavor, by 
lawful means, to keep their trade in 


their own hands, and by the 
to exclude others from its 
they can. 

““But if one man may, by competition, 


same means 
benefit, if 
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strive to drive his rival out of the field, 
is it lawful or unlawful for several per- 
sons to combine together to drive from 
the field their competitor in trade? It 
is said that such an agreement is in 
restraint of trade, and therefore illegal. 
Be it so. But in what sense is the word 
‘illegal’ used 1n such a proposition? In 
my opinion, it means that the agree- 
ment is one upon which no action can 
be sustained, and no relief at law or in 
equity had, but it does not mean that 
the entering into the agreement is either 
indictable or actionable.’ 


American Case on Point 


“Coming back across the ocean to this 
country, we have the case of Bohn Mfg. 
Co. v. Hollis (54 Minn. 223). We quote 
from the opinion of the court, which 
explains the circumstances which paral- 
lel the case in North Carolina: 

“*All that the retail lumber dealers 
liave done is to form an association to 
protect themselves from sales by whole- 
sale dealers or manufacturers directly 
to consumers or other non-dealers at 
points where a member is inthe retail 
business. The means adopted = are 
simple. They agree that they will not 
deal with any wholesale dealer who sells 
directly to customers in such case. That 
is the head and front of the offense. 
They propose to send notices to none 
except members. There was no element 
of fraud, coercion or intimidation either 
towards plaintiff or members. The mere 


fact that the notice would have resulted 
in plaintiff's loss of gain or profits does 
not of itself render these acts unlawful 
or actionable. That depends upon 
whether the acts are in and of them- 
selves unlawful.’ 


“The second point made in the com- 
plaint of the Federal Insurance and 
Real Estate Company has already been 
answered indirectly. The companies 
repre sented by this yer may remain 
in it if they desire. If they insist upon 
remaining there, that is their ie 
but the members of the North Carolina 
Association are at equal liberty to find 
other companies to represent. Neither 
companies or agents are legally re- 
stricted in this respect. But from the 
moral viewpoint of the welfare of the 
insurance business, they are restricted, 
Agents feel that it is detrimental to the 
best interests of the business to extend 
further the representation of insurance 
companies by financial institutions, their 
oflicers or employees. 


“Why the suit was withdrawn by the 
bank is not known, but for us their ac- 
iion is a tribute to the righteousness of 
the cause and position of the agents. 
There is a lesson for the entire business 
in this case. All insurance men when 
they regard the North Carolina Associ- 
ation as well as other state associations, 
should realize that right principles and 
just standards of agency association 
membership are necessary for the 
proper functioning of insurance.” 





LOYAL TO FRIENDS, AND 


TO LOYAL AGENTS, LOYAL 





Neal Bassett, President 
John Kay, Vice-Pres, and Treas. 
iy Bliven, Vice-Pres. amt West. Mgr. 


. Hassinger, Secretary 
Wells T. Bassett, Secreta y 


FIREMEN’S 


INSURANCE CO. 
of Newark, N. J. 


Organized 1855 
Statement Jnnwary 1, 1925 


ASSETS AND LIABILITIES 
Capital .......$3,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities... 


Net Surplus... . 


8,536,871.80 
3,586,660.11 


Assets .......$15,123,531.91 


Policyholders’ Surplus 
$6,586,660.11 





Henry M. Gratz, President 

Neal Bassett, Vice-Pres. 

Johm Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Davis G. Vaughan, Secretary 


A. H. Hassinger, Secretary 
Welle T. Bassett, Secretar> 


Girard F.«M. 


INSURANCE CO. 
of Philadelphia 
Organized 1853 

Statement January 1, 1925 

ASSETS AND LIABILITIES 


Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 3,213,098.14 


Net Surplus.... 1,260,934.06 


Assets ........$5,474,032.20 


Policyholders’ Surplus 
$2,260,934.06 











Neal Bassett, President 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
John A. Snyder, 

A. H. Hassinger, Secretary 

Wells T. Bassett, Secretary 


MECHANICS 


INSURANCE CO. 
of Philadelphia 
Organized 1854 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$ 600,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 


allother liabilities  2,575,127.95 
Net Surplus.... 1,000,362.98 


Assets ........$4,175,490.93 


Policyholders’ Surplus 
$1,600,362.98 














H. M. Schmitt, President 

Neal Bassett, Vice-Pres. 

John Kay, Vice-Pres. and Treas. 
Waite Bliven, Vice-Pres. and West. Mgr. 
Thos. a Be nnenge Secretary 

A. H. Hassinger, 

Wells Tr Bassett, Secretary 


National 
Ben Franklin 


FIRE INSURANCE CO. 
of Pittsburgh, Pa. 
Organized 1866 
Statement January 1, 1925 
ASSETS AND LIABILITIES 
Capital .......$1,000,000.00 


Reserve Reinsur- 
ance Fund and 
Reserve for all 
other liabilities. . 


Net Surplus. ... 


3,751,385.75 
501,427.56 
Assets ........$5,252,813.31 


Policyholders’ Surplus 
$1,501,427.56 
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Eighteen Tenants Not 
Insured, Fire Shows 


THOUGHT BUILDING FIREPROOF 


New York Board’s Report on Loss at 
296 Broadway; Office Buildings 
Should Be Sprinklered 


In a fire at 296 Broadway a ten story 
building built in 1898, occupied for office 
purposes, with some merchandise stocks, 
and the first floor a restaurant, there 
were cighteen tenents not insured and 
who have a total loss. It is estimated 
that the property loss not, covered by 
insurance is about the same as the loss 
protected by policies. 

The board makes some interesting 
comments upon this fire, saying in part: 

“That many of the tenants sustaining 
loss are not insured indicates a false 
sense of security trom fire on account ot 
their occupancy in a so termed fireproof 
building. The word ‘fireproot’ induces 
them to carry little or no insurance, in 
the false belief that there is little danger 
of fire. They do not realize the com- 
bustibility of the contents of the aver- 
age well constructed fire resistive office 
building and see only a limited amount 
of office equipment and furnishings and 
perhaps some wooden trim and flooring 
and fail to comprehend that several 
rooms of this sort, vented by draft pas- 
sages from floor openings of courts can 
produce temperature sufficiently high to 
entirely destroy the contents and pos 
sibly cause the disintegration of mason- 
ry and warp the unprotected steel work 
of the structure. It is contents, not 
buildings that are hazardous. A_ build- 
ing may be able to resist fire with safety 
to itself, but when it contains combus- 
tible contents, the damage is likely to 
be severe. Where combustible material 
exists there also exists the possibility 
of fre. Buildings of fireproof construc 
tion do not burn down but they do burn 
ont. 


Necessity of Sprinklers 
‘Automatic sprinklers are regarded as 
the best type or system of automatic 
private fire protection. No exception 
would seem warranted even in the case 


of office buildings when they contain 
combustible furnishings or equipment; 


more especially high buildings. 

“Next to the automatic sprinkler 
equipment a well designed, properly 
equipped and reliably maintained stand- 
pipe system constitutes the best means 
for fire fighting in high buildings. Such 
standpipe systems furnish the only re- 
liable means of obtaining effective fire 
streams in the upper stories of high 
buildings and delivering such streams 
in the shortest possible space of time. 
The efficient operation of the Fire De- 
partment is almost wholly dependent 
upon standpipes when combating fires 
in the upper portions: of tall buildings. 
The reliability of all standpipe lines in 
all high buildings, therefore, should be 
determined by periodical tests. As far as 
this city is concerned, there appears to 
be no practice of systematically testing 
the reliability of standpipes after the 
mitial test at the time of their installa- 
tion. The ordinances simply provide that 
the responsibility for maintenance rests 
with the person in charge of the build- 
ing. The failure of the standpipe to 
function in this fire, and the inability 
to use one of the siamese connections in 
290-204 Broadway, demonstrates the 
futility of this character of maintenance. 
The location of standpipes or portions 
of them where they will be readily ex- 
bosed to the heat ot the fire, should not 
he permitted and where such conditions 
exist, they should be insulated by en- 
closing the pipes in solid masonry pro- 
lection. The installation of standpipe 
systems should be intrusted to none but 
ully experienced workmen, to avoid as 
far as possible, such an occurrence as 
happened in this instance, i. e., thg im- 
Proper assembling of the piping.” 


which his 





Broker Is Not Legal 
Agent For Assured 


COMMISSIONER MONK RULES 


Massachusetts Dept. Head Says It Is 
Unlawful to Pay Return Premiums 
To Brokers 


Insurance Commissioner Wesley E. 
Monk of Massachusetts has communi- 
cated with all fire and casualty com- 
panies operating in that state warning 
them that in making payments of re- 
turn premiums on cancelled policies such 
payments should be made direct to the 
assureds and not to brokers unless the 
latter are the duly authorized agents of 
the insureds. Complaints have been 
made to Commissioner Monk by as- 
sureds stating that return premiums 
have not been credited to them but to 
brokers who wrote their policies, and 
that frequently they have had difficulty 
in making collections. 

In calling attention to the Massachu- 
setts law making it unlawful for a com- 
pany or its agent to refuse to pay to 
the insured the full return premium 
without any deductions, Mr. Monk said 
in part: 

“A broker is simply the agent of the 
insured and is not a party to a con- 
tract of insurance which he negotiates. 
The fact that he places a policy does 
not constitute him an agent of the in- 
sured for the purpose of receiving a 
cancellation notice or payment of a re- 
turn premium, nor does it vest him with 
any power superior to the insured to 
handle or dispose of the contract. His 
authority to represent the insured gen- 
crally terminates after he has procured 
the insurance desired by his client. 

“The insured’s claim to a return pre- 
mium, like a claim for a loss under the 
policy, is against the company ‘with 

contract exists, and not 
against the broker. The practical rea- 
son for paying or crediting a return 
premium to a broker is undoubtedly to 
secure the company or its agent in re- 
spect to the return commission but leg- 
ally there is no more reason for making 
such a payment than there is for pay- 
ing a claim for a loss to the broker. 

Double Payments Possible 

“Tt is rather perilous for a company 
or its agent to assume without definite 
proof that a broker is empowered to 
collect a return premium, to pay it to 
him and then refuse to pay it to the 
insured on demand or in accordance 
with the policy provisions. A violation 
of this statute is also ample cause for 
the revocation or suspension of the of- 
fender’s license and recently this de- 
partment revoked an agent’s license for 
such a violation. 

“Some cases have arisen in which 
agents have sent cancellation notices to 
brokers. — Under Section 187C of said 
chapter it is provided that a notice of 
cancellation shall be mailed to or served 
upon the insured. 


“A company or its agent, therefore, 
Paying a return premium or sending a 
cancellation notice to a broker runs 
the risk of an invalid cancellation or of 
a double payment of the return premium. 

“Companies and their agents should 
bear in mind the principles that such 
a notice or payment does not protect 
the insurer unless it can prove that the 
broker was in fact the duly authorized 
agent of the insured for the purpose of 
receiving such notice or payment, and, 
as stated, that the mere fact that he 
negoiated the policy does not esablish 
such an agency nor warrant the assump- 
tion that such an agency exists. 

“The law on these matters is plain, 
and should be known and carefully 
followed by the agent of companies do- 
ing business here. Compliance there- 
with will obviate many complaints to 
the department and ensuing correspond- 
ence or hearings and, possibly, disciplin- 
ary action.” 











NEWARK FIRE INSURANCE COMPANY 


Newark, N. J. 


Incorporated 1811 


A Company with a continuous 
and unblemished record of over a 
Century in protecting the interests 
of policyholders and agents. 


Agents Wanted Where Not 
Represented 

















ROLLA V. WATT IS DEAD 
Rolla V. Watt, late Pacific Coast man- 
ager of the Royal, Queen and Newark 


Fire insurance companies, and presi 
dent of the Capital Fire, died on the 
Pacific Coast last Saturday following 


an attack of apoplexy. He had at- 
tended the annual meeting in San Fran- 
cisco of the Board of Underwriters of 
the Pacific on Thursday and had gone 
to Hot Springs for a rest, when taken 
ill. Mr. Watt was one of the leading 
underwriters in the Far West and had 
been active in San Francisco for over 
forty years. His loss will be severely 
feit. He was born in Camden, Ohio, 
in 1857, went to San Francisco in 1876 
and entered insurance in 1883. 
WILLIAM A. MACKAY ARRIVES 
William A. Mackay, general manager 
of the Northern Assurance, K. K. Pet- 
ers, assistant general manager, and the 
general manager’s son, Murray Mackay, 
of Murray Mackay Company, Ltd., in 
surance brokers, will arrive in New. York 
this week on the Aquitania for a visit to 
the American offices of the company. 


SEEK STATE POSITIONS 

Robert S. Hudgins, of Robert S. Hud- 
vins and Company, real estate and insur- 
ance, Richmond, Va., is a candidate for 
appointment as executive secretary of 
the Virginia department of game and 
inland fisheries. Mack D. Hart, for- 
merly an insurance broker of Richmond, 
is also a candidate for the appointment. 


JOINS MILWAUKEE MECHANICS 

Benjamin F. Freeman has resigned as 
special agent of the Insurance Company 
of North America for Maine, New 
Hampshire and Vermont to become gen- 
eral agent for the Milwaukee Me- 
chanics in New England. He will have 
associated with him Merton F. Rix, who 
is to have the title of special agent. 
Their headquarters will be at 111 Milk 
street, Boston. Mr. Rix for the last 
six years has been connected with the 
inspection department of R. S. Hoffman 
& Co., of Boston. 


AGENTS FOR THE HOME 
J. Howard Brown & Co. has been ap- 
pointed agent of the Home in Philadel- 
phia, succeeding W. J. Snyder. 
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Veterans 


| On the thirtieth of May, the nation honors those, 
both living and dead, who have served their coun- 
| try in times of war and peace. It is a most fitting 





national salutation to loyal sons and daughters. 


There are other veterans to whom The Home 
Insurance Company of New York is proud to pay 
tribute. They are the loyal men and women long 
in its service, the gold and silver veterans who have 
represented the Company continuously for a half 
or quarter of a century. 








On the veteran roster today there appear the 
names of eight hundred and eighty-five local agents 
living, who have received silver medals in recog- 
nition of twenty-five years’ service. 


| Eighteen of these veterans also hold the gold 
medal of fifty years’ representation of the Com- 
pany. 


relations which builds up such a roster. Our vet- 
erans speak of The Home of New York as an old 
business companion tried through many years and 
found to ring true. 


There is something deeper than mere business 
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Operation of Stills 
a Great Menace 


FIRE HAZARDS ARE GROWING 





Prohibition Authorities Will Aid Com- 
panies in Legal Action; Underwrit- 
ers Cancelling Policies 





The recent statement of General L. 
C. Andrews, chief prohibition officer of 
the U. S. Government, that there were at 
least 1,000,000 stills in operation through- 
out this country, 80 per cent. of which 
were home made devices in homes and 
hired buildings, has opened a subject for 
thought in relation to fire losses. 

While the fire losses have been com- 
paratively small in comparison to the 
large number of alleged “stills” in opera- 
tion in the metropolitan district, yet the 
“hazardous risk” that exists in countless 
number of homes, both as to fire and 
life, is beyond realization. 


Insurance men have pointed out that 
the “still” in operation in the cellar of 
a tenement house is a worse menace than 
the firebug for the reason that when it 
does explode the flames spread rapidly 
and usually extend to and up the air 
shaft, with result of a heavy loss to the 
tenants and.sometimes loss of life. 

Another hazardous condition which 
exists and is worse than the tenement 
risk is the operation of a “still” in a 
former garage. While the floors are 
cemented or concreted, yet they are well 
saturated with gasoline and grease and 
when fire once gains headway in a 
building of this type, it usually spreads 
to adjoining property. These hazardous 
conditions insurance men say are grow- 
ing worse every day. 

That conditions are worse outside of 
the metropolitan district and are becom- 
ing alarming to insurance companies, is 
clearly shown in a statement issued this 
week by Capt. Jesse L. Thompson, dep- 
uty prohibition administrator for New 
Jersey. In the course of his campaign 
he has discovered that there have been 
56 fires in Essex County, in which 
county Newark is located, in which 
“stills” were involved, since October 1 
where the property has been totally de- 
stroyed and adjoining property damaged. 
In addition to the fire damage five peo- 
ple have been burned to death and seven 
seriously injured. 

“If people cannot be made to under- 
stand the fire danger that is always con- 
nected with the operation of a still,” 
says Capt. Thompson, “a serious condi- 
tion of affairs will have to be met by the 
local authorities. 

“Property owners must wake up to 
the fact that it is up to them to keep a 
constant surveillance over their tenants 
to see that they are not endangering the 
lives of their neighbors and adjoining 
property. Insurance companies are be- 
ginning to realize the seriousness of still 
operations and have frequently “tipped 
off” the prohibition authorities. 

“Last week,” said Capt. Thompson, “a 
still explosion was the cause of the total 
destruction by fire of a small one story 
building in the yard of a coal company 
in Newark. The owner said he did not 
know that the building was used by 
‘bootleggers’ but he did not care as the 
building was insured. I shall aid the in- 
surance company in every way to pre- 
vent him from collecting his loss.” 

Capt. Thompson stated that some in- 
surance companies were cancelling poli- 
cies on buildings when it was learned 
that “stills” were being operated. 


Facts in the Case 


Continental Congress Adopted a resolution De- 
claring for Independence July 2, 1776. 


Declaration of Independence unanimously and 
formally adopted by Congress and signed by the 
President, John Hancock of Massachusetts, 


July 4. 


Declaration Engrossed on Parchment and pre- 
sented to Congress August 2. John Hancock 


again affixed his now famous signature and de- 
clared, “I write so that George the Third may 
read without his spectacles.” Forty-nine others 
then signed, and later the entire fifty-six who 
adopted the Declaration. 


The Original Parchment Copy thus signed is 
preserved under wax and glass in the Library 
of Congress at Washington, D. C., where “All 
Nations may behold it and Time shall not ef- 


face it.” 


The John Hancock Mu- 
tual, so far as known, is 
the only source from 
which any American citi- 
zen can obtain free a 
true facsimile of the Dec- 
laration of Independence. 
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which Mr. DeMott undertook to _per- 
form has been practically completed and 
inasmuch as it is absolutely necessary 
that he shall have an extended leave of 
absence to recuperate from a_ severe 
attack of influenza the Conference has 
agreed to relieve him of responsibility 
rat once. 

“Mr. DeMott’s successor has been 
chosen in the person of J. Ross Moore, 
manager of the Eastern Automobile Un- 
derwriters Conference. Mr. Moore’s sel- 
ection is most logical. He was associated 
with W. P. Young in National Confer- 
ence work up to the time Mr. De Mott 
became manager and is thoroughly con- 
wersant with all of its details. He will 
assume his new position fully equipped 
to carry on the work which is now so 
well organized and it is confidently pre- 
dicted that he will make a splendid 
record. 

“Until a new manager can be secured 
for the Eastern Automobile Underwriters 
Conference Mr. Moore will supervise the 
work of that office in addition to that 
of manager of the National Automobile 
Underwriters Conference. 

Career of J. R. Moore 

Mr. Moore joined the auto conferences 
in July, 1921, when he was elected as- 
sistant secretary of the National Confer- 
ence and secretary of the New England 
and Eastern Conferences to succeed 
Ralph H. Goodwin, who became manag- 
er of the Fireman’s Fund automobile 





department in Boston. Mr. Moore had 
been associated with Marsh & McLen- 
pan in the New York office, specializing 
in marine insurance. He is a Western 
man by birth and training and pos- 
sessed a wide knowledge of automobile 
insurance in that part of the country 
before coming East. 

He was assistant secretary of the St. 
Paul Fire & Marine at the home office 
for several years and was also in charge 
of the automobile department. In St. 
Paul Mr. Moore served on several com- 
mittees of the Western automobile con- 
ference. 

Howard DeMott’s Career 

Mr. DeMott has had a varied experi- 
ence in fire insurance featured by organ- 
ization and executive work. He began 
his insurance career in a Minneapolis 
local agency and then became a field 
worker. His first responsible position 
was as assistant manager of the Chicago 
office of the North British & Mercantile. 
After four years in Chicago, Mr. DeMott 
came to the New York office of the 
North British. He next went with the 
Hartford Fire in Hartford and upon 
severing that connection became secre- 
tary of the Eastern Union in November, 
1909. 

While with the Eastern Union, Mr. 
DeMott and others organized the Rein- 
surance Bureau which latter organiza- 
tion finally grew so large that Mr. De- 
Mott left the Eastern Union to became 
general manager of the Bureau. He left 
the Bureau to join the auto conference 
in November, 1924. 


Agency Has Seen Real 
Need of Insurance 


FOUNDED IN OIL BOOM TIMES 





Maxwell B. Chick Co. Representatives, 
Titusville, Pa., Have Witnessed 
Disastrous Oil Fires and Floods 





What became of the insurance. agen- 
cies which were founded in that section 
of Pennsylvania where oil was struck 
away back about Civil War' times, the 
time when the oil made everybody around 
wealthy? Did they disappear when the 
oil boom waned? 

Some of the agencies are still there 
and one which is a favorite with field 


men is the Maxwell B. Chick Co. of 
Titusville. 


The agency was founded in 1863, a 
few years after the drilling of the -first 
oil well in the United States near Titus- 
ville and at the time when Titusville was 
the center of America’s oil business, so 
it is probably one of the first insurance 
agencies in the oil country. 

The founder of the agency, Fred 
Bates, operated the business for about 
thirty-five years, the last few years as a 
member of a partnership. In 1905 Max- 
well B. Chick became identified with the 
business and seven years later became 
the sole owner. In 1923 the business 
was incorporated as the Maxwell B. 
Chick Co. and Mr. Chick took his son, 
John B. Chick, who had been working 
for Clark T. Chambers, Inc., New York 
City real estate brokers, since his gradu- 
ation from Princeton, into business with , 
him. 

The agency has always been in the 
same building, a small office of the Colo- 
nial type, and during its life time Titus- 
ville has been the scene of two very 


disastrous oil fires accompanied by 
floods. 


Companies Represented 


It is only natural that the agency, prob- 
ably one of the oldest in Northwestern 
Pennsylvania, should represent some of 
the most time-tried insurance compa- 
nies. The Aetna Insurance Co. has been 
represented continuously since 1868. The 
Insurance Company of North America, 
Commercial Union, Liverpool & Lon- 
don & Globe, American Alliance, Royal, 
Phoenix of Hartford, New Hampshire 
and the Northwestern Mutual Life have 
all been represented for more then twen- 
ty years. 

Casualty business is written in the 
Travelers, Aetna Casualty & Surety, 
Maryland Casualty and Indemnity In- 
surance Company of North America. 


The office is well-known to insurance 
field men in Western Pennsylvania and 
may be remembered by some of the older 
men who have moved from the field to 
the home office. 





STANDARD TO DOUBLE CAPITAL 


Directors of the Standard Fire of 
New Jersey have voted to recommend 
to the stockholders that the capital 
stock of the company be increased from 
$500,000 to $1,000,000. President O. J. 
Prior says that this action is in line 
with the progressive program of the 
management and will enable the com- 
pany to enlarge its operation. The 
Standard has been in operation since 
1868 and enjoys an excellent reputation 
in its field of operation in the Eastern 
and Middle Western States. 
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cA NATIONAL Analysis 


VERYTHING we use or depend on in our 
National life at some time is measured by the 
exacting formulae of chemistry. Shoes or building 
material, automobiles or textiles, each gains a sub- 
stantial part of its value in one of many chemical 
laboratories throughout the country. 
Necessarily, costly equipment, specialized build- 
ings and expensive materials 
are the backbone of this work; 


protection, Insurance has done one of its most 
important tasks. 

The Liverpool & London & Globe in assuming 
such risks again plays its part in national enter- 
prise. Its books show an impressive number of 
laboratory policies in every part of the country. 
Only an organization with the wide connections 


and vast financial resources of 








and they must be safeguarded 


at all costs. In rendering this 
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the L.& L. &G. would be select- 
ed to safeguard so many factors 


of this important enterprise. 
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Two Syracuse Agencies 
In a Consolidation 


BOTH ARE LONG ESTABLISHED 





Name of New Corporation is Greenland, 
Durston, Yackell & Rupp; List of 


Companies Represented 





Greenland & Durston, Inc., and A. J. 
Woodworth & Co., two agencies in 
Syracuse, N. Ys, which were established 
a great many years ago, have consoli- 
dated and incorporated the business un- 
der the name of Greenland, Durston, 
Yackell & Rupp, Inc. The companies in 
the agency are the Camden, Northern, 
Royal Exchange, Sun, Norwich Union 
(fre), Virginia Fire & Marine, and the 
G'obe Indemnity for casualty The busi- 
ns will be conducted in what were 
fi merly the offices of Greenland & 
[urston, Inc., in the White Memorial 
Filding, Syracuse. 

A. J. Woodworth died some years ago 
and was succeeded by his son, Newell 
B. Woodworth. At one time the office 
was state agent for several companies, 
including the Camden, Virginia Fire & 
Marine and the County Fire. Newell 
Woodworth died a couple of years ago 
and later Edward Yackell was made 
state agent for the Camden. In partner- 
ship with Frank Rupp, they ran the 
A. J. Woodworth & Co. agency. 

Greenland & Durston, Inc., was or- 
iginally Stevens & Perry. Later the 
partners separated, Mr. Perry forming 
an agency known as _ Bowen-Perry, 
which is now Bowen, Perry & Fobes. 
Mr. Stevens and Herbert W. Greenland 
formed Stevens & Greenland. This was 
about thirty-five years ago. Mr. Stevens 
died and Mr. Greenland was succeeded 
by his son Edward H. Greenland. 
About ten years ago J. F. Durston be- 
came associated with Mr. Greenland, 
the agency being known until this month 
as Greenland & Durston, Inc., the in- 
corporation taking place in 1916, 

The members of the new agency are 
progressive, controlling some of the 
most desirable business in Syracuse. 





_TO REPORT FOREST FIRES 

The Post Office Department recently 
announced that a plan of cooperation 
with the State and National forest offi- 
cers, whereby rural and star route car- 
riers will report forest fires discovered by 
them along their routes, has been agreed 
upon by the post routes. This action is 
the result of a request from the Secre- 
tary of Agriculture for aid in reducing 
heavy losses that result from forest 
fires. HH. H. Billany, fourth assistant 
postmaster general, stated that post- 
masters have been instructed to co- 
operate to the fullest extent with state 
and national forest authorities. 

VIRGINIA FIELD CLUB 

The Virginia Field Club is reported to 
be making satisfactory progress in for- 
mulating plans for the establishment ‘of 
an insurance institute in Richmond. W. 
G. Puller is chairman of a committee 
working out the details. It is planned 
to establish an insurance library and 
also to conduct lectures for the benefit 
of members of the profession who may 
feel the need of instruction insurance- 
wise, 

PHILADELPHIA CHANGES 

Alfred T. Herkness, manager of the 
Philadelphia and suburban departments 
of the Fire Association, Victory and Re- 
lance, has’ announced the transfer of 
Special Agent W. W. Dickinson from 
the suburban field to the Philadelphia 
feld. He also announces the appoint- 
ment of Wallace B. Pollock, Jr., as as- 
Sistant special agent for Philadelphia. 


VISITS CANADA 

Paul B. Sommers, vice-president of 
he American of Newark, accom- 
panied by Mrs. Sommers, is making a 
business trip to Montreal and Toronto, 
following which he will spend some 
time in Ohio. He will return about the 
end of the month. 





AGENTS NAME COMMITTEES 





Summer Session of New England States 
to Be Held at Eastern Point, 
Conn., June 14, 15 and 16 

Arrangements for the annual summer 
meeting of New England insurance 
agents, to be held at the Hotel Griswold, 
Eastern Point, June 14, 15 and 16, will 
be made by a number of committees 
appointed by Thomas D. Faulkner of 
Hartford, chairman of the advisory 
board of the New England Association 
of Insurance Agents. 

The committees follow: 

Speakers and program: James L. 
Case of Norwich, chairman; Joseph M. 
Roche of Portland, Me., Edwin J. Cole 
of Fall River, Mass., James L. Cook of 
Providence, R. I. 

Hotel registration and transportation : 
Frederick M. Sise of Portsmouth, N. H., 
chairman; J. Frank DeMeritt of Exeter, 
N. H., Joseph T. Cole of Kennebunk, 
Me., George I. Parker of Providence, 


R. I 
Publicity: Edwin J. Cole of Fall 
River, Mass., chairman; Donald G. 


North of New Haven, Frederick A. Nor- 
ton of Salem, Mass. 

Invitations: Fred R. Smith of Haver- 
hill, Mass., chairman; George M. Clay 
of Brattleboro, Vt., secretary. 

Jadges: James W. Cook of Provi- 











dence, R. I., chairman; Archer C, San- 
derson of Providence, R. I, Edgar B. 
Prescott of Laconia, N. H. 

Sports: Donald G. North of New 
Haven, chairman; Archer C. Sanderson, 
of Providence, R. L, Edgar B. Prescott 
of Laconia, N. H. 


JAIL SENTENCE FOR FIRES 

State officials of Massachusetts are 
aroused over the hundreds of forest 
fires which have occurred in Massachu- 
setts this year, entailing heavy losses. 
Last week Governor Fuller issued a 
warning that the state forests would be 
closed unless carelessness was checked. 
Following upon this, a bill was filed to 
curb carelessness, which results in fires, 
with a jail sentence. 


VIRGINIA AGENTS MEETING 

Governor Harry Flood Byrd of Vir- 
ginia has been invited to address the an- 
nual convention of Virginia Association 
of Insurance Agents to be held in Char- 
lottesville June 23-24. The invitation 
was extended by Charles P. Walford, Jr., 
president of the association, The gov- 
ernor indicated that he would be 
pleased to accept it if he can arrange 
to be in Charlottesville at that time. He 
promised to let Mr. Walford know his 
decision at an early date. 





Sachems. 


NEW YORK 





Sachems 


Of particular interest in the history of the American Indian is 
the high state of political development reached by the Iroquois 
Nations, which included the Mohawks, when they were first 
They had evolved representative 
government and woman suffrage before America was colonized. | 
Their representative bodies were composed of Sachems, warriors ( 
The mothers of the tribe’s warriors 
held the power of veto over all appointments to the council of 


encountered by the Whites. 


who were chosen in council. 
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The Sachems, in order to keep their minds free and clear of 
property worries, often gave away all wealth and material things 
which they had gained as younger warriors. 


In our modern complex existence we also know the worries of 
looking after material wealth, but, instead of giving away, we 
secure peace of mind by protecting our property with insurance. 


Policies in the First American, symbolized by the sturdy 


Mohawk, give the maximum safety demanded by the most 
careful insurer. 
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S. E. U. A. BOOSTS RATES 
Increases of 15 to 25% Made on Certain 
Classes of Unprofitable Fire 
Insurance Risks 


The South-Eastern Underwriters As- 
sociation announces rate increases of 
from 15 to 25% on several classes of 
property in all the Southeastern States, 
effective May 15. Under the new rates 
all buildings in cities and towns not 
under full protection of the public fire 
department and water supply will be 
advanced 15%. The same advance will 
be made on mercantile establishments 
and stocks which fall under this class. 
A 25% increase is provided on manu- 
facturing establishments not of fire re- 
sistive construction and not equipped 
with automatic sprinklers. 





RATE INCREASES HALTED 


Insurance Commissioner Joseph But- 
ton of Virginia has notified the Virginia 
Inspection & Rating Bureau not to en- 
force its rate increase of 10 and 25%, 
promulgated May 10, but made effective 
May 1. With the information in hand 
Colonel Button says there seems to be 
no justification for rate increases in 
Virginia. He states that the increase 
would yield an underwriting profit in 
excess of that which would be reason- 
able. 





McMAHAN RAPS RATE RAISES 


Insurance Commissioner John J. Mc- 
Mahan of South Carolina is reported in 
an Associated Press dispatch from Col- 
umbia as condemning the action of the 
South-Eastern Underwriters Association 
in advancing rates on certain unprofit- 
able classes. “This arrogant action,” the 
commissioner stated, “is the first fruit of 
the association’s 100 per cent. member- 
ship, achieved last fall by coercing the in- 
dependent companies, smaller, local to 
the South, and considerate of their pat- 
rons. Now the mutuals are all that we 
have to afford competition and to put the 
fear of God into the hearts of our ar- 
bitrary matters.” 





TO WRITE AT OLD RATES 


In spite of the rate advances ordered 
by the S. E. U. A., the Richmond local 
board has resolved to continue writing 
all business at old rates pending a de- 
cision by Commissioner Button as _ to 
whether experience of companies dur- 
ing the fire-year- period ending Decem- 
ber 31, 1925 justify the increases. The 
commissioner told company representa- 
tives this week that the 1925 figures 
would have to come to him in properly 
attested form through the actuarial bu- 
reau of the National Board as is cus- 
tomary each year. Meanwhile he will 
not allow disapproval of any business 
written at old rates. 


VIRGINIA FIELD CHANGES 


There will be no successor to Joseph 
W. Bryant, who resigned recently as 
special agent of the Star in Virginia to 
go with the Philadelphia Fire & Marine 
in a similar capacity in that State, ef- 
fective May 15. The duties hitherto 
performed by him will be assumed by 
A. M. Travers and W. T. Dent, State 
agents for the Liverpool & London & 
Globe in Virginia. Mr. Travers, who 
has headquarters in Richmond, will look 
after the business in the eastern part of 
the State. Mr. Dent will take care of 
business in the western part. He has 
headquarters at Roanoke. Mr. Bryant 
succeeds Robert B. Stegmaier who has 
heretofore been traveling for the Phil- 
adelphia F. & M. in both Maryland, 
District of Columbia and Virginia. Here- 
after, Mr. Stegmaier will confine his 
activities to Maryland and the District 
of Columbia. 





TO MEET IN TENNESSEE 


The meeting place of the National 
Convention of Insurance Commissioners 
executive committee has been changed 
from the Signal Mountain Hotel to the 
Patten Hotel, Chattanooga, Tenn. 


—— 





BUFFALO AGENT DIES 





Wilson Stevens Suddenly 
While in a Barber Shop; Was Long 
An Insurance Man 

Wilson Stevens, Buffalo 
agent of Jamestown, died following a 
heart attack. He was stricken ill while 
in a barber shop in the Hotel James- 
town. Medical aid was called, and he 
was taken to a hospital in an am- 
bulance. 

Mr. Stevens was fifty-nine years old. 
Twenty-five years ago he bought the 
business of Frank Falconer in the insur- 
ance firm of Post & Falconer. A few 
years later be bought out the interests 


of Mr. Post and since that time operated 
the agency alone. 





NEW PHILADELPHIA AGENCY 
The insurance brokerage firm of Beid- 
ler & Bookmyer of Philadelphia, will 
commence to operate an agency after 
June 1 under the name of Beidler & 
3ookmyer, Inc. John Schneider, who 
has been with the office for several 
years, will become general manager of 
the new agency, which already has 
secured the representation of the Frank- 
lin, Alliance and North British & Mer- 
cantile for the city of Philadelphia. 

















SEND AIR MAIL GREETINGS 
Seddon The Bates Adjustment Agency of J. Campbell Hay Woo d 
Oklahoma City was the first to send ADJUSTER 
; — ; for STATE of CONNECTICUT 
greetings to their New York friends by Wide Experience Seemed Gute 
insurance the “Air Mail Route” which has now hn pe 
been established between the two Cuntiiy tain, "Cornwell Bridge P. 0. 
cities. 
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FIRE - MARINE - AUTOMOBILE - WINDSTORM - TORNADO - SPRINKLER 
LEAKAGE - EXPLOSION - RENT and RENTAL VALUES - TOURIST BAGGAGE - 
RIOT and CIVIL COMMOTION - USE and OCCUPANCY 





























Seventy-two years continuous service in the 


United States 


Furnishes complete indemnity 


Backed by strong financial 


resources 

















World wide spread of liabilities 


NORTHERN 
ASSURANCE COMPANY 


H. N. KELSEY, Deputy Attorney 


Eastern and Southern Dept. 
135 William St., New York 
A. G. MARTIN, Mer. 


LIMITED, OF LONDON 
UNITED STATES BRANCH 
R..P. BARBOUR, General Attorney 
Western Dept. 


Monadnock Bldg., Chicago, Ill. 
H. D. LEWIS, Mgr. 


C. W. COOPER, Secretary 


Pacific Coast Dept. 
228 Pine St. 
San Francisco, Calif. 
F. C. H. ROBINS, Mer. 
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Long Program for PREPARING FOR THE FALL 
Penna. Federation N. J. Society of Insurance Preparing pat od = ae 





CONVENTION MAY 27 AND _ 28 


A. W. Whitney, S. S. Huebner, J. R. Wil- 
son, W. M. Goodwin, C. H. Holland 
and Many Others as Speakers 








The Insurance Federation of Pennsyl- 
vania has prepared its usual extensive 
and illuminating program of speakers 
and events for the annual convention to 
be held this year at the Hotel Conneaut, 
Conneaut Lake, Pa., next week Thurs- 
day and Friday. Several hundred Federa- 
tion members from Pennsylvania and 
Ohio are expected to attend. The pro- 
gram includes many speakers of national 
repute in the fire, life and casualty lines 
of insurance. The full text of the pro- 
gram follows: 


Thursday, May 27, 1926 
Morning Session 
F. C. Roberts, Sharon, Chairman 
s—‘Welcome to Conneaut” : 

In Response,” Mr. Quincy McBride, 
New Castle. 

“The President’s Message’—Mr. Wm. M. Good- 
win, Bethlehem, President of Insurance Fed- 
eration of Pennsylvania. | 

Address—‘Business Perpetuation by Means of 
Organization,” W. F. Diggs, President, 
Hoover & Diggs, General Agents, Pittsburgh, 

Adjournment. . 

Afternoon Session | 
R. L. Rodgers, Erie, Chairman 

Address—“Insurance and Its Relation to the 
Public Welfare,” Mr. Albert W. Whitney, 
New York City, Associate General Manager, 
National Bureau of Casualty and Surety Un- 
derwriters, 

The Round Table Meetings 

Life Insurance 7 Table—Chairman: M. V. 
Hyde, New Castle, Pa. 

“Life Insurance Sales Methods’”—Mr. F. W. 
Ries, Pittsburgh, Pa., General Agent, Can- 
ada Life Assurance Company. 

Fire Insurance Round Table—Chairman: Mr. 
I. D. McQuiston, Erie, Pa. 

1. “Schedule Rating’—Mr. R. W. Henry, As- 
sistant Secretary, Allegheny County Board 
of Fire Underwriters, Pittsburgh. 
2.“Forms and Their Uses’—By Mr. W. T. 
Bode, Pittsburgh Special Agent, Boston In- 
surance Company. 

Discussion open to all. ; 

Casualty and Surety Round Table—Chairman: 
Mr. Howard Stewart, Helmbold & Stewart, 
Clearfield, Pa. hs 
1. “Public Contractual and Products Liabil- 
ity’—Mr. Frank S. Kauffman, Pittsburgh, 
Manager, Travelers Insurance Company. 

2.“Surety Bond Salesmanship’—Mr. Hagey 
H. Campbell, Hagey H. Campbell Com- 
pany, Pittsburgh, President, Surety Under- 
writers’ Association of Pittsburgh. 

Thursday Evening 
Mr. Robert R. Dearden, Jr., Phila., Chairman. 
Editor, “United States Review” 

Address—‘Co-ordinating Our Public Relations,” 
Mr. H. M. Aylesworth, Managing Director, 
National Electric Light Association. 

Address—“‘Insurance Counselling,” Mr. Joseph 

Wilson, Baltimore, Md., Development 
Manager, Maryland Casualty Co. 

Address—“‘Fitting Insurance Coverages to the 
Need,” Dr. S. S. Huebner, Philadelphia, Pa., 
Head of School of Insurance, University of 
Pennsylvania, 

Friday, May 28, 1926 
Dutch Breakfast and Conference for Members of 
Insurance Advisory Boards Only 


at 8:30 A. A 

Hon. Thos. B. Donaldson, Phila., Chairman 

Address—For the Life Boards—Mr. Spencer M. 
Free, Bair & McCloskey, Greensburg. 

Address—For the Fire Boards—Mr. H. E. Mc- 
Kelvey, Edwards, George & Co., Pittsburgh. 

Address—For the Casualty Boards—Mr. J. C. 
Williams, Williams-Cleveland Agency, New 
Castle. 

Morning Session, 10:00 A. M. 
Mr. Joseph R. Barr, Chairman 
W. R. Barr & Co., Oil City 

Address—“Why the Small City or Town Agent 
Has a Real Opportunity to Build a Profitable 
Insurance Business.” Mr. Spencer Welton, 
Baltimore, Md., Vice-President, Fidelity & 

posit Company. 

Address—‘What the Underwriters’ Laboratories 
Label Should Mean to You,” Mr. George 
B. Muldaur, New York City, General Agent, 
Underwriters’ Laboratories of Chicago. 

Report of Code of Ethics Committee—Mr. Spen- 
cer M. Free, Jr., Greensburg, Chairman. 

Business Meeting 

eport of Executive Committee (H. K. Rem- 
ington) 

Report of Our National Councillor to U. §&, 
Chamber of Commerce (S. H. Pool) 

Report of Treasurer (John D. Pharaoh, 2d) 

monet : Nominating Committee (William Em- 
ery 114) j 1h ; 

Election off Officers and Directors 


Friday Afternoon, 2.00 P. M. 
ss Mr. J. E. Parnell, Chairman 
Aa Parnell, Cowher & Co., Indiana, Pa. 
dress—“Insurance: Is It a Business or a 
Function of Government?”—Mr. Charles H. 
Holland, Philadelphia, President, The Inde- 
Pendent Companies. 
Lif The Round Table Meetings 
Me Insurance Round Table—Chairman: Mr. E. 
- Standley, Beaver, Pa. 


for a Fall Campaign of 
Insurance Education 


Extensive preparations will be made 
during the summer months by the New 
Jersey Society of Insurance for the fall 
campaign of insurance education. It 
proposes to enlarge its library, which at 
the present time consists of 85 volumes 
and pamphlets on insurance and improve 
their educational courses, which are made 
up of a junior and intermediate fire 
course and a junior casualty course. 

The society was organized a few 
months ago and is sponsored by all of 
the fire and casualty companies, agents 
and brokers of Newark, and the mem- 
bership committee are planning a mem- 
bership drive. 

Laurence E. Falls, assistant secretary 
of the American Insurance of Newark, 
is chairman of the board of directors and 
S. E. Parker secretary and treasurer. The 
cost of membership has been placed at 
$5 annually and $6 for each course. 

The society, which meets in the audi- 
torium of the American Insurance Co. 
building, will hold an election of officers 
the latter part of the month. Informa- 
tion regarding the various courses may 
be obtained from S. E. Parker, 70 Park 
Place, Newark. 





“Life Insurance Salesmanship”’—Mr. Walter 
G. McBlain, York, Pa., General Agent, Mu- 
tual Life Insurance Co. of N. Y. 
Discussion open to all. 
Fire Insurance Round Table—Chairman: Mr. Val 
F. Genge, Warren, Pa. 
1. “Business Interruption Insurance’’—Mr. 
William Embery, Philadelphia Dept. Manager, 
of Insurance Company of North America. 
2. “Automobile Insurance’—Mr, Clarence T. 
Hubbard, Assistant Secretary, Automobile 
Ins. Co. of Hartford, Conn. 
Discussion open to all 
Casualty Insurance Round Table—Chairman: 
Mr. Lon C, Jeffrey, Pittsburgh. 
1. “Liability Insurance: What It Is and How 
It Is Applied and Sold’’——Mr. Charles A. 
Reid, Pittsburgh, Pa., of Wallace M. Reid 
& Co., Pittsburgh. 
Friday Evening, 6.00 P. M. 
Annual Banquet, Ball Roon 
Presiding Officer 
Mr. William M. Goodwin, Bethlehem 
Introduction of President-elect. 
Introduction of Toastmaster. 


Address—Mrs. Mary L. Fletcher, Mjlwaukee, 
Wis. 

Address—Captain Irving O’Hay, U. S. Army, Re- 
tired. 
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N. Y. FIRE LOSS INCREASES 

* The fire loss in New York City during 
1925 was $18,869,085, an increase of near- 
ly $200,000 over 1924, according to the 
statistical report of the operation cf the 
uniformed force of Chief John Kenlon. 
The report showed that the city, with a 
population of 5,873,356 and an area of 
315 square miles, contains 567,954 build- 
ings with an assessed value of $11,155,299,- 
900. The efficiency of the department is 
indicated by the fact that 90 per cent 
of the fires were confined to the point of 
origin. 





REVOKED LICENSES IN N. Y. 

In New York State 257 motor licenses 
have ‘been revoked in the past three 
weeks and 255 licenses have been sus 
pended, according to the “New York 
Times.” In the metropolitan district 
221 drivers were deprived of their 
licenses and 200 suffered suspension. 
Most of these suspensions were for leav- 
ing the scene of accident and driving 
while drunk. 





TO HAVE LARGER OFFICES 

It has been announced that enlarged 
offices of the New Jersey Department 
of Banking and Insurance will be lo- 
cated in the new Industrial Building on 
and after June 1. 


PIERCE HEADS N. F. P. A. 

Dana Pierce, president of the Under- 
writers’ Laboratories of Chicago, was 
elected president of the National Fire 
Protection Association, last Thursday at 
the closing of the thirtieth annual con- 
vention of the association, which was 
held at Atlantic City. Mr. Pierce suc- 
ceeds Rudolph P. Miller of New York. 


DINNER FOR VAN VRANKEN 

Members of the Albany Field Club will 
give a farewell dinner for Richard F. 
Van Vranken of the Home at Wolferts 
Roost Country Club, this evening, May 
21. Mr. Van Vranken is coming to the 
home office of the Home as assistant 
general adjuster. 








GOLF TOURNAMENT 
The members of the Newark Board 
of Fire Underwriters are making ar- 
rangements to hold a golf tournament 
which will take place the latter part of 
June. The committee of arrangements 
are now seeking a golf course. 





RUMSEY & MORGAN MOVE 

Rumsey & Morgan, insurance lawyers, 
have announced the removal of their 
offices from 20 Exchange Place to the 
Bank of America Building, 44 Wall 
street, New York. 
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otdeiiers Don’t Cut 
Down Agents’ Profits 


GLENS FALLS TELLS REASONS 


Opens Door for Other Insurance; Makes 
Friends of Client; Makes It Easier 
to Renew 


The Glens Falls in its agency publica 
that the 
sprinkler equipment does not cut down 


tion declares installation of 


the profits of agents. On the contrary, 


it will increase them. True, it may cut 


down the fire insurance rate on any 


viven risk, but it will bring to the agent 


who recommends it substantial advan- 
tages that will be far more than an off- 
set for any such reduction. Here are 


some of them: 

1—It will make a firm 
client. It will furnish 
that the agent is endeavoring to serve 
his interests by increasing his security 
and reducing his costs. 

2—It will open the door to other kinds 
of insurance. Many agents fail to realize 
the rich possibilities that lie in such 
coverages as Use and Occupancy, Rental 
Value, Leasehold, Explosion, Windstorm, 
Transportation, Parcel Post and sim- 
ilar lines which should be carried by 
most of those who can advantageously 
install sprinklers. 

3—Saving money in fire insurance pre- 
miums for a client through the recom- 
mendation of sprinkler protection should 
enable an agent to secure his entire line 
at a premium aggregate far in excess of 
his former payments for fire insurance 
alone. 

4—The promotion of sprinkler equip- 
ment will make a market for sprinkler 
leakage insurance which no agent should 
neglect to write. 

5—It will! increase the ease 
ing policies, 
sales cost. 

6—It will act as business insurance for 
the agent himself. No agent should 
overlook the fact that the principle of 
sprinkler protection for all the larger 
risks, particularly of a mercantile or in- 
dustrial character, is advancing rapidly, 
everywhere. The agent who fails to rec- 
ommend such equipment is likely to lose 
his business to some other more alert 
and progressive agent, who may call 
upon his customers and show them the 
advantage of installing sprinklers. Not 
a few agents have lost standing in their 
communities and have seen their writ- 
ings dwindle because they have neg 
lected to take advantage of this oppor- 
tunity to render service. Do not pro- 
crastinate. Beat the other fellow to it! 

7—Last, but not least, where our agents 
are concerned; it will bring about a won 
derful increase in the safety of life and 
property. 

Records show that sprinklers have suc 
cessfully controlled more than 95 per 
cent of the fires where they have been 
in use. More than 20,000,000 people are 
daily under their protection. Unques- 
tionably, thousands of these people are 
alive today because of this fact. 


friend of the 
positive evidence 


of renew- 
thus effecting a saving in 


B. O. EVANS WITH GLENS FALLS 

Bert O. Evans formerly a state agent 
in Ohio has been appointed special agent 
for the Glens Falls and Commerce for 
northern Ohio, with headquarters at 
Cleveland, succeeding Henry L. Parks. 
Mr. Evans is a native of Ohio, a gradu 
ate of the Ohio State University and 
formerly conducted a local agency at 
Mount Vernon. The last six years he has 
been connected with an important group 
as special agent and later as state agent. 


MADE STATE AGENT 
F. F. Murray has been appointed 
state agent of the Importers & Export- 
ers for Ohio with headquarters in Col- 
umbus. He has been state agent for 
Crum & Forster in the same territory 
for twenty-one years. 
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FAVORS OWN COMPANIES 


Foreign Business Men _ Discriminate 
Against American Companies in 
Business Abroad, Says Smith 
Attention was called last week by H. 
A. Smith, president of the National Fire 
of Hartford, before the insurance group 
meeting in Washington of the United 
States Chamber of Commerce, to the 
discrimination against American insur- 
ance companies abroad. In speaking on 

this subject Mr. Smith said: 

“The successful development of our 
foreign commerce depends largely upon 
the services rendered by shipping, fi- 
nance and insurance. Our American 
companies have been making a deter- 
mined effort to extend this service of 
protection upon all imports and exports 
and the property of Americans in for- 
eign lands. In the development of this 
service they have met very real discrim- 
ination from nationals abroad who have 
undertaken to monopolize the insurance 
placed upon commodities imported from 
or exported to America to the exclu- 
sion of American companies.” 


JOINS FIRE ASSOCIATION 

C. Harry Smith, who has been special 
agent for the Commercial Union cover- 
ing suburban Philadelphia, the state of 
Delaware and Camden County, New 
Jersey, recently tendered his resignation 
to become special agent in the Philadel- 
phia suburban field for the Fire Associa- 
tion companies. 

Mr. Smith is a brother to Harold V. 
Smith, vice-president of the Franklin 
lire. He entered the fire insurance busi- 


ness in 1917 with the Philadelphia Fire 
Underwriters’ Association. During the 
war he served in the Navy and _ subse- 


quently spent two years with the 
tinental as southern New 


Con- 
Jersey special 


agent and adjuster of automobile losses 
in Philadelphia. He left the Continen- 
tal and joined’ the Commercial Union 
four years ago. 
FARM FIRES 
It has been found that many of the 
farm fires have been caused by cigar- 


ette smoking, 
rapidly since the 
stances insurance 
writing farm 


which has developed 
war, and in some in- 
companies are only 
property which is fully 
equipped with modern improvements, 
such as clectric lights in barns and 
other outbuildings and appliances that 
reduce fire hazard. 


FIRE TALK AT WINSTED 
An open meeting and smoker of the 
Winsted Chamber of Commerce, Win- 
sted, Conn., took place at the Y. M. C 
A. last week, and was attended by about 
125 persons. The speaker was J. R. 
Stewart, assistant secretary of the Aetna 
Fire, who gave an address on “Conser 
Vi ation and lire Prevention.” The talk 
Was given as a part of the observance 
of Fire Prevention Week. 


? 

CITY FIRE FUND IDEA KILLED 

Self-insurance will not be attempted 
by the city of Lansing, Michigan, in re- 
lation to municipal fire risks, it was de- 
cided at the last meeting of city council 
when the city affairs committee reported 
against such a procedure and the report 
Was given approval by the aldermanic 
body. The committee had been 


ody. inves- 
tigating self-insurance plans for some 
time and the report is seen by local 


stock agents as a big gratuitous boost 
for the service rendered by private car- 
riers. It was declared in the report that 
the risk of a city fund would prove en- 
tirely too great in consideration of the 
slight additional cast of adequate fire 


insurance purchased from private car- 
tiers, 





NEW ADVISORY BOARD 
An Insurance 


Advisory Board has 
been 


organized in Crawford County, 
Pa., with headquarters in Saegerstown. 
Lawrence B. Starr, of Gelvin, Jackson 


& Starr, was elected general secretary. 
































Why not try 
this service? 


This Company is equipped to offer 
engineering service and suggestions 
for the improvement and protection of 
fire risks. We have a trained staff, 
which is at your service. 


THE ALLIANCE 


INSURANCE COMPANY 
of Philadelphia 























Great American 
Insurance Company , 


co NewHork = = 


INCORPORATED - 1872 
loravavine Foner 1.1926 


$12.50 00,000.00 


7 FOR ALLY OTHER LIABILITIES 
21.7 


, £20.96 
16. 541.2 


50,774.00 1.54 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$29,041,280.58 


LOSSES PAID POLICY HOLDERS 


$175,146,238.21 


HOME OFFICE, ONE LIBERTY ST. 
NEW YORK CITY 


WESTERN DEPARTMENT PACIFIG DEPARTMENT 


310 S. Michigan Ave., Chicago, Il. 233 Sansome Street, San Francisco 
CG. R. STREET, Vice-President CLIFFORD CONLY, Manager 





BOSTON OFFICE ’ 
ROGERS & HOWES, Managers, 4 Liberty Square, Boston, Mass. 


MARINE DEPARTMENT 


NEW YORK—Ww. H. McGee & Co.,General Agents, 11 So. William Street 
SAN FRANCOISCO—George L. West, Manager, 233 Sansome Street 
CHICAGO—Wwm.H. McGee & Co., Gen’! Agts., Insurance Exchange Bldg. 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 





= 


| 




















"6 May 21, 1926 











VY 





, 
| 
) 














) Builders of AZtna 









































THE HUMAN TOUCH 











































‘They are good people to deal with.’’ extraordinary strength lies in the 
You will hear that comment inthe unshakable good will of a vast 
course of most conversations about group of people, both inside and 
the Good Old AZtnNa. Acomment outside its own organization. 
which stresses, not a‘‘concern’’... Good will enriched by one hun- = = 
not a ‘company’... . but people. dred and seven years of public rela- S| 
Because to its twelve thousand tions, during which a genuine ee a 
agents... toitsownemployees... human touch has left its imprint _———_— 
and to the public it proteéts...the on every transaction. And from ————— 
Good Old Ana is a group of that fundamental principle there ——— len KU 
human beings—not a vague piss Fe can be no swerving ... . mot as _—— 
approachable corporation. Jong as AETNA is AitTNa. _——— 
The AE tNA INsuRANCE COMPANY ke = = KG 
is not the oldest fire insurance ALK SD Are —— 
= company. Nor is it the largest. Its President = == 
aa maaangp renee — SS gate i 
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MARINE & AUTOMOBILE DEPARTMENT| 











Page Vice-President 
of Fireman’s Fund 


IN CHARGE OF MARINE HERE 
Advancement Meets With Wide Ap- 
proval; Once Manager of American 
Marine Syndicates 
Charles R. Page, manager of the At- 
lantic marine department of the Fire- 
man’s Fund, and one of the best-liked 
and most highly respected marine under- 
writers in New York City, was last Fri- 
day elected a vice-president of the com- 
pany, according to President J. B. Levi- 
son, This election is certain to please 
Mr. Page’s many friends who know him 
as a skilled underwriter with a genial, 

warm personality. 

It was natural that Mr. Page should 
become a member of the Fireman’s Fund 
family when he went into insurance. His 
father, Charles Page, a prominent ad- 





CHARLES R. PAGE 


miralty lawyer, was a director of the 
Fireman’s Fund. Charles R. Page was 
born in San Francisco on May 24, 1878, 
was educated at St. Paul’s School, Con- 
cord, N. H., and at Yale University, and 
joined the Fireman’s Fund in 1902 after 
going to the Orient on a sailing ship. 

With the Fireman’s Fund Mr. Page 
handled marine losses and later auto- 
mobile losses. From 1906 to 1910 he was 
with a San Francisco shipping firm, 
after which he returned to the Fire- 
man’s Fund to engage in loss and execu- 
tive work. In 1917 Mr. Page was ap- 
pointed a member of the United States 
Shipping Board, where he served for two 
years during the war. After acting as 
treasurer of the Atlantic, Gulf & West 
Indies Steamship Lines and vice-presi- 
dent in charge of operations of the Clyde 
and Mallory lines he was appointed man- 
ager of the newly formed Syndicate A 
of the American Marine Insurance Syndi- 
cates in July, 1920. 

Shortly afterwards Mr. Page was made 
vice-president and general manager of 
the United States Salvage Association, 
the successor of Syndicate A. In Janu- 
ary, 1922, he returned to the Fireman’s 
Fund as manager of the Atlantic marine 
department in New York City. 





MANY AUTO THEFT ARRESTS 


According to reports recently received 
at the Department of Justice, sixty ar- 
rests were made during the week end- 
ing May 8, under the National Motor 
Vehicle Theft Act. The records also 
show that, at the same time, twenty-one 
indictments were returned and twenty 
convictions, with sentences imposed ag- 
gregating 39 years, fines amounting to 
$10,000 and bonds forfeited amounting 
to $5,000. 


Little Improvement 
in Marine Insurance 


BRITISH STATEMENTS SHOW 





London Assurance, Phoenix Assurance 
and Royal Exchange all Find 
Market in Poor Shape 





As the annual reports of British com- 
panies for 1925 reach these shores the 
pessimistic feelings about marine insur- 
ance conditions continue to be noted. 
The long awaited improvements in the 
marine field apparently have not mate- 
rialized as yet and the outlook for 1926 
is not painted in bright colors. How- 
ever, the companies over there seem to 
appreciate that they must cut down on 
their underwriting while the bottom is 
out of the market, and this movement 
in time should force a turn in affairs. 
The London Assurance, Royal Exchange 
and Phoenix Assurance are among the 
companies whose annual reports have 
recently been published. Following are 
the statements of the governors of these 
companies with respect to marine insur- 
ance: 

London Assurance 


Colin Frederick Campbell, governor of 
the London Assurance: 

Turning now to the marine depart- 
ment—this account will, perhaps, share 
with the life account, on this occasion, 
the greatest amount of interest, as 
throughout the whole year marine 
business has been subject to criticism 
and publicity in the press and _ else- 
where. You will recollect that I told 
you a year ago that the business gener- 
ally, and hull business in particular, 
were on a non-profit bearing basis, and 
T welcomed the fact that the principal 
marine underwriters were devoting 
their serious attention to the situation. 
T am glad to be able to tell you that 
their efforts have met with some suc- 
cess, though there is still room for 
much improvement. Our underwriters 
have taken their full part in securing 
such results as have been obtained al- 
ready. and they will continue to co-oper- 
ate with the other leading companies in 
endeavoring to re-establish the business 
on a sounder basis. T have noticed that 
a good deal of discussion has appeared 
in the press as to the methods adonted 
bv various underwriters in the conduct 
of their business; some peonle holding 
the view that the system of wholesale 
reinsurance, for example, has heen car- 
ried too far, and others holding that 
the lines written by individual companies 
are too big. 

Tf T mav venture to express an opin- 
ion T would say that there is no par- 
ticular virtue in one form of insurance 


‘which T am 
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Home Insurance Company (Automobile Dept.) 
Maryland Casualty Company (Casualty Lines) 
Harmonia Fire Insurance Company 

London & Scottish Assurance Corp., Ltd. 


N. W. Corner Maiden Lane and William Street 
Telephones: John 1363-5976 
New York City 


Fire Insurance 








over another, and that what the market 
has been suffering from is simply the 
old story that while trade is depressed 
there is not enough, business to go 
round, with the result that someone has 
to go short, and so rates are forced 
down. I know of only two principles 
that guide our underwriters; the first 
is to serve the public faithfully and ef- 
ficiently; and the second is to make 
money for the London. Given these 
two principles, which are the basis of 
all sound business, it is dmmaterial to 
me whether they accomplish this with 
or without reinsurance. It has also to 
be borne in mind that reinsurance can 
only exist so long as it proves profitable 
to both parties concerned in the con- 
tract. 

You will see from the account before 
you that we have maintained the fund 
at a million, after transferring £85,104 
to the credit of profit and loss account. 


Royal Exchange 


Vivian Hugh Smith, governor of the 
Royal Exchange, said on marine: 


You will recollect that it has been 
necessary for me to refer on previous 
occasions to the unsatisfactory position 
of marine business generally. Although 
certain steps have been taken which it 
is hoped will tend to place it on a more 
satisfactory footing, I do not anticipate 
that large profits will be made from 
this section in the near future. This 
Corporation was originally formed to 
undertake “the Insurance of Ships and 
Cargoes,’ and our experience through- 
out our history has shown that marine 
insurance suffers greater fluctuations in 
its results than any other department. 
At the moment we are passing through 
a bad period, but we are underwriting 
on conservative lines and are in a posi- 
tion to reap the benefit when the marine 
market improves. You will notice that 
the marine fund stands at 123 per cent. 
of the net premium income shown, 
sure you will consider a 
sound position. Our agreement with 
the Prudential Assurance Company for 
the management of their marine busi- 
ness continues on the cordial terms 
which have existed since we entered 
into it. 

Phoenix Assurance 


Edward Gurney Buxton, presiding at 














APPLETON & COX, Inc. 


1 South William Street, New York 


AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $4,976,780.91 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $7,400,761.92 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,285,952.89 


WRITE FOR OUR AGENCY PROPOSITION 























the annual meeting of the Phoenix As- 
surance of London, said: 

In the marine department we record 
a net premium income of £533,534; first 
year losses represent 34 per cent., an 
improvement of some 2% per cent. upon 
the similar disbursement in 1924; but, 
although better to that extent, the ratio 
of first year losses is not as low as we 
should like to see it. 

Our marine fund at £681,888 repre- 
sents 128 per cent. of the year’s income. 
You will observe that no transfer either 
to or from profit and loss has been made 
either in respect of reduced liabilities 
or in respect of actual transactions of 
the year. The fluctuating nature of the 
business during recent years and _ the 
unsatisfactory conditions still prevailing 
in the marine underwriting market have 
led us to the conclusion that although 
on our estimates for running off our 
accounts a reduction in these depart- 
mental funds would be justified, it is a 
wise and cautious procedure at the pres- 
ent time to make assurance doubly sure 
in this section of our business. 


Much publicity has been given during 
recent years to the weakness of the 
marine market, a state of affairs which 
has occasioned substantial losses in 
many directions; whilst it is too early 
to say that a definite improvement has 
taken place, yet there are signs of more 
consistent collaboration coming into ef- 
fect than has been the case for some 
time. We still feel that rates in many 
instances are too low. So long as ex- 
tensive reinsurance facilities exist, coin- 
cident with an indisposition in many 
quarters to allow business to go past 
present insurers, a thoroughly stable 
state of affairs is difficult to foresee. 


Our commitments in the marine de- 
partment have been steadily curtailed 
for some time. Whilst we continue to 
anticipate that in the future this im- 
portant section of our business will once 
more contribute its proper quota to our 
profits, we feel that the interests of the 
Company are best conserved by adher- 
ing to the principle of strict limitation 
of our liabilities, and this has been our 
policy for some time past. 





AUTO UNDERWRITERS TO MEET 

The semi-annual meeting of the 
National Automobile Underwriters Con- 
ference will be held next Friday, May 
28. It is considered possible that at 
that time further consideration will be 
given to the proposition to form a spe- 
cial company to write wholesale auto- 
mobile finance risks only. The opinion 
prevails that instead of such a company 
the National Conference will make some 
provisions to allow those companies that 
desire to write finance risks at whatever 
rates they wish, leaving the field open 
for competition. 





a 


NO PALMETTO DECISION 


Supreme Court Justice P. H. Russell 
at Troy, N. Y., last Saturday heard ar- 
guments on the application of the Pal- 
metto Fire for a writ of mandamus to 
compel Insurance Superintendent James 
A. Beha to renew the company’s license 
to do business in New York. The su- 
perintendent’s refusal was characterized 


as arbitrary. Decision was reserved by 
the court. 








x 


A ii 





past 
able 


de- 
riled 
» to 
im- 
once 
our 
the 
her- 
ition 
our 





May 21, 1926 





Page 29 








Can There Be Any Improvement On 
This Philosophy? 

Notwithstanding the fact that this is 
an age of philosophy, of psychology, of 
epigram making and the manufacture of 
other clever saws there is a widespread 
and well-founded belief that everything 
being said by the present generation of 
wits and phrase-makers has been said be- 
fore; and that the best wisdom is the 
oldest wisdom. Let us see. 

Here are some sayings of wise men. 
You may recognize some of them, possibly 
any of them. Anyway, they are well worth 
reading. 





Can a man take fire in his bosom, and 
his clothes not be burned? 





They are all plain to him that under- 
standeth, and right to them that find 
knowledge. 





Reprove not a scorner, lest he hate 
thee: rebuke a wise man, and he will 
love thee. 





Give instruction to a wise man, and 
he will be yet wiser: teach a just 
man, and he will increase in learning. 





A wise son maketh a glad father: but 
a foolish son is the heaviness of his 
mother. 





He that gathereth in summer is a wise 
son: but he that sleepeth in harvest is a 
son that causeth shame. 





The wise in heart will receive com- 


es but a prating fool shall 
tall, 





Wise men lay up knowledge: but the 


mouth of the foolish is near destruc- 
tion, 





It is as sport to a fool to do mischief: 


re a man of understanding hath wis- 
dom, 





A gracious woman retaineth honor: 
and strong men retain riches. 





A prudent man concealeth knowledge: 


but the heart of fools proclaimeth fool- 
ishness. 





The hand of the diligent shall bear 


rule: but tl ; a 
re il 1e slothful shall be under 





Wealth gotten by vanity shall be dim- 


inished ; but he that gathereth by labor 
shall increase. 





Can the Eth 
or the leopard 


also do good t 
evil 


iopian change his skin 
his spots? Then may ye 
hat are accustomed to do 


_—_—_.. 


Dead flies cause the oil of the per- 
umer to send forth an evil odor, so 





doth a little folly outweigh wisdom and 
honor. 





Diverse weights are an abomination 
to Jehovah; and a false balance is not 
good. 





Even a fool when he holdeth his peace 
is counted wise; when he shutteth his 
lips he is esteemed as prudent. 





Go to the ant, thou sluggard; con- 
sider her ways and be wise. 

He that passeth by and vexeth himself 
with strife belonging not to him is like 
one that taketh a dog by the ears. 





Iron sharpeneth iron; so a man sharp- 
eneth the countenance of his friend. 





Pride goeth before destruction and a 
haughty spirit before a fall. 





The ear that harkeneth to the reproof 
of life shall abide among the wise. 





The glory of young men is_ their 
strength; and the beauty of old men 
in their hoary head. 





The liberal soul shall be made fat; 
and he that watereth shall be watered 
also himself. 





The wicked flee when no man pur- 
sueth; but the righteous are bold as a 
lion. 





Walk with the wise man and thou 
shalt be wise; but the companion of fools 
shall smart for it. 





A brother offended is harder to be 
won than a strong city; and such con- 
tentions are like the bars of a castle. 





A continual dropping in a very rainy 
day and a contentious woman are alike. 

A foolish son is the calamity of his 
father; and the contentions of a wife 
are a continual dropping. 





_A living dog is better than a dead 
lion. 





A man's goings are of Jehovah; how 
then can man understand his way? 





A perverse man scattereth abroad 


strife; and a whisper separateth chief 
friends. 





As a bird that wandereth from her 
nest, so is a man that wandereth from 
his place. 


As a ring of gold in a swine’s snout, 
so is fair woman that is without discre- 
tion. 





As a man who casteth firebrands, ar- 
rows and death; so is the man that de- 
ceiveth his neighbor and saith “am not 
I a sport?” 


Good fruit never came from a_ bad 
tree. 





As one that taketh off a garment in 
cold weather and as vinegar upon soda, 
so is he that singeth songs to a heavy 
heart. 





As the sparrow in her wandering, as 
the swallow in her flying, so the curse 
that is causeless alighteth not. 


A whip for the horse, a bridle for the 
ass and a rod for the back of fools. 








A word fitly spoken is like apples of 
gold in network of silver. 





Bread of falsehood is sweet to a man, 
but afterwards his mouth shall be filled 
with gravel. 

A little leaven 
lump. 


leaveneth the whole 


A prophet is not without honor save in 
his own country and among his own 
kin and in his own house. 





Even a holy cow, if found in com 
pany with a stolen one, may be im- 
pounded. 





It is easier for a camel to go through 
a needle’s eye than for a rich man to 
enter into the Kingdom of God. 





One soweth and another reapeth. 
Whatsoever a man soweth that shall 
he also reap. 








Who hath the head hath the shoes. 
Answer a fool according to his folly 
lest he be wise in his own conceit. 


A soft answer turneth away wrath. 





with leaden 
iron hand. 


God cometh 
strikes with 


feet, but 


Better a dry morsel and quietness 
therewith, than a house full of feasting 
and strife. 

Boast not thyself of tomorrow; for 
thou knowest not what a day may bring 
forth. 

Doth the wild ass bray when he hath 
grass, or loweth the ox over his fodder? 

He that is surety for a stranger shall 
smart for it, but he that hateth surety 
ship is sure. 

Let another man praise thee and not 
thine own mouth; a stranger and not 
thine own lips. 








There is a way which seemeth right 
into a man; but the end thereof are 
the ways of death. 





He who digs a pit with malicious in- 
tent shall fall therein and he who rolls 
a stone up a hill that it may descend 
on the person or property of his enemy 
will find that it will return on his own 
head and crush him. 

As ye would that men should do to 
you, do ye also to them likewise. 








Everyone that exalteth himself shall 
be humbled; and he that humbleth him- 
self shall be exalted. 


Strain at a gnat and swallow a camel. 





Thou shalt not muzzle the ox when he 
treadeth out the corn. 





Wheresoever the carcass is, there will 
the eagles be gathered together. 





With what judgment ye judge, ye shall 
be judged; and with what measure ye 
mete, it shall be measured into you. 





Man doth not live by bread only. 


Our days on the earth 


shadow. 


are as a 





Man is born into trouble, as the sparks 
fly upwards. 





A righteous man regardeth the life of 
his beast. 


Better is a dinner of herbs where love 
is, than a stalled ox and hatred there- 
with. 


A good name is rather to be chosen 
than great riches. 


The borrower is servant to the lender. 


The sluggard is wiser in his own con- 
ceit than seven men that can render a 
reason. 

A good name is better than precious 
ointment. 





A faithful friend is the medicine of 
life. 
Divinations, and 


soothsayings, and 
dreams are vain. 





Beware of false prophets, which come 
to you in sheep’s clothing, but inwardly 
they are ravening wolves. 

Mind not high things, but condescend 
to men of low estate; be not wise in 
your own conceits. 

Owe no man anything. 

Let us not be weary in well-doing; 
for in due season we shall reap, if we 
faint not. 

Husbands, love your 


wives, and be 
not bitter against them. 





The law is good, if a man use it law- 
fully. 





Be sober, and hope to the end. 





Let every man be fully persuaded in 
his own mind. 





Walk while ye have the light. 





When ye go out of the city, shake off 
the dust from your feet for a testimony 
against them. 

The harvest truly is plenteous, but the 
laborers are few. 





Be not curious in unnecessary mat- 
ters: for more things are shewed into 
thee than men understand. 

Forsake not an old friend, for the 
new is not comparable to him; a new 
friend is as new wine; when it is old, 
thou shalt Grink it with pleasure. 

A wise man shall hear, and will in- 
crease learning; and a man of under- 
standing shall attain unto wise counsels. 

se not afraid of sudden fear, neither 
of the desolation of the wicked, when 
it cometh. 


—— 


_ Withhold not good from them to whom 
it is due, when it is in the power of thy 
hand to do it. 


The wise shall inherit glory; but shame 
shall be the promotion of fools. 

Take fast hold of instruction; let her 
not go; keep her; for she is thy life. 





Turn aot to the right hand nor to the 
left; remove thy foot from evil. 





Drink water out of thine own cistern, 
and running waters out of thine own 
well. 

If there is any one who does not know 
the source of the sayings reproduced here- 
with he can find them and many more in 
the Bible under “Proverbs.” 


(Continued on page 38) 
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CASUALTY AND 


SURETY NEWS 











A. & H. Conference in 
’ Wisconsin Successful 


DIFFICULTIES IRONED OUT 


Insurance Commissioner Speaks His 
Mind on the “Not Taken” Evil 
and “Trick” Policies 
Due to the constructive advice and 
whole-hearted co-operation of W. Stan- 
ley Smith, insurance commissioner of 
Wisconsin, who resigned recently to be- 
come a candidate for governor of that 
state, insurance companies doing a 
health and accident business in Wis- 
consin have arrived at a mutually sat- 
isfactory understanding with the De- 
partment. At a meeting held last week 
in Madison and attended by represen- 
tatives of forty-five carriers, Commis- 
sioner Smith definitely outlined the 
policy of the department and enumer- 
ated as follows the most important sub- 
ject which he wished the conference to 

consider, 

Pointing out the growing importance 
of accident and health insurance, Mr. 
Smith said: 

“I believe that definite specific clear- 
cut policies will make for economy and 
lower cost. You will all agree that 
there are too many claims paid that are 
unjustified or excessive and to avoid 
trouble; I think you will also agree that 
the expense ratio is too high, and that 
one of the items of this is the large waste 
and lost effort. 


“Not Taken” Evil Unnecessary 

“There are now 68 companies licensed 
to transact health and accident insur- 
ance in Wisconsin. In a five year period 
—covering the years 1921-1925 inclusive 
—these companies collected $13,513,157, 
and paid losses aggregating $6,349,546, 

As an illustration of an item of waste 
the following figures are presented as 
a showing of the total business of these 
same companies for the year 1925: 


Gross health and accident 

premiums written......... $107,591 ,859 
Not taken health and Acci- 

dent policies: premiums.. 10,964,812 


Premium on issued business. $ 96,627,047 


Commissions paid to agents. 23,622)615 
Ratio per cent of commis- 

sions on issued business.. 24.4% 
Ratio of premium of not 

taken policies............. 12.5% 


Cominissions to agents were reason- 
able; the percentage of “not taken” 
business would seem largely unnecessary, 
while the “five year period” of compari- 
son of premium income and losses paid 
indicate a hope of a reduction in cost 
under proper conditions. 

“I am not offering these figures in a 
spirit of criticism,” said Mr. Smith, “for 
I recognize that departments of insur- 
ance often too, become an unnecessary 
expense item, where, instead, with 
proper co-operation they may become a 
factor in reduction in cost. And in this 
connection I want you to understand the 
attitude of this department. In _ the 
course of the year we receive many in- 
quiries and quite a number of com- 
plaints as to claims and settlements; it 
is to use our good offices to bring about 
a satisfactory settlement and adjustment 
—remembering always that the depart- 
ment of insurance is not a collecting 
agency—however, when such a matter 


GET MID-WEST A. & H. MAN 
—__ 

R. L. Hills Joins Great American In- 
demnity to Manage Accident and 
Health; Leaves Central West 
Casualty 
Leaving the Central West Casualty of 
Detroit with the regrets of his associates 
and superiors, Ray L. Hills has joined 
the Great American Indemnity, effec- 
tive June 1, as assistant vice-president 
in charge of accident and health under- 
writing. Mr. Hills has specialized in 
accident and health underwriting for 
the past twenty-two years and has seen 
this branch of casualty insurance develop 
from an aggregate premium income of 
a few million dollars to its present posi- 
tion as one of the largest premium pro- 
ducing units in the business. He organ- 
ized and managed the department for 
this class of business in the Central 

West Casualty. 

Starting his insurance career in May, 
1904, with the ‘Travelers, Mr. Hills 
served in various clerical capacities and 
then ‘became personal assistant to Vice- 
President B. A. Page. As accident and 
health underwriter, he supervised the 
company’s business in Canada and sev- 
eral mid-west states; in 1921 he revised 
the company’s accident manual and 
then specialized in policy forms and 
general underwriting rules and instruc- 
tions. In addition to his other duties, 
he was for a time in charge of the ac- 
cident and health section of the Travel- 
ers extension school, a training school 
for employes. 

Mr. Hills resigned from the Travelers 
in December, 1923, to take charge of A. 
& H. lines for the Central West Casu- 


alty. Upon his retirement from this 
company to join the Great American 
Indemnity, Henry J. Kennedy,  vice- 


president, paid a personal tribute to his 
ability. 


arrives at a stage where there is a denial 
of liability the efforts of the department 
must cease, for it then becomes a mat- 
ter for adjudication by the courts, and 
only after a rendition of judgment may 
there come occasion for further activity 
on the part of the department, and then 
only when a final judgment awarded is 
not promptly paid. 
Discuss Policy Forms 

Taking up the subject of policy forms, 
Ralph Jackman, Madison attorney, 
speaking for Commissioner Smith, said 
that there was no fundamental objec- 
tion to limited coverage policies pro- 
vided these policies be fair and clear 
and not “trick” policies. 

Discussing a little later the multiplicity 
of policy forms and riders filed, the 
Commissioner said that it would greatly 
simplify matters if each company, as a 
new deal, could be persuaded to file, 
bound in book form, a copy of each 
policy and rider now in actual use, 
with the respective rates. Company rep- 
resentatives, speaking later, agreed to do 
this at once. 

As the conference went into the dis- 
cussion of other matters, Mr. Smith took 
the opportunity to introduce Lloyd J. 


Yaudes, new accident and health ex- 
aminer in the department. The under- 
writers present agreed among them- 


selves to confer again at an early day, in 
an effort to remove such practices as 
meet with the objection of the de- 
partment. 








FREDERICK RICHARDSON, United States Manager: 
GENERAL BUILDING, 4TH & WALNUT $1 s. 


PHILADELPHIA 








N. J. Compulsory Cover 
For Public Autos 


IN EFFECT THIS MONTH 


Owners Must File $5,000 Insurance 
Policy With Commissioner of Motor 
Vehicles, Says Statute 


GOES 





The new compulsory automobile in- 
surance law for public carrying vehicles 
goes into effect in New Jersey this week 
and its provisions are summarized as 
follows: 

Under Chapter 231, Laws of 1926, it 
is compulsory for all owners of auto 
cabs, commonly called “taxis” or any 
other type automobile engaged in the 
business of carrying of passengers for 
hire which is held out, announced or ad- 
vertised to operate or run or which is 
operated or run over any of the streets 
or public highways of this State, that 
may offer themselves for the transporta- 
tion of persons from points or places to 
points or places within or without the 
State. 

All persons owning and operating cars 
of this caliber are obliged to file with 
the Commissioner of Motor Vehicles an 
insurance policy in the sum of $5,000 
against loss from. the liability, imposed 
by law upon such owner for damages 
on account of bodily injuries or death 
suffered by person or persons as a re- 
sult of an accident occurring by reason 
of the ownership, maintenance or use of 
the automobile upon any street, road or 
highway of this State. 

Any cab owner failing to file such an 
insuranec policy within sixty days from 
date of March 29, shall be deemed guilty 
of a misdemeanor subject to the penalties 
therefor provided by law. This class 
of business is not altogether desirable 
but we will under certain conditions as- 
sist our agents providing the policy 
measures up to standard. The require- 
ments for writing of such business is 
that we first have information regard- 
ing the physical condition of the au- 
tomobile or automobiles of the prospect ; 
second, we will have to have the agent's 
recommendation regarding the moral and 
financial condition of the prospect; 
third, due to past experience this busi- 
ness has taught us there is but one way 
to write this and that is strictly cash 
upon delivery of policy. 

Under Chaper 249, Laws of 1926, it 
becomes compulsory for all owners of 
cars rented or leased without driver or 


Eight Are Promoted 
In Sun Indemnity 


F. I. P. CALLOS VICE-PRESIDENT 





F. S. Batterson, Made Treasurer; Six 
Department Heads Advanced to 
Assistant Secretaries 





Coincident with the resignation of Ed- 
ward C. Lunt as its president, the Sun 
Indemnity, casualty running mate of the 
Sun Insurance Office of London, has pro- 
moted F. I. P. Callos, now secretary of 
the company, to be vice-president and 
secretary. Mr. Callos will manage the 
active affairs of the company until the 
head offices of the Sun Office in London 
appoint a successor to Mr. Lunt. 

Mr. Callos has spent his entire insur- 
ance life of nineteen years with the Sun 
Office and has travelled extensively for 
it in many parts of the world. He is an 
experienced underwriter and well merits 
his promotion. He was transferred to 
the Sun Indemnity in December, 1924, 
becoming its secretary shortly after- 
ward. 

The Sun Indemnity has also promoted 
F, S. Batterson to become treasurer of 
the company and has advanced six de- 
partmental managers to be _ assistant 
secretaries. Mr. Batterson joined the 
company on January 1, 1926 as comp- 
troller. He had had previous experience 
with the London and Lancashire Indem- 
nity and the Globe Indemnity. 

The new assistant secretaries are: R. 
A. Kearney, W. Newell, G. W. Platt, G. 
A. Petersen, Philip J. Priore, and C. 
W. Platt. They are all veterans in the 
service of the company 


DETROIT APPOINTMENT 
John W. Callahan has been appointed 
assistant manager of the compensation 
and liability department of the Travelers 
in Detroit. He formerly served as field 
assistant in the South Bend, Ind., office. 











in other words known as (U-Drive of 
Drive Yourself Cars) are compelled un- 
der the above laws to file with the Com- 
missioner of Motor Vehicles, an insur- 
ance policy or bond in the amount of 
$5,000 on each car insuring the automo- 
bile in question against personal injuries 
or death suffered by any person as a fe- 
sult of accident occurring by reason of 
ownership, maintenance or use of such 
vehicle upon the public highways in this 
State. 





GUARDIAN LIFE 








Established 1860 Under the Laws of the State of New York 








Tel. RECtor 7501 


MANAGERS 







THE 
JOHN C.MCNAMARA 
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Revoke the Licenses 
of Careless Drivers 


STONE’S FEDERATION TALK 


Criticises Compulsory Auto Insurance 
As Only a Palliative For Real Evil; 
Courts Should Help 


An outstanding talk at the Insurance 
Federation of the State of New York 
meeting last Friday and Saturday at 
Rochester was the discussion by Edward 
Cc, Stone, newly elected United States 
manager of the Employers’ Liability, on 
compulsory automobile liability insur- 
ance, in place of which he recommended 
a law which would provide that every 
driver should lose either his license to 
operate or be further prevented from 
driving any automobile, if the court finds 
him to blame for any accident. 

Before a large crowd at the annual 
banquet, Mr. Stone said that the funda- 
mental, underlying evil to be corrected 
was the reduction of the number of ac- 
cidents, and the continual — striving 
for the ideal of preventing accidents 
altogether. “Compulsory automobile 
liability insurance,” he declared, “is 
not a remedy for this situation but 
merely a palliative for the real evil. 
Consequently, what every legislator 
should have continually in mind is 
to pass every conceivable and reasonable 
form of law, the result of which may be 
at least to reduce the number of acci- 
dents and to attempt the ideal of pre- 
venting all accidents.” 

In Mr. Stone’s opinion laws should. be 
passed not only respecting the manner 
in which and the speed at which auto- 
mobiles may be operated, but operators 
should be required to pass examinations 
‘hefore they may receive licenses. Some 
public authority should have the right 
under proper circumstances to suspend 
or revoke licenses. He added that laws 
and regulations should be passed with 
regard to the mechanical apparatus of 
automobiles, to see that brakes are 
proper, that lights are of the right kind. 


Laws Needed to Eliminate Careless 
Drivers 

Another constructive suggestion made 
by Mr. Stone was that there should be 
a rigid enforcement of all regulations 
and laws and a ready co-operation be- 
tween the courts on the one hand and 
the licensing authorities on the other to 
help keep down the number of careless 
and reckless operators. “There should 
be the fullest co-operation between us 
all, as good citizens,” he said, “and the 
police authorities to help bring about the 
reduction of accidents. 

In the past few months Mr. Stone has 
made numerous speeches pointing out 
the real evil complained of as a result 
of which compulsory automobile liabil- 
ity «nsurance was demanded. That evil 
is the financial irresponsibility of those 
entirely to blame for automobile acci- 
dents causing injury or death. Mr. 
Stone said: “I have tried, without in 
any way belittling the serious results 
of the evil in individual cases, to show 
by, the best available statistics that this 
evil is not so widespread as popularly 
thought and, therefore, that the old 
adage of ‘Make Haste Slowiy’ is distinct- 
ly applicable when legislative panaceas 
are being considered.” 

Defects in Massachusetts Law 

Continuing Mr. Stone said: The 
Massachusetts law in effect provides 
that wholly without regard to whether 
they are already protected by automobile 
liability insurance, the owners of. all 
automobiles which under the law must 
be registered (with only a few excep- 
tions not necessary to this discussion) 
—and this means all resident automobile 
Owners but only a comparatively few 
non-resident owners—as a condition 
Precedent to the registration of their 
automobiles must furnish one of three 
forms of security : (1) a motor vehicle 
Hability policy, as it is called, furnished 
ya liability insurance company, which 
ollows in a general way the ordinary 
automobile liability policy now issued 


with limits of $5/10,000 as respects per- 
sonal injuries or death; (2) a motor 
vehicle liability bond executed by a 
surety company as surety with the same 
limits; or (3) a deposit of $5,000 an cash 
or securities. 

This form of legal compulsion, it 
should be noted in passing, is visited not 
upon the operators of motor vehicles but 
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upon the owners, and upon the insured 
and uninsured owners alike. And again 
it must not be forgotten that in Massa- 
chusetts two things are necessary in con- 
nection with the lawful operation of 
automobiles owned in Massachusetts (1) 
the automobile itself must be registered 
and (2) the person to operate it, 
whether owner or otherwise must be 
licensed. 


The Massachusetts law puts no direct 
legal compulsion upon the operator. It 
deals only indirectly with him. The 
compulsion is directed against the 
owner who must furnish security in one 
of the three ways noted. Since the 
motor vehicle liability policy or bond 
has in effect what we call the omnibus 
coverage, the operator if and when he 
uses the owner's car with the latter's 
express or implied consent is protected. 

The coverage of this motor vehicle 
liability policy or bond is not so broad 
as that now given in the ordinary auto- 
mobile liability policy. This is because 
of the limitations which state constitu- 
tions put upon the right of legislators 
to compel citizens to do certain things. 
The result is that the coverage available 
to injured persons under this compul- 
sory law is limited to those accidents 
which occur within the territorial limits 
of Massachusetts and upon its public 
highways. 

Non-Residents Not Required to Register 

For injuries received outside of Mas- 
sachusetts even though caused by cars 
carrying the compulsory coverage no 
protection is given. Those persons in- 
jured upon private property in Massa- 
chusetts, (as, for example, in garages, 
at gasoline or service stations, in private 
parking places or in any wise off “the 
ways of the Commonwealth,” by which 
are generally meant those streets, roads. 
or highways dedicated to public use) by 
automobiles carrying the compulsory 
coverage only have no security to fall 
back upon for any judgements they 
secure, 

Moreover, as but comparatively few 
non-residents are required to register 
their cars in Massachusetts, the great 
army of out-of-state automobile visitors 
escape the arm of the compulsory law. 
Hence, the law affords no protection to 
those persons who are injured by these 
out-of-state autos. And it thus follows, 
also, that the law discriminates agains! 
the Massachusetts citizen who owns a 
motor-vehicle—for he must furnish 
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security in one of the three ways indi- 
cated while his out-of-the state visitor 
goes scotfree. 

The act further provides for the es- 
tablishment by the commissioner of in- 
surance of rates for these policies and 
bonds. To those who like to regard the 
insurance ‘business as one free from 
such regulation and who feel that de- 
partniental regulation of commissions 
and acquisition cost is unnecessary the 
law must seem extreme. But the aver- 
age citizen, usually called Mr. Taxpayer, 
must not forget that this fixing of rates, 
involving as it does the gathering and 
collation of statistics is rather expen- 
sive business. Already $25,000 has been 
appropriated in Massachusetts for the 
purpose, 


No Basis For the Rates 


There are still to be considered other 
incidental questions. Can the new rates 
be made lower than existing rates? 
What these new rates will be can only 
be determined in the first instance by a 
shrewd guess upon the part of the Com- 
missioner. There is no actual data 
available to assist him in arriving at an 
accurate rate. Such experience as may 
be furnished to him is the experience 
only of cars already insured. It is sub- 
mitted as a fair statement that the class 
of persons at present insured will prob- 
ably furnish a far better experienc: than 
will all automobile owners when every- 
body comes into the picture because 
compelled to take out insurance. 

In this connection, too, it must not 
be forgotten that there will be the feel- 
ing at least upon the part of the unthink- 
ing public that, since everybody (as 
they will suppose) is obliged to be in- 
sured, everybody sued will be financial- 
ly good. Hence suits must increase; 
verdicts will probably increase; and, at 
any rate, more trials will be brought 
about with the incidental increase of 
cost to the state for conducting these 
trials whether by juries or before the 
court—a very considerable sum in the 
aggregate to be paid ultimately by the 
taxpayer. 


Compulsory Laws Never Popular 


The law is legally compulsory. Com- 
pulsion never has been and never will be 
popular. A compulsory law is often 
hard to enforce; at any rate it leads 
to evasion. One has only to be reminded 
of the constitutional amendment relat- 
ing to intoxicating liquor to have these 
ideas ‘brought home. And it must not 
be overlooked that this compulsion is 
visited upon the man who hitherto has 
seen to it that he was protected by auto- 
mobile liability insurance. The owner 
who has done his full duty to secure 
protection is treated just the same as his 
judgment proof neighbor who has been 
operating without automobile liability 
insurance. 

Those who insist that the evil is such 
as to call for some legislation might 
well consider whether some _ other 
remedy might not be suggested which 
would do away with this compulsory 
feature and still accomplish substantial 
justice. 


Suggests Remedy to Eliminate Legal 
Compulsion 


Let us approach the matter, then, 
with the idea of doing away with any 
actual, legal compulsion. Let us pro- 
vide, if you please, that the operator 
of every automobile, whether or not the 
owner, shall either lose his license to 
operate or be further prevented from 
driving any automobile, and, if the owner 
expressly or impliedly permits his car 
to be used by another, the owner shall 
have his registration revoked or be 
further prevented from using his car 
upon the public highways, if, as a re- 
sult of a preliminary hearing, the court 
finds the defendant to blame for any 
automobile accident which may have 
occurred and if the owner or operator 
fails to put up such security, up to $5,000 
as the court may consider proper to 
satisfy any judgments later secured. 

The idea would be put into effect in 
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the following manner. The injured 
party, after an automobile accident had 
happened, would have the right to bring 
a preliminary proceeding in court, 
either as a part of his action for dam- 





ages or otherwise. In this preliminary 
proceeding, the court would make an 
inquiry into the facts surrounding the 


accident. The court would first deter- 
mine whether the operator was to blame 
for the accident, and, if the operator 
were not the owner, whether the car 
was being used with the owner’s ex 
press or implied consent. 

lf the court found ‘that the operator 
was to blame or, if the operator were 
not the owner, that the car was being 
used with the express or implied con 
sent of the owner, the court would order 
that the defendant, whether operator 
or owner, put up such _ security 
up to (say) $5,000 as to the court seemed 
proper to ‘pay any judgments later 
secured. If the defendant failed to put 
up this security, the court would report 
that fact to the State authorities who 
would in the case of residents thereupon 
suspend the operator's license until the 
security should be put up, and in the 
case of non-residents the court would 
enter an order prohibiting the defen- 
dant from further operating automobiles 
in the state until that security was put 
up. lf the defendant was the owner of 
the automobile or the car was being used 
with the owner's express or implied con- 
sent, the state authorities, upon notice 
from the court, would likewise suspend 
the registration of a resident’s automo- 
bile so that the car could no longer be 
used upon the highways until that secur- 
ity was put up. If the defendant owner 
was a non-resident, the same result 
would be accomplished by a court order. 

Incidentally—and here is an im- 
portant provision of the suggested law 
—the law should provide that the court 
should always accept as adequate se- 
curity a policy of automobile liability in- 
surance in ordinary form previously 
taken out with the usual $5,000 and 
$10,000 limits. 


Would Result in Fewer Accidents 


The full result of this would be that, 
before any person, whether owner or 
otherwise, operated a car or permitted 
his car to be operated, he would be in 
this position if he had not already taken 
out liability insurance: He would have 
to make up his mind either to be so 
very careful in operation that no acci 
dent would occur, or to be careful to 
the extent of avoiding accidents of such 
seriousness that he could not himself 
put up the necessary security, or he 
would take out voluntarily, or see that 
he was protected by, a policy of auto- 
mobile liability insurance. Otherwise, 
upon the occurence of an accident, he 
would be in the position of losing his 
license or of not being able to operate 
any car if merely an operator and, if 
an owner, he would find himself in the 
position of being unable to use his car 
upon the public highway. Here is, 
therefore, an inducement to safety in 
that extra precaution would be required 
or, viewed from the other angle, an in- 
ducement before any accident occurred 
voluntarily to take out a policy of au 
tomobile liability insurance. 


Unprecedented robberies of all kinds 
are responsible for the increased rates 
on mercantile safe burglary insurance 
in Buffalo, which has gone up 100 per 
cent. Other cities in the Buffalo terri- 
tory, it is understood will have a lower 
rate than this city. Police Chief Higgins 
said that there is a slight increase in 
burglaries for the year 1925 as compared 
with 1924, but it is not so great as to 
warrant doubling the insurance rates. 





FISHING IN MAINE 
Walter C. Schryver of Schryver & 
Geyler, of the U. S. Fiaslity & Guaran- 
ty, in Newark, left last Saturday for a 
two weeks’ stay at Pierce Pond, Maine, 
where he expects to catch a mess of 
salmon, 


The Vital Need of Waivers 











By W. B. Hill 
Manager, Accident and Health Department, U.S. F’. & G. 


No agent relishes canceling a policy or 
attaching a waiver eliminating indemnity 
for some recurrent ailment or existing 
physical condition. The company is al- 
Ways just as reluctant to make such a re- 


quest. ‘The loss of a risk is a matter of 
as grave concern to it as it is to the 
agent. 

Nevertheless, there are times when 


such action is necessary. This is especial- 
ly true where health insurance is con- 
cerned. For years the losses on this 
line have been mounting and the com 
panies have puzzled their brains to de- 
vise a method which would keep their 
losses within bounds. It is obvious, even 
to the layman, that the company cannot 
continue, unrestricted, policies upon 
which it has paid a series of claims for 
disabilities of recurrent nature; for ex- 
ample, respiratory affections, colds, 
grippe, influenza, bronchitis and the like. 

Certain physical conditions or defor- 
mities call for waivers on accident-only 
policies. For example, pre-existing her- 
nia or dislocation of the cartilage in the 
knee joint. 

The argument frequently raised by the 
insured, and not infrequently endorsed 
by the agent, is that the insured having 
paid his premium is entitled to complete 
and continuous protection without re- 
striction or limitation. The insured is 
entitled to no such thing. The premium 
rates for insurance are based upon pre- 
sumably normal hazards. A risk demon- 
strating a high susceptibility to respira- 
tory affections is not a normal hazard, 
neither is a risk that has suffered appen- 
dicitis without operation. 


An indemnity waiver may be “sold” 
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just as a policy may be sold, if the agent 
will realize that the company is as anx- 
ious as he is to write good business, and 
requests waivers or cancellations only 
after a thorough consideration of the 
risk. The policyholder, after collecting 
a claim, realizes the value of protection. 
He does not want to lose his insurance. 
Therefore, when the question of waiver 
or cancellation is involved, it may be ex- 
pedient for the agent to inform the in- 
sured that the chances are against the 
continuance of his policy, that inasmuch 
as he has received indemnity for a re- 
current disability, the company would 
prefer to retire from the risk. The an- 
cient adage that “blessings brighten as 
they take their flight” is emphasized by 
the reluctance of the average insured to 
lose his policy after having had a person- 
al demonstration of its value, and the 
chances are that he will argue strenu- 
ously against proposed cancellation. That 
is the time for the agent to inform him 
of the probability of the continuance of 
his policy if he will accept an indem- 
nity waiver. 
to salvage his policy, the average insured 
will sign the waiver without further ar- 
gument and the case thus disposed of. 
Cancellations and waivers are inevita- 
ble concomitants of the business on a 
certain small percentage of cases. We 
say small percentage advisedly, as an in- 
dividual survey of our business over a 
period of several months revealed the 
fact that action looking toward cancella- 
tion or waiver was taken in less than 10 
per cent. of the claim cases. The claims 
surveyed were on policies paying from 
the first day of disability. Had those 
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Confronted with this offer ‘ 
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policies been written with a two weeks’ 
waiting period, it is safe to say that the 
cancellation and waiver ratio would haye 
been reduced to 3 per cent. 

Thus, the remedy lies in the hands of 
the agents. Many companies writing ac. 
cident and health business have insisted 
upon a waiting period and have refused 
to continue the issuance of policies coy- 
ering from the first day. We have not 
gone to this extreme, but we have re. 
duced commission on first day health coy. 
erage and in other ways have endeavored 
to convince the agents that it is to their 
advantage to sell health insurance on q 
waiting period basis. 

It is obvious that health insurance writ. 
ten on a waiting period basis, either un- 
der our Pilot Income or Ideal Disability 
form, or by endorsement on other forms 
means salvaging many risks that would 
otherwise be cast into the discard. Ip 
short, it is as reasonable and satisfactory 
as the $50 deductible applied to automo- 
bile collision insurance. 


VERDICTS GETTING HIGHER 


Need for Automobile Liability Insurance 
Increasing, Indicates Aetna Life in 
Suggestion to Field 


_In its seasonal drive for automobile 
liability insurance, the Aetna Life calls 
attention to the increasing size of ver- 
dicts which the courts have awarded in 
putomobile personal injury cases. A 
few of them follow: 

Two small children killed, one woman 
severely injured (including loss of both 
legs) and another woman partially dis- 
abled by autompbile which ran_ into 
group of people waiting for street car, 
(Milwaukee, Wis.) Verdict, $36,000. 

Automobile overturned, injuring occu- 
pants. One of the guests of the owner 
awarded this verdict for loss of hand. 
(Springfield, Mass.) Verdict, $12,000. 

Movie star thrown from auto in which 
she was riding as a guest. Suffered 
nervous shock which interfered with her 
profession. (New York, N. Y.) Verdict 
$12,500. 

Young woman run down by a profes- 
sor’s automobile awarded these damages, 
(White Plains, N. Y.) Verdict, $25,000. 

Chauffeur teaching new owner to drive 
was thrown out and struck on his head, 
He became insane and died. His wife 
brought suit on the grounds of conscious 
suffering. (Sout Boston, Mass.)  Ver- 
dict, $18,000. 

Motorcycle police officer sustained 
fracture of the skull when defendant's 
car hit him. (New York, N. Y.) Ver- 
dict, $27,000. 

Auto truck cut off little girl’s hands 
while she was playing on the sidewalk. 
(New York, N. Y.) Verdict, $60,000. 





GRUNDY’S FRIENDS PEEVED 


Do Not Like Comments on His Insur- 
ance Company Made by Friends 
Of Candidate Beidleman 


Joseph R. Grundy, who is chairman of 
the board of the Pennsylvania Manufac- 
turers’ Association Casualty Insurance 
Co. of Philadelphia, and a well-known 
political figure in the state, takes ex- 
ception to some of the statements 
printed in Pennsylvania newspapers 
growing out of the movement of some 
insurance men to endorse Beidleman for 
governor. One statement in particulat 
to which Mr. Grundy’s friends object is 
the following, printed in the “Altoona 
Mirror” of May 7: 


} “The workmen’s compensation law, 
insufficient as it is, is being mutilated 
and nullified through Joe Grundy’s 
Manufacturers Insurance Association, 
which is said to be withholding money 
from the widows and orphans of dead 
men, and from dependents of workers 
injured in industry. There can be no 
redress if John Fisher is elected.” 
The president of the Manufacturers’ 
Association Casualty Co. says that the 


Statement is highly colored, inaccurate 
and unfair. 
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Compensation Losses 
Still Are a Problem 


N. J. RATING BOARD WORRIED 
Otherwise the Report of A. R. Lawrence 
Is Quite Refreshing; Appreciates 

Company Co-operation 

Expressing his pleasure for the fair 
attitude with which all problems of rate 
administration have been approached 
and disposed of during the past year, A. 
R. Lawrence, manager of the Compen- 
sation Rating and Inspection Bureaw of 
New Jersey, submitted his ninth annual 
report of the activities and accomplish- 
ments of this bureau for the year on 
Tuesday. It indicated that the bureau 
is in a healthy financial condition and 
has a membership of sixty companies 
with no withdrawals during the year ex- 
cepting the Northwestern Casualty & 
Surety which has _ subsequently  re- 


entered the state and rejoined the bu- - 


reau. The three companies to join since 
the last meeting are: the American 
Motorists, the Bakers Mutual and the 
tankers Indemnity. 

The governing committee, which con- 
sisted of the Aetna Life, the Liberty 
Mutual, the New Jersey Manufacturers’ 
Casualty and the Royal Indemnity, has 
held a total of ten meetings during the 
year, one of which entailed a two-day 
session in connection with the revision 
of premium rates for 1926-27. This com- 
mittee has approved all the changes of 
manual, rates and rating plans, deter- 
mined the amounts of the quarterly 
budgets and approved all expenditures 
thereunder. One change was made by 
the 1926 legislature to extend the list of 
occupational diseases to include radium 
necrosis under Chapter 31, laws of 1926, 
which was effective March 15. 

Compensation Losses Still Rising 

The rising tide of compensation losses 
still continues to be a serious problem 
and Mr. Lawrence in his report went 
into this subject in detail. He said: “In 
compensation New Jersey will show an 
excessive loss ratio for three years fol- 
lowing a five-year period of very favor- 
able underwriting. It will be borne in 
mind that revisions of premium rates 
have for a number of years been promul- 
gated exclusively for prospective effect. 
It will also be recalled that the revisions 
of 1924, 1925 and 1926 have been esti- 
mated to produce the following succes- 
sive percentage increase, viz: 11%, 9% 
and 8%. It thus appears that the future 
rate level is about 31% higher than for 
1923 policy year and about 25% higher 
than 1924 as the two years appear in 
this exhibit. The fact cannot be over- 
looked that the calendar year 1925 
showed no improvement over 1924, yet 
unless there are influences continually 
at work which do and will produce a 
mounting level of loss cost on the same 
volume of business and without refer- 
ence to statutory changes it would seem 
that the increasing premium income 
must rapidly restore the loss ratio to- 
ward the normal figure. This view is 
Strongly suggested by the relative stabil- 
ity of the three latest policy years (1922- 
-4) as just presented on the basis of 
adjusted premiums and losses.” 
Accident Frequency and 

Services 


Mr. Lawrence then referred to two 
of the outstanding causes of recent in- 
crease of loss cost, namely, accident fre- 
quency and medical services, which bear 
little or no relation to the provisions of 
statute. He presented a comparison of 
the six years, 1918 to 1923, showing the 
summaries of payrolls, medical costs, 
total compensable injuries and the indi- 
cated average wage for each year. 
Must these elements continue to pro- 

uce a constantly increasing cost in the 
years to come,” he asked. “The solution 
to this problem will very largely deter- 
od ithe adequacy of present premium 

Continuing he said: “Should we be 
reconciled to this trend as inherent and 
incapable of control? Has the average 
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cost of medical services to the public at 
large practically trebled within six 
years, and if not, is this a proper ratio 
of increase for the treatment of indus- 
trial cases? Is it reasonable that the 
frequency of accidents severe enough to 
entail the payment of compensation 
should mount year by year in spite of 
the efforts directed against dangerous 
conditions, the indifference of workers 
and sometimes of managements? Are 
the efforts in this direction having their 
proper effect?” 
Work of the Inspection Division 


The Inspection division reports an in- 
creased output under every heading as 
compared to the previous year with the 
total number of surveys, special checks 
and unproductive visits reaching 6,273 as 
compared to 5,360. During this period 
the number of men in the field has aver- 
aged about seven and one-half. In a 
number of instances the assured’s orig- 
inal policy records have been examined, 
test checks made of audits and in gen- 
eral more than the usual amount of 
activity has been exhibited in random 
calls to inquire into the observance of 
rating regulations. There have also 
been a large number of special inspec- 
tions for classification purposes of risks 
not subject to schedule rating. It may 
be of interest to note that out of 242 
small laundries 93 or 38% of the total 
were improperly classified. From an- 
other selected group of merchandising 
risks 42 out of 142 or 30% were im- 
properly written. It is the intention to 
continue this work so far as it may be 
handled without material increase of 
expense and apparently the effort is 
well justified. 


Concerning the New Rates 

In regard to the rate revisions which 
become effective on new and renewal 
policies on June 1, Mr. Lawrence said 
that an increase of 8% over the average 
level of the entire manual has been 
made. While so materially advancing 
the general level of a considerable num- 
her of decreases are noted, this condi- 
tion being due to the coincidence of a 
revision of the national basic pure pre- 
miums and our own review and the 
reductions are found almost entirely 
within the class of relatively unim- 
portant classifications for which local 
experience is not strongly indicative. 
In summary we find 432 increases, 194 
decreases, 61 unchanged and three new 
classifications. a total of 690 excluding 
the Per Capita and (a) rated classes, 
Maritime and the Chemical Plan. The 
estimated new average rate level with 
the foregoing exceptions is 1.134, 


The 31st annual convention of the 
National Association of Credit Men wiil 
be held at the Hotel Commodore, New 
York, on May 24 to 28. 


Full Program of ~* 
Actuarial Meeting 


HELD TODAY AT THE BILTMORE 





President Michelbacher To Discuss 
Massachusetts Law on Compulsory 
Auto Insurance; Other Papers 





The leading casualty actuaries of the 
country, composing the Casualty Actu- 
arial Society, will gather today at the 
Hotel Biltmore, New York, for their 
semi-annual meeting. The president of 
the society, G. F. Michelbacher, who has 
been appointed vice-president of the 
Great American Indemnity since the last 
meeting of the actuaries, will present his 
address. Mr.eMichelbacher will speak 
on the subject of. compulsory automo- 
bile insurance, touching particularly on 
the law which will become effective in 
Massachusetts in January, 1927. 

It is Mr. Michelbacher’s feeling that 
it is not the function of the society to 
debate whether there should be com- 
pulsory automobile insurance. Its ac- 
tivity, rather, should be limited to the 
analysis and solution of technical prob- 
lems which will arise once a definite 
policy has been formulated and the in- 
surance is actually in effect. In his talk 
he will analyze the Massachusetts law. 
He will then discuss four insurance 
problems which are likely to arise under 
any such law, being: coverage, rate 
making, underwriting and psychological 
reactions. 


President Louis F. Butler of the Trav- 
elers had been scheduled to make the 
chief address but he unfortunately was 
unable to make the engagement. 

An address will be made by H. A. 
Fortington, secretary of the Joint Ad- 
visory Committee of Finance for the 
Royal and affiliated companies. His 
subject will be “Investments for Casu- 
alty Companies.” Reinhard A. Hohaus, 
assistant actuary of the Metropolitan 
Life, will also talk on “Some Fundamen- 
tal Considerations in the Actuarial and 
Administrative Aspects of Pension and 
Unemployment Insurance.” 


Other papers to be delivered are: | 
“Accounting Methods for Casualty Companies 
by use of the Hollerith System”-—by Thomas F. 


Tarbell, actuary, accident and _ liability depart- 
ment, Aetna Life; “Retirement Systems for 
Public Employees in New York State’—by 


Rainard B. Robbins, assistant actuary, New Yor 

Insurance Department; “The Permanent. Rate 
Making Method Adopted by the National Council 
on Compensation Insurance”—by W. W. Greene, 
actuary, General Reinsurance Corporation, New 
York and W. F. Roeber, assistant actuary, Na- 
tional Council on Compensation Insurance, New 
York: “Remarks on Compensation Differentials” 

by Paul Dorweiler, Aetna Life. 


The Northwestern Casualty & Surety 
has been re-entered in New Jersey. 
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E. C. Lunt Joins Great 
_ American Indemnity 


TO BE ITS’ VICE-PRESIDENT 





Resigns As President of Sun Indemnity, 
Effective June 1; An Authority on 
Suretyship 


The announcement this week that Ed- 
ward C. Lunt has joined the Great 
American Indemnity as vice-president in 
charge of fidelity and surety underwrit- 
ing gives to that company one of the 
foremost underwriters of 
business in the country. 


this class of 
Mr. Lunt re- 
signs as president of the Sun Indemnity, 
effective June 1, to take up his new 
duties. His successor in this company 
has not yet been appointed. 

A native of Boston and a graduate of 
Harvard with two degrees, Mr. Lunt 
made his entry into the business world 
as private secretary to George F. Hoar, 
distinguished Massachusetts statesman. 
His first insurance experience was in 
1901 when he joined the Fidelity & 
Casualty in its bonding department. He 
managed this department for eighteen 


years and was made a vice-president 
of the company in 1918. During this 
time Mr. Lunt realized the value of a 


knowledge of law, studied outside of 
business hours and was duly admitted 
to the New York Bar. 

In 1922 when interest affiliated with 
the Sun Insurance Office of London or- 
ganized a casualty running mate, known 
as the Sun Indemnity, Mr. Lunt was 
selected as its president. After four 
years as chief executive of this company, 
his resignation is regretted by his many 
friends and associates there. 

Mr. Lunt is well-known for his in- 
terest in the educational activities of the 
business. He is the author of many in- 
structive papers on suretyship and has 
published a book, “Surety Bonds,” which 
is the leading work of its kind. He is 
the first vice-president of the Casualty 
& Surety Club of New York and when 
the Insurance Society meets next week 
it is expected that he will be made its 
president as his name has been pre- 
sented by the nominating committee to 
fill this post. 
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Wisconsin Warns 
Rent-a-Car Concerns 


—_—— 


VIOLATING INSURANCE LAWS 
Not Authorized to Sell Insurance to 
Renter of Car, Covering Trip, 
Without Agent’s License 
W. Stanley Smith, 
missioner of Wisconsin, has found that 
some of those companies which rent 
automobiles to persons for the latter to 
drive themselves, have been disregard- 
ing and violating the insurance laws by 
not acquainting the renter whether he 
is covered by insurance and by selling 
trip or day policies without being li- 
censed as insurance agents. In connec- 
tion with this situation Commissioner 
Smith has served notice on the rent-a- 

car companies as follows in part: 

“The attention of the department of 
insurance has been called to the prac- 
tices in relation to automobile insurance 
of companies and persons doing a ‘rent- 
a-car’ business. We call your attention 
to the provisions of Section 204.30, Wis- 
consin Statutes, 1925. This section is 
mandatory and makes necessary that a 
public liability policy issued on a car to 
a company or person who is doing a 
rent-a-car business, must contain a 
clause covering the person who rents 
the car substantially as follows: 

“The indemnity provided by this policy 
is extended to apply, in the same manner 
and under the same provisions as it 1s 
applicable to the named assured, to any 
person or persons while riding in or 
operating any automobile described in 
this policy when such automobile is be- 
ing used for purposes and in the manner 
herein described.” 

“In conducting a rent-a-car business, 
you are not authorized to sell insurance 
to the renter of a car—unless you are a 
licensed agent for a licensed insurance 
company—nor can you charge or collect 
an insurance premium from the renter 
of a car. To do so makes you personally 
liable for any loss or damage incurred 
or sustained, as well as subject you to 
the penalties for violation of the provi- 
sions of the insurance laws. 

“Nor is it permissible for an insurance 
company to issue, to a company or owner 
conducting a rent-a-car business, in con- 
nection with a policy providing auto- 
ombile coverage, coupons or certificates 
of insurance to be sold for a fee or pre- 
mium to the renter of a car, whether 
such coupons or certificates are for a 
determination of the premium to be paid 
by the assured owner of the business, 
or for the purpose of profit or reducing 
the cost of insurance to such assured 
owner. If the assured owner selling such 
coupons or certificates is not a licensed 
agent, he is subject to arrest and pen- 
alty, and the insurance company is sub- 
ject to revocation of its license and pen- 
alty for permitting such unlicensed 
person to act in such an agency capac- 
ity.” 


insurance. com- 


COSSACKS ENTER ON BAIL 

Those insurance men in New York 
City who happened to be on lower 
Broadway late last Saturday afternoon 
were treated to the unusual sight of 
forty-five Cossacks in picturesque uni- 
forms trotting up Broadway on spirited 
Western ponies under the escort of 
mounted police. They had just been 
released from Ellis Island under a bond 
for $56,000 put up by the National Sur- 
ety Co., acting for Cossack, Inc., of New 
York City. 


THE GUARANTY MUTUAL 

Tue Eastern UNperwriter has been 
unable to reach by mail the Guaranty 
Mutual Casualty Co. of New Brunswick 
which, it is reported, has representatives 
selling coverage in New Jersey to taxi- 
cab owners and bus people. A letter 
addressed to the company at New 
Brunswick was returned undelivered. 
No street address was on the envelope. 


Against Compulsory 
Automobile Covers 


COMMERCE CHAMBER REPORT 
Insurance Advieery Committee Says 
Accidents Will Not Be Decreased 
By Such Coverage 


Opposition to compulsory automobile 
surance on the part of the insurance 
advisory committee of the United States 
Chamber of Commerce was voiced 
through Vice-Chairman James S. Kem- 
per at the convention in Washington 
last week of the U. S. Chamber. Instead 
of compulsory insurance the committee 
advocated the organization of automobile 
accident prevention activities by cities 
and states, with legislation to accom- 
plish these objects. 

Citing some of the reasons against 
compulsory insurance Mr. Kemper in his 
report said: 

“The main arguments in favor of com- 
pulsory automobile insurance are that 
accidents will be reduced, injured persons 
will be assured of financial responsibility 
of drivers and insurance costs will be 
lowered, 

“Compulsory automobile insurance 
would to a considerable degree place 
upon the insurance carrier the respon- 
sibility of curbing accidents. The pri- 
mary function of insurance is to indem- 
nify after the occurrence of loss. It is 
conceded that the educational activities 
of insurance companies in accident pre- 
vention have been successful. Even-so, 
the committee believes the final re- 
sponsibility for the reduction of accidents 
rests squarely upon the communities, 
which with their police powers are in 
position to enforce regulatory measures 
and do many other things which in- 
surance companies can not do. 


Drivers Less Careful 


“Careful investigation has disclosed 
that pedestrians are responsible for near- 


ly as many accidents as automobile 
drivers. If compulsory automobile pro- 
posals are enacted the situation with 


respect to accidents caused by pedestri- 
ans will not be changed. It cannot be 
presumed that compulsory insurance will 
tend to make drivers more careful, in- 
deed the reverse is highly probable. The 
effect therefore will probably be to in- 
crease accidents rather than to reduce 
them. 

“If compulsory automobile insurance 
is to be justified, as far as financial 
responsibility of drivers is concerned, we 
should find a very substantial percentage 
of unsatisfied judgments. A diligent in- 
vestigation does not disclose that this is 
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the case. As a means of checking this 
phase of the matter a survey of all of 
the deaths during the past several years 
due to automobiles in the District of 
Columbia was made. It was found that 
judgments were not satisfied in but 7.4% 
of the cases where judgments were se- 
cured. It is estimated that compulsory 
automobile insurance would result in an 
increase in automobile insurance pre- 
miums of $300,000,000 per year. Such an 
outlay, though warranted on many other 
grounds, could hardly be justified on this 
showing of unsatisfied judgments. It 
would appear therefore that the effect 
of compulsory automobile insurance upon 
the financial responsibility of drivers 
would be largely to make those who are 
already financially responsible take out 
insurance policies irrespective of their 
ability to satisfy judgments through 
other means. 

“Tn regard to insurance costs, the con- 
sensus of opinion seems to be that these 
will be higher rather than lower under 
compulsory automobile insurance laws. 
Both the careful and the reckless drivers 
would be compelled to buy insurance. It 
is argued that the latter class would con- 
tinue to be reckless, if not more so, 
and that as a result the number of ac- 
cidents caused by policyholders would 
be increased. This would tend to in- 
crease loss costs. Furthermore compul- 
sory automobile insurance would give 
greater opportunity for the pressing of 
fraudulent claims. It would probably 
also result in higher jury verdicts. Ail 
of these things would operate to increase 
insurance costs.” 





The Denver “Post” is advertising its 
$1 premium. $5,000 accident policies 
which are used to build up circulation 
for the newspaper. 


SAFETY CONFERENCE 


Recommends that Chambers of Com. 
merce Study Accident Prevention 
Work for Community Safety 
Recommendation that Chambers of 
Commerce appoint committees on safety 
to study accident prevention work and 
to develop for their communities ade- 
quate safety work progress, was made in 
a resolution adopted last Wednesday at 
the second annual Eastern Safety Con- 
ference which was held in the Public 

Service Auditorium at Newark. 

The conference also sent a letter to 
Governor Smith of New York request- 
ing his favorable action on the Fearon 
Bill, approved of by insurance men, 
which would permit the marking of 
dangerous crossings and intersections on 
highways with flashing beacon lights of 
highway lighthouses similar to those 
used by the government. The plan has 
met with success in New Jersey, Ohio, 
Maryland and several other states, 

The principal speaker at the confer- 
ence with Dr. Andrew F. McBride, Com- 
missioner of Labor of the state of New 
Jersey. He spoke at length on “How the 
Department of Labor can Assist in Pre- 
venting Industrial Accidents.” The con- 
ference was attended by about 450, in- 
cluding a number of prominent insurance 
men, 





GLOBE INDEMNITY IN ON BOND 

The judgment for $95,834, which was 
entered against four members of the 
Richard R. Whittemore gang last week 
in New York City, was obtained by the 
Globe Indemnity. This company was on 
the bond of the Marine Trust Co., of 
Buffalo, owner of the armored car, 
which, it was alleged, the defendants 
robbed last October. 
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N. Ya Federation Ends 
Year of Activities 


BIG CROWD AT ANNUAL AFFAIR 
Keen Competition Shown in Golf Tour- 
nament; Edward C. Stone Speaks 
at Banquet 

Business sessions and reports of com- 
mittee chairmen, interspersed with golf 
and other sports, took up the time of an 
unusually large attendance at the annual 
convention of the Insurance Federation 
of New York State which was held last 
Friday Saturday at Hotel 
The highlight of the 
vention was the banquet on Saturday 
night at which Edward C. Stone, newly 
elected United States manager of the 
Employers’ Liability, talked on compul- 
sory automobile liability insurance. 
Other speakers were Herbert W. Bram- 
ley, of the Rochester Chamber of Com- 
merce, who extended a welcome to the 
federation members; Simon Adler, of 
Rochester, leader of the Assembly, and 
Ffank P. Tucker of Albany. 

Prizes were presented at the banquet 
to those who had been successful in 
the golf tournament on Friday. The 
winners were: H. G. Clark, of Rochester, 
awarded thermos jug set donated by 
Walter Falconer, president Phoenix In- 
demnity ; John Hutchinson, of New York 
City, silver shaker, donated by Norman 
R. Moray, vice president Hartford Acci- 
dent & Casualty Company; Henry Stein- 
kamp, of Rochester, golf bag, donated by 
Gale Curtis, president National Casualty 
Company; R. W. Watt, of Rochester, 
book ends, donated by J. R. Garrett, 
manager, Eastern department of National 
Casualty Company; W. C. Walker, of 
New York City, sweater, donated by In- 
surance Federation of New York State; 
Warren J. Frost, Rochester, bronze and 
silver humidor, donated by Harold P. 
Jackson, president Norwich Union In- 
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surance Company; Alexander Ross, sil- 
ver flask, donated by Joseph H. Miller, 
president of Insurance Federation State 
of New York. 


H. A. Bayern’s Report 


At the Saturday morning session, H. A. 
Bayern, president of the General Brok- 
ers’ Association of Metropolitan District, 
New York, put before the federation a 
review of his association’s work since it 
was organized. One of its objects is to 
“co-operate with all existing bodies in op- 
posing all forms of monopolistic insur- 
ance legislation and other maternalistic 
measures, and to this end Mr. Bayern 
told how the general brokers had worked 
to defeat the Hackenburg bill and the 
Downing bill and other detrimental leg- 
islation. Discussing the Fitzgerald bill, 
Mr. Bayern said that one of the reasons 
for the big dinner meeting of his associa- 
tion at the Hotel Astor on April 15 was 
to voice their active opposition of this 
bill and urge the support of the Under- 
hill bill, Mr. Bayern also asked the 
convention for its co-operation in obtain- 
ing a written examination for brokers 
in New York. “A resolution passed by 
this convention,” he said, “would be ap- 
preciated and in the interests of the en- 
tire insurance fraternity, since the ques- 
tion of having such a test has unani- 
mous approval.” 

Other reports included those by Joseph 
H. Miller of Utica; L. A. Wallace, chair 
man of executive committee; Leonard 
lL. Saunders, executive secretary; Harry 
H. Wadsworth, chairman of county com- 
mittee; A. Clarence Hageman, national 
councillor, United States Chamber of 
Commerce, and Alexander J. Young, 
treasurer. They were the review of the 
year’s work and were enthusiastically re- 
ceived by the members at this session. 

There were speeches by Arthur P. 
Boulton, chairman of Insurance Commit- 
tee of the New York State Senate; 
Theodore L. Rogers, member of the As- 
sembly, of Little Falls, N. Y., and John 
T. Hutchinson, of Detroit, secretary of 
the Insurance Federation of America. 
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The “Super Service” Policy 


BROOKLYN LIFE PROGRESS 





Closes First Six Months of Business 
with Good Volume of Insurance, 


Re-elects Officers 


The Brooklyn National Life closed the 
first six months of business last week 
with re-election for the ensuing year of 
all the officers that were appointed when 
the company was organized last year. 
The following named persons were re- 
elected: 

President, William R. Bayes; vice- 
presidents, Arthur S. Somers, Meier 
Steinbrink and George W. Baker; treas- 
urer, Frederick W. Rowe; secretary, 
Hunter L. Delatour, and assistant secre- 
tary, Ben S. Graham. 

The Brooklyn Life Company was in- 
corporated in April, 1925, with paid-in 
capital of $200,000 and paid-in surplus of 
$300,000, began business on November 4 
and sold its first policy on November 16. 
Since then a total business of $1,700,000 
has been written, of which $1,438,500 has 
been paid for. The total premiums re- 
ceived to date amount to $39,500. The 
company operates only in the state of 
New York. 

On May 1, the company moved from its 
old quarters at 174 Montague street, 
Brooklyn, and is now permanently estab- 
lished in the Court-Remsen Building, 26 
Court street. 

The Brooklyn Life has also announced 
its appointment of John Warshauer as 
general agent of Brooklyn. “Mr. War- 
shauer was formerly a member of the 
Joseph D. Bookstaver general agency in 
New York for the Travelers. 


CONNECTICUT APPOINTMENTS 


The Zurich has made nine agency ap- 
pointments in Connecticut which include 
the following: C. K. Bronson, Rock- 
ville; W. M. Burdick, Stamford; W. A. 
Crosscup, Jr., Don Doolittle, Hartford; 
W. A. Evans, Hartford; H. O. Ham- 
mond, Torrington; Edward Leibe, Wal- 
lingford; T. H. O’Brien, New Britain; 
A. M. Thompson, Danielson. 


NEW YORK 


—_—_— 


INSURANCE 


. L. Barnhart of National Surety 
Addresses N. J. Bankers’ Association; 
$200,000,000 Lost Annually 

W. L. Barnhart of the National Surety 
in an address before the members of the 
New Jersey Bankers’ Association at 
their convention at Atlantic City lag 
Friday, stated that forgery is America's 
fastest growing crime. “More than 
$200,000,000 annually was lost by the 
business public of America through aj. 
teration and manipulation by criminals 
of bank checks and other negotiable 
paper,” he said. 

“This sum does not sound like much 

when you say it fast,” declared My 
Barnhart, “but if you remember that the 
Woolworth building sold recently for 
$11,000,000 and that the losses through 
forgers would buy eighteen of these 
buildings you can realize forgery is 4 
serious crime. 
_ “It is easy to understand this large 
increase in crime. Modern crime jg 
educated crime. Criminals find it more 
profitable and safe to swindle hundreds 
than to rob one by knocking him on the 
head. In case of burglary or hold- 
up the difference between liberty and 
prison may be but a few seconds, where- 
as with check crime skillful criminals 
usually have thirty days in which to 
make their getaway before the victim 
discovers he has been robbed.” 


FORGERY ON 











TO ADDRESS CHEMISTS 


It is expected that about 300 delegates 
will attend the mid-year conference of 
the chemical section of the National 
Safety Council which will be held on May 
21 and 22 at Niagara Falls, N. Y. One of 
the principal speakers at the conference 
will be C. P. Carstens, safety engineer of 
the Metropolitan Life. He has selected 
for his topic “Construction and Mainte- 
nance of Sanitary Facilities in Chemical 
Plants.” 





I HIN a month after being issued the 
London Guarantee’s “GOLD GUARANTEE’ 
Auto Policy has proven to be “a winner.” This 
unique Policy and the sales plan back of it have 
won the enthusiastic endorsement of our agents 


and have produced a great new volume of Auto 
Insurance Sales. 


Agents Wanted in some Territories. 


London Guarantee & Accident Co., Ltd. 


New York Office: 
90 Maiden Lane 


C, M. BERGER, United States Manager 
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A Pledge 


Sound Insurance is as vital to stable business conditions 
as is sound banking. 





The responsibility of insurance companies to the public is 
great, and the standards of business conduct of these insur- 
ance companies are correspondingly high. 








The GENERAL REINSURANCE CORPORATION as 
the partner—through reinsurance—of more than fifty 
successful casualty and surety insurance companies is 
| pledged to uniformly uphold these standards of business 
conduct and is further pledged to assist always—from 
within—in raising these standards where possible to an 
even higher level, thereby making insurance an institution 
| of ever greater service to our nation in the solution of its 
economic, commercial, industrial and social problems. 


GENERAL REINSURANCE CORPORATION 


80 Maiden Lane 
New York 


CASUALTY AND SURETY TREATY REINSURANCES 
EXCESS AND CATASTROPHE 


J. G. WHITE . CARL M. HANSEN 


President Vice President-General Manager 
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Interest in Casualty Problems 


The recent annual report of the New 
Jersey Department of Labor contains a 
good many subjects of interest to 
casualty underwriters. In discussing 
safety education, John Roach, deputy 
commissioner, expresses some doubt if 
the insurance companies are doing all 
that might reasonably be expected. The 
foreword of the report by the Commis- 
sioner, Hon. A. F. McBride, M. D., dis- 
cusses the general outlook of the de- 
partment toward the safety industry 
and the administration of the workmen’s 
compensation act. 

Deputy Commissioner Stubbs, secre- 
tary of the Workmen’s Compensation 
Bureau, makes the significant statement 
that the number of cases filed and 
docketed for formal trial has increased 
from 573 to 1,036 from 1923 to 1925, or 
an amount of 80% in two years. 





The motor-car wiil eventually drive 
people underground, says a_ traffic 
expert. It often does now, if it hits a 
man hard enough.—Punch. 


Newark Underwriters 
(Continued from page 1) 


make as individuals.” Mr. Beidler then 
presented a recommendation to form a 
publicity committee which would try to 
keep the association constantly in_ the 
limelight. His plan to use advertising 
space in the local papers twice a year 
was approved 

Stuart B. Rote, general agent of the 
Connecticut Mutual, who has been one 
of the most active members of the asso- 
ciation since: it was organized, made the 
favorable suggestion that every effort 
should be made to boost Newark as a 
life insurance center at -the forthcoming 
convention of the National Association 
which wili be held this year at Atlantic 
City. A committee was appointed to 
work on this matter and it was decided 
that a delegation from Newark would 
be represented at the convention. 


Leslie G. McDouall Gets Ovation 


The tribute which was paid to Mr. 
MecDouall as he was introduced to the 
Newark managers was quite fitting. He 
is considered the first man to take up 
the idea of associating life insurance 
with trust funds. As assistant trust of- 
ficer of the Fidelity Union Trust, one of 
the largest banks in the East. Mr. Mc- 
Douall has travelled nation-wide spread- 


ing the life insurance trust idea. He 
said: “You represent a profession of 
the first magnitude, technically, com- 


mercially, publicly one of the greatest in 
the world. However, as one outside the 
fold, I believe certain weaknesses exist, 
as they do in every great profession. 
“Almost three years ago the Fidelity 
Union Trust launched a movement de- 
signed to bring about a better under- 
standing between your profession and 


mine. What has been accomplished is 
well known to most of you. Little do 
you know though the difficulties en- 


countered by my company bac«x in 1923 
to bring about the first meeting with the 
local underwriters. Search as I did, no- 
where could I find a list of those en- 
gaged in the profession nor was there 
any organization to which I could appeal 
for assistance. It was with some diff- 
culty that we were able to gather to- 
gether a list of men, numbering about 
seventy, whom we invited to the first 
luncheon meeting. I confess that I was 
surprised at the fact that the represen- 
tatives in Newark of such a great pro- 
fession lacked organization. 

“In the profession of banking we have 
long recognized and appreciated the 
value of organization. The time did 
come when as life underwriters you or- 
ganized, not as a profit seeking group 
but as human beings interested in pro- 
viding an organization through which 
underwriters in Newark and_ vicinity 
might bring about a ‘Unity of Service in 
order to attain a common desired end.’ 





You are to be congratulated on the pro- 
gress already made. 
The Value of Organization 

“Through organization you have pro- 
vided the means where all engaged in 
the profession may meet to exchange 
ideas and to contribute such as may be 
helpful to the group as a whole. It will 
bring about co-operation which is so in- 
finitely more efficient than the competi- 
tive scramble. Life insurance is truly a 
big business and you should do every- 
thing in your power to eliminate all that 
is wasteful and harmful. The profits of 
any kind of a business can never be 
made until all wor’s together. Then they 
are enormous. Bear in mind that the 
present and future success of your asso- 
ciation does not rest upon any particular 
group but upon each and every one of 
you. Again I repeat not by individual 
effort but by common unified purpose 
will you succeed.” 

Expressing the feeling that the es- 
sence of any organization was promoted 
by conference and discussion, Mr. Mc- 
Douall went into a practical review of a 
number of problems which, he said, if 
solved, would help make the business 
bigger and better than ever. 


The Frick Decision and Other Matters 


He discussed, for example, the deci- 
sion in the Frick case which has been 
the source of so much misunderstanding 
as to whether life insurance proceeds 
were eliminated under the Federal in- 
heritance tax by this decision. 

“As creators of estates,” he continued, 
“you also are interested in the new New 
Jersey transfer tax act, signed by Gov- 
ernor Moore on March 29 and which 
becomes effective July 1. Under its pro- 
visions, the new schedule of rates on 
Class A beneficiaries, which are wife, 
child, father and mother, run from 1% 
to 16%. On Class B beneficiaries, which 
include brother, sister, children, grand- 
children, and charitable organizations, 
the rates range from 5% to 16%. In 
Class C, known as collaterals and non- 
relatives, the rates run from 8% to 16%. 

While it would appear that the tax 


rates in New Jersey had increased, Mr. 


McDouall pointed out, nevertheless, that 
the new schedule of rates was so ar- 
ranged to take advantage of the 80% 
under the Federal Estate tax act of 1926. 
“Even though the tax burden has been 
reduced,” he said, ‘you still can ener- 
getically push clean-up insurance. The 
opportunities are still unlimited for this 
class of insurance.” 

One feature of his talk which attracted 
quite a bit of attention was the results 
of a study of N. Y. Insurance reports 
which Tevealed the rather unusual in- 
formation that millions of dollars are 
now held by insurance companies pend- 
ing filing proper legal papers and liti- 
gated and resisted claims. In this con- 
nection Mr. McDouall pointed out that 
the situation, while it could never be 
reduced to a minimum, could be mater- 
ially helped if the life underwriters 
would only give thought to the way and 
manner in which policies are made pay- 
able, He closed his talk with a review 
of:the life insurance trust idea, showing 
how the continued growth of it would 


help agents sell more and more life 
insurance. 
e e 
Says Big Bill 
(Continued from page 29) 
An Insurance Company’s Luncheon 
Service 
At its head offices in Newark The 


Prudential serves about 6,000 of its em- 
ployes with luncheon. Two hundred and 
twenty-five persons are employed in the 
commissary. 

The Prudential now has three per- 
fectly equipped cafeterias and several 
small dining rooms. One has a seating 
capacity of 465, the second of 735 and 
the third of 622. The lunch time of dif- 
ferent divisions is so arranged that each 
group arrives a little after the preceding 
one at the designated place. In this way 
while there is a steady stream of work- 


ers passing the serving tables, operating 
at top speed, there is no confusion or 
congestion. Approximately 4600 men 
and women are fed within the hour. 

The Prudential boasts what has been 
pronounced by experts a_ perfectly 
equipped kitchen. It is the smallest one 
in the country from which the same 
amount of food can be served in the 
same time. It occupies 1500 square feet 
and hardly a square inch is idle space. 

Every labor saving device that would 
facilitate the work has been installed. 
There are mechanical vegetable peelers, 
bread mixers, rotary devices for whipped 
cream or salad dressing, meat slicing and 
stacking apparatus. An entire room is 
given to the complex arrangement that 
takes in the soiled dishes and turns them 
out cleaned, sterilized and dried. An- 
other device cleans the silver. 

There is a fleet of portable ovens 
which travel back and forth from the 
kitchen to the cafeterias, in the different 
buildings in The Prudential group, the 
food packed in them losing not a degree 
of heat. 

So perfect is the lunch serving system 
that there is very little breakage during 
the year. 

The Prudential makes its own ice, does 
its own butchering and all its own bak- 
ing. The company ovens turn out 6,- 
500 rolls each day and a great deal of 
pastry for the desserts. During 1924 it 
used 788 bags of bread flour and forty- 
two bags of pastry flour. 

* *k * 
Royal Building 

I was in the office of THE EASTERN 
UNDERWRITER the other day and saw lying 
on the desk of one of the representa- 
tives of that paper the picture printed 
herewith. It shows the progress of the 
new Royal building being constructed 
at the corners of William, Fulton and 
Ann Streets, on Thursday of last week. 


Observing the work from the editor’s 
window, one may get first hand a liberal 
education in the art of building con- 


struction. The building, | understand, 
is to be nineteen stories high and will 


house the New York headquarters of 
the Royal Insurance Company, the 
Queens Insurance Company and the 
Royal Indemnity Company. 
* * a 
Crawford on Moral Hazards 

In a a talk before the Examining 

Underwriters Association, William S. 


Crawford, insurance editor of the “Jour- 
nal of Commerce,” told some interesting 
facts about underwriting human nature. 
His speech was especially worthwhile 
when it related to the necessity of agents 
looking up moral hazards in communi- 
ties. 

Along this line he cited Winston- 
Salem, N. C., as an example of two dif- 
ferent classes of community risks. Salem 
was settled before the Revolution by 
Moravian pioneers—a thrifty class of 
people. The moral hazard among them, 
therefore, was very low. On the other 
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hand Winston was a much newer com. 
munity and risk was correspondingly 
high. When the two towns were cop- 
solidated into one city their distinctive 
characteristics remained unchanged. The 
speaker told of the hazards among dif- 
ferent races of people, and of the care- 
fulness that must be used by under- 
writers in making the necessary race dis. 
tinctions. 
* * * 
Washington Irving Tablet 
Some of the most important events in 
Colonial history too< place in the center 
of what is now the insurance district 
and there’is an association which has 
as its special province the preservation 
of the memory of such events. This 
association is called the Maiden Lane 
Historical Society and the Society one 
day last week dedicated a tablet at the 
northwest corner of John and William 
Streets, marking the birthplace — of 
Waeshington Irving. The tablet will be 
affixed to the Golden Hill Building. 
The dedication was in the form of the 
annual luncheon of the Society which 
also commemorated the 300th anniver- 
sary of the purchase of Manhattan 
Island. 
The Irving tablet wiil bear the fol- 
lowing inscription: 
GOLDEN HILL, 
The Original Name of John Street 
East of William. 
Nearby, Jan. 19th and 20th, 1770, 
Occurred, the Battle of Golden 
Hill, Between Citizens and 
British Troops; 


First Blood Shed in the Fight for 
Independence, Near This Site, 
at 131 William Street. 


Washington Irving 
Was born April 5rd, 1783. 
He Died at Irving-on-Hudson 
Nov. 28th, 1859. 


* * * 


Royal Pays Shakespeare Theatre Loss 

The theatre’ at Stratford-on-Avon, 
which was built to be as near as possible 
in appearance to the old Globe Theatre 
where Shakespeare’s plays were origin- 
ally produced in London, was insured by 
the Royal. The company settled the 
loss so satisfactorily and quickly that 
A. D. Flower, who is and has been for 
years the backbone of the Shakespeare 
festivities at  Stratford-on-Avon, _ has 
given an interview praising the company 
in this connection, the interview appear- 
ing in the London “Times.” 

x 


U. S. F. & G. on Brennan’s Candidacy 

The United States F. & G.’s agency 
paper, “The Bulletin,” prints a picture ot 
George H. Brennan, its Hlinois general 
agent, and famous Chicago boss, and dis- 
cusses his candidacy for a seat in the 
United States Senate as follows: J 

George E. Brennan, “Our George, 
wants to move nearer the Home Office. 
He is out for the United States Senate 
from Illinois and, barring the unforeseen, 
should be living in Washington this time 
next year. His election, he says, “will 
assure Congressional action upon_ the 
national evil of Volsteadism.” Good 
luck, George! Here’s that we'll see you 
often when, you come East. 

* * & 


A Workers’ College 

To go back to colleges, among the in- 
teresting ones in the United States 1s 
the Workers’ College at Katonah, N. Y, 
established in 1921, the course covering 
two years. The total enrollment for 
1925-1926 is 45. The first year courses 
are: How to Study; History of Civili- 
zation, Social Economics, Psychology, 
and The Use of the English Language. 
The second year courses are immediately 
related to the Labor movement and its 
problems and consist of Theory and 
Practice of Government, History of t 
American Labor Movement, Trade Union 
Administration, Trade Union Organiza 
tion Work, Contemporary History ™ 
Other Countries and How to Use the 
English Language. The management 0 
the school is in the hands of nineteen 
directors, ten of whom are elected by 
the Labor group, five by the faculty, 
two by the alumni and two by the st 
dents. 
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True Words, Gentlemen 


sa ae ong income from Fidelity and Surety sources has 
been and is growing by leaps and bounds; but the demand 
for capable bond agents still is much greater than the supply. 
Real ability on the agent’s part is necessary, but the earning 
capacity of those able to land the right class of business makes 
the rewards well worth fighting for. 

“Don’t be frightened into fearing that only extraordinary men 
are able to write Fidelity and Surety bonds. Just ordinary men 
can and are earning big incomes from this class of business; but 
they are men who are resourceful and enthusiastic; men who can 
make friends and hold them; men who know human nature; men 
who are willing and able to make a thorough and intelligent 
investigation of contractural relationship; men who can size up 
a business situation in such manner as to determine whether the 
extension of credit is justifiable under the prevailing conditions. 


“If you are not yet getting your share of the commissions from 
this source, it’s high time you opened your door to this profitable 
and growing source of premiums. You will find, too, that culti- 
vation of this class will take you into avenues that lead to the 
acquisition of other desirable lines. One agent who recently 
wrote a receivership bond discovered upon investigation, that the 
company for which the receiver was appointed was without 
several classes of needed protection. In the end he was authorized 
to write more than forty policies for the company, including com- 
pensation, liability, tornado, fire, automobile and several other 
classes.” — American Insurance Digest. 


FIDELITY AND DEPOSIT COMPANY 


Baltimore 


Fidelity and Surety Bonds and 
Burglary Insurance sé 
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SOUND INSURANCE AS SYMBOLIZED IN wh 
THE RED ROYAL SHIELD IS ASSISTING aif 
MEN OF COMMERCE TO CARRY THROUGH : 

«THEIR OBLIGATIONS WITH CONFIDENCE iA 
»AND CERTAINTY. ne 


wit 
“wi; 
He 

) he 
cor 
wh 
hur 
the 
ing 
He 
he 
por 
ris] 

{ 

por 


INSURANCE COMPANY LTD ar 
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